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No. 20 Genuine Mahogany 


Chest 
Velvet Lined. 
P.eces 


No. 25 Mahogany Finish 
Chest 
Velvet Lined. Holds 26 


Pieces 


Double \ 


Column 


Holds 36 


Long Life P late 
Chests for the Holidays 


26 Piece Gift Set 

Resale Price Discount 

Dinner Size ....... $32.85 $40.36 
Dessert Size 39.46 


(No additional charge for this case) 
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No. 30 Mahogany Finish Chest 
Velvet Lined. Holds 66 Pieces. 


NOTE: Prices furnished on request. 


Dealers—Boost your Xmas flatware sales 
with these attractive newspaper cuts, 
showing 26 piece sets. We will send 
you same free of charge. 


ALVIN SILVER CO. 
CHICAGO 


No. 26 Genuine Mahogany 
Chest 
Velvet Lined. Holds 65 


No. 27 Genuine Mahog- 
any Chest 
Velvet Lined. Holds 90 


Pieces. 


Single 
Column 


SAN FRANCISCO 
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Early Gem Engraving 





66 ATTEMPTS at gem-engraving were 

made ages before the lathe was in- 
vented; for instance, the intaglios scratched 
upon the early Assyrian and Egyptian cylin- 
ders, and the subjects and inscriptions on the 
under side of the scarabei; these must have 
been executed by splinters of corundum or 
emery set in metal, like a glazier’s diamond, 
and worked like a graver, or turned round 
as a drill, in some parts by the hand, or a 
drill-bow and string, producing a succession 
of round hollows, to be afterwards modified 
by the other tools. . . . Many of these in- 
taglios, being of amethyst, chalcedony, and 
other flint stones, were too hard to be acted 
upon except by corundum. The ancients 
found also means of boring holes through 
the hard stone cylinders and scarabei, by the 
drill and bow. The mode of drilling has 
existed during 4,000 years, and ‘is still em- 
ployed by lapidaries of the present day. A 
modern method is by the lathe spinning an 
iron or copper tube, on the end of which 
diamond-powder with oil is applied, so that 
a little cylinder of stone is cut out, and a 
hole thereby made. At a later period, when 
the inferior diamonds were brought into use 
instead of corundum, they were more effi- 
cient. from superior hardness. 

“Engraving with the diamond-points was 
practised even after the invention of the 
engraving lathe, when some parts of the 
gems were executed by the diamond-points, 
others by the lathe and diamond-dust. Dur- 
ing the 18th century, Sirletti engraved chiefly 
in that way, and his gems passed for an- 
tiques. Giovanni Pichler, the best engraver 
of that period, cut some gems with the 
diamond-point, merely to show that they 
could be executed well in that way, especially 
one cameo of a female head, which was 
thought to be an antique, having deceived 
the best judges of the day. The anecdote 
is, that some rival artist, speaking of Gio- 
vanni Pichler, acknowledged the excellence 
of his work, but said it could not stand in 
competition with the antique, and could 
never be mistaken for it. This being re- 
ported to Pichler,. he engraved a female 
head with the diamond-point, and having 
broken a bit off, gave the remainder to one 
of the dealers to show to the connoisseurs 
as a disinterred fragment; it was produced 
at a meeting of these wiseheads, including 
the skeptical artist, who concurred in pro- 
claiming it a veritable antique fragment; 
when Pichler told what he had done, and 
Produced the other piece in confirmation. 
Gems worked in this manner were made 
abundantly in the cinquecento (16th cen- 
tury), and during the 17th, and beginning 
of the 18th, by the forgers of antiques, and 
especially deceived the connoisseurs, who 
seeing the inequalities in the tables of the 


cameos, and the slight scratches—marks of 
the diamond-point (visible by means of a 
strong lens)—in both intaglios and cameos, 
thought they must have been done at a re- 
mote period, before the invention of the en- 
graving lathe; and the use of the diamond- 
points was never quite relinquished until last 
century.”—ARCHIBALD BILLING. 








Staining Gem Stones 





oo THE generality of collectors are not 

acquainted with the mineralogy and 
chemistry of gems, and the statements 
which have appeared in print, in various 
works, for years are most erroneous. In 
one book it is said that, ‘if a red sard be 
placed on a hot iron, the surface will be 
turned white to the depth required for a 
cameo ;’ which means, in fact, that the red 
sard will be converted into a red and white 
sardonyx. No statement can be more ab- 
surd, and it could arise only from ignorance 
of the true nature of sards and carnelians, 
and of the methods of staining, or coloring, 
or whitening them, and also, perhaps, from 
misunderstanding certain red stones found 
amongst other antiquities, with a layer of 
white on the surface, which has been pro- 
duced by the ingenuity of the cinquecento 
lapidaries, if not earlier; for we know that 
at the time of the Roman Empire, skill in 
working glass, or enamels, had arrived at 
great perfection. And the misconception of 
those who think that carnelian can be whit- 
ened by heat in its substance, at the surface, 
has arisen from carnelians having been 
coated with white glass, or enamel: as may 
be proved by scratching the white glass 
with a flint, which cannot mark the car- 
nelian. 


“There were imitations of cameos found, 
done in a similar manner by an ingenious 
process of the East Indians, who make a 
compound of powdered flint (or glass?), 
mixed with white lead, alkali, and the slimy 
juice of a plant, to the consistence of cream; 
with this they paint some object on the sur- 
face of a carnelian, and then heat it in the 
fire, by which means the white figures are 
melted into glass, and at the same time, the 
surface of the carnelian being slightly con- 
verted, where touched by the alkali, is in- 
delibly amalgamated with the glassy figures. 
Red sards, or carnelians, could not be 
‘turned white’ to a limited depth at the sur- 
face, for the degree of heat that could 
change red to white must calcine and de- 
stroy the stones. The process of making 
white carnelian from grey chalcedony could 
not by any management be made to stop 
short at the surface, but must whiten the 
stone all through; and, besides, white car- 
nelian cannot be made from red.”—Science 
of Gems. 


Interesting Medal Showing an Old View of © 


Maiden Lane 


Considerable interest has been created 
throughout the jewelry trade through the 
issuance by a New York diamond firm of 
a medallion which artistically depicts the 
entrance to Maiden Lane, the center of the 
jewelry district, as it appeared in 1878, to- 
gether with a background suggesting the 
improvement to come. This medallion was 
issued by William S. Hedges & Co., dia- 
mond importers, 170 Broadway, to com- 





MEDAL SHOWING MAIDEN LANE IN 1878 


memorate the many years the firm’s offices 
have been located on the corner of Maiden 
Lane and Broadway. As it will be seen 
from the medallion illustrated herewith, the 
sign of this house is on the old building on 
Broadway and Maiden Lane, which occupied 
the site before the present Broadway-Maiden 
Lane building was erected, “the ghost” of 
which appears in the background of the 
picture. William S. Hedges & Co. have 
been at this address for 45 years, but have 
now arranged to move uptown to 20 W. 
47th St. 

This medallion, which was taken from a 
photograph of a drawing which appeared in 
Tue JEweELers’ CiRCULAR many times, was 
made by J. F. Newman, Inc., which firm 
has received hearty congratulations upon the 
artistic effect produced. In all 500 of these 
medals were struck and are being delivered 
to leading jewelers in various sections of 
the country. 
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ESTABLISHED 1868 


Stern Bros. & Co. 


68 NASSAU ST. 
NEW YORK CITY 











Cutters and Importers 
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DIAMONDS 


Complete Stock of Squares 
and 


Emerald Cut Diamonds 








DIAMOND CUTTING WORKS 
68 Hunters’ Point Ave., Long Island City 


AMSTERDAM CHICAGO LONDON 
16 Sarphatistraat 31 No. State St. 29 Ely Place 
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Silver Service Presented by George III of England Now 
Owned by Resident of Austin, Texas 











prom the shop of Ladd & Mortimer, 
right royal jewelers to His Majesty, 
King George III of England, to a residence 
in Austin, Tex., is a far cry—but this in 
brief spans the life of a solid silver tea 
service made in England in 1774 and now 
owned by Mrs. Harvey Carroll, of Austin, 
wife of a former ambassador to Italy. Mrs. 
Carroll has been informed by reputable au- 
thorities that this service, if brought before 
the proper persons in the curio market, 


a coffee pot, a tea pot, a cream pitcher, a 
sugar bowl, and a hot water pot, weighs 
about 20 pounds. An elaborate stand sup- 
ports the hot water pot, which is fastened 
to it by a chained key. At the base of each 
piece is to be found in minute letters “Ladd 
& Mortimer—1774.” The 16 decades through 
which they have passed have dealt kindly 
with them, for scarcely any blemish mar 


their exquisite dull finish. 
Mrs. Carroll lent the service to the curio 


EARLY GEORGIAN SILVER SERVICE NOW IN AUSTIN, TEX. 


could be sold for a_ small fortune. 

Encrusted with plump silver roses, en- 
graved with the most delicate traceries of 
crosses and fleur-de-lys designs, and bearing 
the royal coat of arms, it is a gorgeous and 
stately reminder of court days under the 
third George of the Hanoverian line. Arro- 
gant and imperious, a lion stands rampant 
on a silver ribbon which bears the words 
“Invidia Major”—the unattainable best. Yet 
this tea service was discovered lying for- 
gotten and forsaken during the late war, 
in an old, low-raftered, cobwebby Venetian 
pawnshop tucked away on one of the in- 
numerable bridges of that city. 

“George III presented this silver service 
to one of his favored nobles,” said Mrs. 
Carroll, “and no doubt the priceless pieces 
were handed down for several generations. 
There are several theories regarding the 
passage of the set from London to Venice. 
It has been suggested that the service was 
carried to Italy in the 19th century. 

“Did some last century Shylock slyly ac- 
cept it in payment for a note of much in- 
ferior value, long overdue, or was it pawned 
through sheer hysteria during those first 
days of August, 1914, which threw the whole 
of Europe into confusion? No one knows. 
The pawnshop in question had come into the 
hands of the owner but a short time pre- 
vious to my purchase, and he knew nothing 
of the value or of the history of the silver. 
Conditions in Italy at that time prevented a 
thorough investigation of the matter.” 

Thus, at an insignificant price, Mrs. Car- 
toll added this fine example of 18th century 
Workmanship to her already famous collec- 
tion of curios. The set, which consists of 
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exhibit, which was one of the main attrac- 
tions at the Texas State Exposition held in 
Austin Oct. 1 to 6. 








The Maharaja’s Jewels 


66 A®* regards the precious metals, the cus- 

toms vary all over the country. Raj- 
put women in Cutch never wear silver, ex- 
cept as anklets. Gold should not be dis- 
honored by being worn on the feet, except 
by those of royal blood. Thus the Maha- 
rana of Udaypur wears thick gold bangles 
on his ankles, but no, one outside the palace 
is allowed to wear such ornaments. 

“Lady Falkland describes the Mahratta 
Rani of Satara as hardly able to walk or 
even raise her feet, owing to the weight of 
her gold anklets. In the Burmese Court 
the use of anklets of gold was forbidden to 
all children save those of the royal family. 
The jewelry worn by princes and noble la- 
dies is of wonderful variety and beauty. 
Thus Mr. Val Princep describes the Maha- 
raja of Kashmir as wearing on his head ‘a 
rich turban, with a plume of heron’s feathers, 
not many but long. On one side hung a 
ruby, unset, as big as a walnut; on the 
other a diamond as large; in the middle an 
emerald like a heart, much bigger. His staff 
was wound around with a chain of great 
pearls, rubies and diamonds drilled. About 
his neck he wore a chain of three strings of 
most excellent pearl, the largest I ever saw; 
above his elbows, armlets set with dia- 
monds; and on his wrist three rows of sev- 
eral sorts; his hands bare, but almost on 
every finger a ring.’”—Things Indian. 








Countries 
France 
Germany 
Netherlands 
Portugal 
Switzerland 
Turkey in Europe 
England 
Ireland 
Canada 
Costa Rica 
Guatemala 
Honduras 
Nicaragua 
Panama 


Trinidad and Tobago 


October Imports and Exports of Gold and Silver 


Gop 


Imports 


971,911 
7,181,967 
4,977 
3,144 
6,120 
14,616,327 
313 
3,359,335 
44,617 
6,489 
14,402 
86,367 
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626,537 
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Other British West Indies. 


Cuba 

Dominican Republic 
Arventina 

Bolivia 


Colombia 


Sritish Guiana........ 
Dutch Cuatana...o cso 


Peru 
Uruguay 
Venezuela 


British India......... 


China 


Dutch East Indies.... 


Hongkong 


Palestine and Syria... 


Philippine Islands 
Australia 

New Zealand 
Egypt 


Portuguese Africa.... 
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Hegent Pearl 


FANCY STONE 
Nerklares 


BEAUTIFUL ASSORTMENTS 


IN 


ATTRACTIVE CASES 


FOR 


Che Holiday Trade 


ALBERT LORSCH 
& CO 


Main Office INC. Branch Office 
Lorsch Building, 37 Maiden Lane 131 Washington Street 
NEW YORK PROVIDENCE, R, I. 


Bead Department, 20-26 W. 36th St., New York 
Pacific Coast Representatives, LEE & KIERSKI, 704 Market St., San Francisco, Cal. 
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Ostend Jewelers Enjoy Brisk Summer Trade 





Past Season’s Demands Included Many Sales of Antique Ornaments—A 
Review of the Styles Seen at Fashionable Belgian Resort 


By L. Reid 














al 


STEND, the wellknown Belgian water- 

ing place, enjoyed a record Summer this 
year and the jewelers as well as the other 
purveyors of the place did a fine business. 
Owing to Ostend being on one of the main 
routes between Great Britain and the Con- 
tinent, the Dover-Ostend boats connecting 
up with the long distance trains to Berlin, 
Warsaw, etc., there is always a certain num- 
ber of visitors in the place. The hotels near 
the station and quay are full all the Winter 
and although the travelers who put up there 
only intend to remain a couple of days to 
recover from the effects of the journey 
across Europe, now not an easy one, they 
sometimes remain longer, waiting for a fine 
day to cross, and although many of the lead- 
ing jewelers have closed their Ostend 
branches for the Winter months, others re- 
main open and do a good business. 

One of the briskest lines in Ostend is 
in the old Flemish jewelry. Wonderful 
rosaries in crystal, in mother-of-pearl and in 
jet are sold, the beads fastened by slender 


silver links being beautifully cut. It is the 
workmanship of another age when men 
really took trouble over detail. There are 
small drop earrings with diamonds 


mounted in chased silver and brooches com- 
posed of a number of tiny stones set in 
silver network. Although the diamonds or 
crystals employed in this type of jewelry 
have but little intrinsic value, the work 
makes the jewel in each case come high, 
besides the artistic and historic worth of 
the design. Ancient bracelets, heavy 
chased golden links, that date from quite 
another epoch, are also seen in Ostend, with 
antique watchchains, of very fine design. 
Massive gold brooches and cameos, used 
as brooches are also on sale, and the 
Americans still in Europe acquire many of 
these antiques to take back to the States 
as gifts. 

Ostend, like the French seaside resorts, 
did a brisk trade in what may be classed 
as the louder kinds of jewelry this year. 
Like Trouville, Deauville and Dieppe, 
Ostend went in for much ivory. , Sautoirs, 
with even larger beads than those seen in 
Paris or Brussels, sold in large quantities. 
In Ostend, especially, these ivory chains 
were regarded as the best to wear with 
white frocks, and whereas the French women 
Preferred jade chains or even coral, to 
give a dash of color to the ensemble, 
Ostend preferred to remain all white. 
ans, required at the casino functions, 
which have been especially brilliant this 
Season, were also made with ivory, carved 
or plain, but more usually plain. Very, 
very small, to be slipped into a pocket if 
Mecessary, these fans are also made with 
tortoiseshell. The high combs, that are 

er and larger at Ostend than else- 
‘where, were also seen in tortoiseshell and 
Wory. The much-carved comb is taking the 

f of the plain articles. The tendency 
% even to supersede the carved comb by 
me with a metal rim as a finish. Gold is 


usually employed with tortoiseshell or ivory 
and especially in the last combination it 
iooks very well. Plain combs, to hold back 
bobbed hair, still very much worn, are also 
made in ivory and gold combinations. 

In fact the head is dressed in a mass of 
jewelry. The hair is almost concealed in 
the multiplicity of ornament. The orna- 
ments used for the headdress are naturally 
repeated in the shoe buckles, in the waist 
belt, and the jewelry is to match. Mother- 
of-pearl is being very largely used for hat- 
pins, twin pins to finish felt hats, other- 
wise innocent of all trimmings, and for 
buckles for shoes or for attaching belts. 
There is something very appropriate about 
using mother-of-pearl at Ostend as there 
are large oyster farms and the soft white 
silk dress with mother-of-pearl ornaments 
is one of the most successful robes for the 
debutante. It is also a favorite with 
women at the old end of life who object 
to colors of any sort. 

The jet mode, which is a veritable fury 
in Paris had also caught on at Ostend, 
where the magpie combination was much 
seen at the Casino concerts and dinners. 
These dinners, a specialty of the last season, 
are especially arranged on certain nights of 
the week and everyone who is anyone 
manages to get a seat. Evening dress with 
all the jewels available is, of course, ob- 
ligatory and the proprietors of Ostend 
hotels have an anxious time during the 
height of the season, as one society beauty 
after another deposits thousands of francs 
worth of jewelry in the safe which is 
assigned to her in the large iron deposit. 
As long as the gems are in the charge of 
the hotel proprietor, there is naturally no 
danger whatever. It is only when she 
comes in tired after dancing all night and 
throws off her clothes maybe in the bath- 
room, not remembering that she is wearing 
a magnificent parure, that the danger occurs. 

Dead to the world, the woman goes to 
bed by daylight, forgetting to lock the 
outside bathroom door and the trouble is 
done. Hotel keepers also complained bit- 
terly of people leaving jewels worth a 
king’s ransom in the room while they took 
a bath. People who are on the watch 
naturally take this chance to slip into the 
room and catch up a pearl necklace, and 
get away with it nine times out of ten. 
“All jewels,” say the owners of fashionable 
hotels at the big resorts, “should be de- 
posited with the management, or if that 
is impossible, they should be locked in the 
biggest and heaviest trunk, until the owner 
goes downstairs and can put them in her 
safe.” People often forget that a jewel 
case can be lifted bodily, say the hotel 
secretaries and we always prescribe more 
care. For it is almost always people’s 
own fault when their gems are lost. 

This fashion of wearing really expensive 
jewels at the seaside in Europe is catching 
on. In former years it was not the thing 
excepting on the Riviera. On both the 
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French and Italian Riviera, even in prewar 
days, there was much dressing and wear- 
ing of complete sets of jewelry. Owing to 
the bright sunshine, this was possible in a 
way not seen in western resorts. Now, 
however, owing to the money having passed 
into quite different hands, jewelry is seen 
everywhere in broad daylight as well as in 
the evening. The new rich like everyone 
to appreciate their wealth and the result 
is much more display than was formerly 
considered good taste. 

It may be taken as a rule that the real 
aristocrat keeps to half-precious stuff at 
the seaside, excepting for evening wear, but 
as her numbers are dying out fast, the mode 
of wearing even diamonds of an afternoon is 
gaining ground even at places like Ostend. 
Quite apart from the gambling rooms, where 
jewels have always for some queer obscure 
reason been “the thing’ women this year 
sported them for the “teas” of which so 
many have sprung up since the war. With 
a band and dancing, these tea-shops pro- 
vide excellent amusement for the showery 
day, and all Ostend crowded in to the 
rooms d@ la mode between lunch and dinner. 

White costumes both for men and women 
were the great fashion, but always with a 
touch of color somewhere. Those that did 
not wear white frequently went in for black, 
with diamond decorations, In this case the 
shoes were decorated with a cone buckle, of 
“strauss” diamonds, The belt was made in 
diamonds with a parure to match, but 
naturally when so lavishly used these gems 
did not cause the hotel manager any anxiety. 
The black and diamond combination at the 
seaside is very effective especially among a 
sea of white. 
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Ivory Carved in All Periods 


66] N reviewing the art of sculpture in 

ivory we have to notice first the work 
of a very remote period. We pass from the 
days of the Assyrian empire, of the civiliza- 
tion of ancient Egypt, of Greece and of 
Rome, to early Christian times. From the 
establishment of Christianity and the dom- 
ination of the Roman empire in the west, 
and in Byzantium, we come to the centuries 
of pre-gothic and gothic art, and, finally, 
we trace the decline from the golden age of 
the Renaissance through the rococo period 
down to our own day. 

“Of the practical and commercial uses of 
ivory in more modern times it is not neces- 
sary to say much. It is for the most part 
restricted in this way to cutlery handles, 
walking-sticks, umbrellas, fans, combs, paper- 
knives, chess and draughts men, billiard 
balls, and other applications, in none of 
which, unhappily, is any call made for the 
exercise of artistic talent.”—A. MASKELL. 











Harry Gordon, retail jeweler, Kenosha, 
Wis., is moving his jewelry store from his 
old location in the middle of the block to the 
corner building, formerly occupied by a 
leading local bank. The new location pre- 
sents wonderful opportunities for window 
displays, having splendid show windows on 
two sides. Mr. Gordon is having fixtures 
installed in the building, and when com- 
pleted will have one of the finest jewelry 
stores in the State. The corner is generally 
conceded to be second to none in the city 
for retailing purposes. 
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Synthetic Stones In The Earthquake 
A Story From Our Japanese Representative 


The incident below is an extract from a letter by our Tokio repre- 
sentative, Mr. Takio Kume, just received. Copies of the complete 
letter have been sent to the Jewelers’ Circular and other trade 


magazines. 


“A concern had opened a sales office in an up-to-date office building. 
During the earthquake and fire the office was burnt and everything 
was burnt up excepting the concrete floor. The gold and platinum 
watches and gold and platinum jewelry were exhibited. After the 
fire all the metals were found entirely melted or partly melted. 
Diamonds were almost all lost or burnt to cloudy state; pearls and 
imitation stones were found to be burnt; but syathetic stones all have 
been found absolutely untouched by fire and they were all recovered 


on the floor in loose condition.” 


HE above testimony to the stability of Hope Sap- 

phires and Hope Rubies, which stability would also 
be true of the natural stones, is all the more startling 
when you consider that even diamonds were burnt and 
spoiled in this fearful hell-fire through which sapphires 
and rubies alone escaped. 
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The Production of Precious Stones for the Year 1922* 








By Dr. George F. Kunz 














(Continued from issue of Dec. 5) 


Sir Julius Jeppe also presided at the an- 
nual meeting of the Theron Diamonds Co. 
He said that no work had been done in this 
field during 1922, but the option held by the 
company, which expired at the end of the 
year, was renewed on favorable terms. 
However, as the yield is low, there would 
have been no profit in working under the 
actual condition of the market. 

The African World announces the or- 
ganization of a new company, the Namaqua 
Diamond Co., with a capital of £275,000. 
There has been no public offering of shares, 
all having been subscribed by Sir Edward 
McKay Edgar and his group, who hold five 
sats on the board of directors. The rights 
of the new company comprise 22,000 acres 
on the Concepcion Bay diamond fields, south 
if Walvis Bay. This is a narrow strip of 
ground 40 miles long but only a few miles 
wide. The diamonds found in this part of 
the Southwest African fields are of small 
size, ranging from 8 to 12 per carat. The 
transaction is said to have been made di- 
rectly with the original German holders of 
these claims on behalf of the London princi- 
pals," 

The Somabula Diamond Fields, South 
\frica, reported a production of 238 dia- 
monds, weighing 25554 carats, for 1922. 
These realized £1,642, approximately £6 8s. 
yer carat, showing that the stones were of 
high quality. These fields have now been 
worked for nearly 20 years, with an average 
result of about £2,000 per annum. Instead 
of paying a monthly license of £5 per claim, 
as was done for many years, the diggers now 
yay a royalty of 10 per cent. on the gross 
realized value of their finds, and they regard 
this as a more favorable arrangement for 
them than the one formerly in use.’ 

The proclamation of the new diamond dig- 
sings of the farm “Diamant” on the banks 
ofthe Vaal River, Orange Free State, opens 
» what it is hoped will prove a valuable 
ew field for alluvial diamonds. The area 
0 be proclaimed, under the Ordinance of the 
free State for 1904, comprises about 3,000 
ares, of which some 900 acres will constitute 
the owners’ reserve. This will be plotted 
wt in one-acre sections, which will be leased 
‘0 prospective diggers for £100 per acre. A 
mall part of this farm was proclaimed in 
[07 (approximately 125 acres), and this 
area afforded diamonds to the value of £200,- 
M at the now ruling prices.’ 

The finding of a new alluvial diamond 
id is reported from the Hope Town dis- 
‘et, South Africa. The deposits are on the 
‘arms between Prieska and Hope Town, and 
‘ere has been quite a rush thither of ambi- 
‘ous diamond washers, some 300 persons 
‘ving presented claims in the district.‘ 

The great event of 1922, however, as far 
"Reprinted from “Mineral Industry,” Vol. XXXI. 
Courtesy of the publishers, The McGraw-Hill 
bok Co, 

‘Financial Times, London, Mar. 15, 1923. 

, South Africa, London, Mar. 10, 1923. 

i - Friend,” Bloemfontein, South Africa, Feb. 





"So. Afr. Min. Eng. Jour., Dec. 2, 1922. 


as concerns the alluvial diamond fields, was 
the proclamation as an alluvial digging of 
the farm Kaalplaats, on the Vaal River, 
about 20 miles below Vereeniging, and some 
50 miles south of Johannesburg. The place 
was so easily accessible from some of the 
larger centers of population, and the reports 
of the initial finds were so glowing, that a 
record number of diggers was attracted, so 
that at one time more than 3,500 were at 
work, and the total population, inclusive of 
native laborers, was estimated to be from 
8,000 to 9,000. At the outset fairly good 
finds were made, and in the case of some 
diggers this favorable condition has been 
maintained, but with most of them the re- 
sults have been different and it has been 
declared to be a “fool’s paradise” by the 
disappointed ones, some of whom were said 
to be on the verge of starvation. Still, sev- 
eral stones weighing from 50 to 60 carats 
have been recovered; however, as the qual- 
ity is variable, the value per carat ranges 
from 10 shillings up to £25, the latter oc- 
curring in the case of a superb stone of 10 
carats. For the first three weeks of August 
there were registered 168 stones with an 
aggregate weight of 546 carats, and a value 
of more than £3,600. There has also been 
great activity in the Southwestern Trans- 
vaal, and it is becoming more and more ap- 
parent that the whole area between Lichten- 
burg and Ventersdorp is one vast alluvial 
field. As a consequence, contracts have re- 
cently been signed by a number of prospec- 
tors with the Town Council of Lichtenburg, 
which entitle them to carry on prospecting 
over «he town lands, and although no large 
stones had been found, some of the diggers 
were Said to have done quite well. 

While these new fields have been attract- 
ing attention, the old diggings of the Bloem- 
hof and Wolmaranstad districts have been 
fairly productive, and good returns have 
been realized from the gravels along the 
Bamboo Spruet on the farm Karreepoort 
No. 154, situated near Boschkuil on the 
Fourteen Streams Railway. From this 
source came a diamond of 33 carats, which 
recently sold for £800 at Blesbok. Still bet- 
ter reports, however, come from the old, 
highly reputed diggings of Barkly West. 
During the year one of the finest of alluvial 
diamonds so far recovered in South Africa 
was found. It weighed 119%4 carats and 
brought £5,000, which is stated to be a rec- 
ord price. 

Diamonds of good quality are again re- 
ported from the farm Klipfontein on the 
south bank of the Orange River in the Hope 
Town division of Cape Province. This farm 
adjoins the famous De Kalk farm, where in 
March, 1867, the first South African dia- 
mond was discovered; and Zandfontein, the 
farm whence came in 1869 the stone called 
for a time the “Star of South Africa,” but 
later named the “Dudley,” is about 20 miles 
to the west. Klipfontein has furnished two 
fine “Cape Whites” of 42 and 67 carats, re- 





1Communicated by Dr. Percy A. Wagner, in 


~tetter from: Pretoria, dated Nov. 20, 1022. 
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spectively, and more recently one of 115 
carats has been found, worth from £6,000 to 
£7,000. It is believed that this tract, which 
has been neglected for more than 50 years, 
is destined to develop into an important al- 
luvial field. Another diamond source which 
may prove quite rich is in the exterior ter- 
races of lime-cemented gravel, which here 
run parallel to the south bank of the Orange 
River at distances ranging from 3 to 12 
miles. They are known to be diamantifer- 
ous, but their hard refractory structure has. 
so far proved a bar to their exploitation.’ 

The new alluvial diamond area at Moses- 
berg, about 60 miles west of Kimberley, was 
proclaimed June 9, 1922, before a great 
crowd of impatient miners, who immediately 
rushed to the field to stake out their claims. 
This field is in the Vaal River at a point 
lower than the old-established river diggings, 
and it has an area of four miles in length 
and two miles in width. It abuts upon what 
may be called the old Mosesberg diggings, 
proclaimed in 1919, in which very valuable 
finds have been made. As a result of the 
glowing reports concerning the prospects of 
the new field, ambitious miners thronged 
thither to be in time for the opening, and it 
is estimated that about 10,000 of them staked 
out claims 30 paces square, but before many 
weeks had passed disappointment succeeded’ 
to hope, as but few diamonds were found, 
so that the greater part of the diggers aban- 
doned the field, leaving only about a thou- 
sand faithful ones.’ 

The opening up of the Lichtenburg Ven- 
tersdorp region in the Transvaal also at- 
tracted the customary rush of diamond seek- 
ers. The bulk of these were attracted to the 
farm Sterkfontein, which was proclaimed 
early in February, 1923. The fact that these 
are the first public diggings in the Trans- 
vaal accounts for the assembling here of 
4,000 people of various nationalities and va- 
rious degrees of impecuniosity or prosperity. 
The prospects of successful mining appear 
to be good, but it will be some time before 
the actual worth of the new field has been 
demonstrated. 

Angola.—The diamond mines of Angola, 
Portuguese West Africa, are in the Lunda 
district in the northeastern corner of the 
colony, just south of the Kasai diamond 
fields of the Belgian Congo. The richest 
tract lies between the Tshikopa and the Ka- 
sai rivers, in the northern part of the dis- 
trict. Here are seven claims, each having 
an area of 2,500 hectares, or 6,175 acres, 
according to the special mining act issued 
by the Portuguese Government, and within 
this wide territory 13 different deposits are 
now being exploited. Climatic conditions 
are on the whole good, and the country is 
well watered and hilly. The principal geo- 
logical formations are granites, schists, and 
gneisses; overlying these are beds of white 
and red quartzites. The diamantiferous de- 
posits are chiefly along the rivers Tshikapa. 
Tschiumbe, and Luembe, and the gravel in 
which the diamonds are found is composed 
of quartz pebbles, agates and coarse sand, 
and of the usual associates of the diamond, 
such as staurolite, garnet, cyanite, and some- 
times tourmaline and magnetite, all bound 
together by a tenacious clay. The diamond 





1Communicated by Dr. Percy A. Wagner, in 
letter from Pretoria, dated Nov. 20, 1922. 

2Cape Argus, Cape Town, June 17, 
Afr.: Min. Eng. Jour., June 17, 1922. 
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discoveries in the contiguous Congo sug- 
gested a search for similar deposits in this 
part of Angola, so that prospecting was in- 
itiated early in 1916. 

This preliminary work was conducted by 
a company named Companhia de Pesquisas 
Minerias d’ Angola, but when a good degree 
of progress had been made a new company 
was founded under the denomination Com- 
panhia de Diamantes d’ Angola, which en- 
joys a certain degree of Government sup- 
port, thanks to an agreement that the latter 
is to receive 40 per cent. of the net profits 
and is to be assigned 5 per cent. of the capi- 
tal stock of the company. The greatest 
drawback to exploitation consists in the poor 
transportation facilities, for the mines are 
875 miles from the Loanda coast, only 315 
miles of which are covered by the Loanda 
State Railway. However, it is believed that 
the transportation conditions will be im- 
proved within a reasonable time. 

The rapid increase in production is shown 
by the following figures : 


Carats 
ae isso areas 809.30 
| eee arr oie ee 4,110.63 
LS eee ae ee 14,070.14 
I he iiher ss Asie eens 48,504.21 
‘| See ae eee 93,529.35 
sia Bs dil le Si . 106,719.46 


These alluvial diamonds are of high qual- 


ity, and exhibit a great variety of crystalline m 


forms’ 

The important announcement has_ been 
made that Messrs. Barnato Brothers and the 
Anglo-American Corporation have jointly 
acquired a large interest in the Portuguese 
Companhia de Diamantes d’Angola. The 
Companhia de Diamantes d’Angola has a 
capital of £2,000,000, fully paid up shares of 
£1 each, 5 per cent. being held by the Angola 
Government. In spite of the depression in 
the diamond market, the output for 1921 was 
about 110,000 carats, and that for 1922 is 
expected to be about as much. This has 
rendered possible the declaration of a divi- 
dend of 5 per cent. for 1922. It is expected 
that the securities will soon be listed on the 
London Stock Exchange.2 The company 
was registered in Lisbon, Portugal, May 18, 
1923, 

Diamond mining in the Angola district 
presents few engineering difficulties. The 
overburden and gravel is removed by pick 
and shovel and the latter material is then 
taken to the dressing mill, either by wheel- 
barrow or basket. Although these tasks are 
performed by native workmen, the introduc- 
tion of good excavating machinery will re- 
duce the present high cost of production due 
to the use of manual labor. Already one 
power-shovel is in operation at the Tshingu- 
fu diggings, one of the most extensive which 
is now being exploited. Work at the mines 
is now almost exclusively performed by na- 
tive laborers, of whom about 5,000 are em- 
ployed. 

Congo.—In the Congo, the diamond re- 
sources have been actively developed in re- 
cent years, as is shown by the following 
Statistics of production : 


DIAMOND OUTPUT OF THE BELGIAN CONGO 


Carats 
ee ere . 48,995 
nS Te ee 53,940 


1 African World, London, Jan. 20, 1923. 
*London Times, Jan. 11, 1923. 
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Carats 
Ey Ns eat geste hy Sta Sek 100,000 
eM ecg octet sia tira teaveiorers 164,420 
ISSR CE eva eeeeers ee 275,000 
ad date ii fie are ei ated 315,000 
| ia | Pe 174,000 
MAE cl ytits a icigtan mace acuneans 250,000 


The discovery a few years ago of rich 
diamantiferous gravels in the Kasai River in 
the Belgian Congo called the attention of 
prospectors to the western borders of the 
Katanga region, where the geological forma- 
tion closely resembles that of the Upper 
Kasai, and systematic investigation made by 
the Société Générale de Belgique has shown 
important results. The discouraging returns 
from the Kundelungu region had induced the 
belief that diamonds in paying quantities 
could not be recovered in the Katanga re- 
gion either, but it seems likely that this pes- 
simistic outlook was not justifiable. As to 
conditions and prospects here, a_ well-in- 
formed writer has recently made the fol- 
lowing statements :* 

While diamonds seem to be universally connected 
with peridotite magmas, kimberlite is not the only 
magma of this sort where diamonds have been found, 
and one should divert some attention to older olivine 
rocks, which are most probably the source of a 
large portion of the diamonds found in the South 
African river diggings. In other parts of the world 
these latter rocks appear to have a more important 
part in the genesis of diamonds than the so-called 
kimberlite formation, which has received undue at- 
tention by our Katanga prospectors because of the 
extreme richness of the Kimberley and other South 
African diamond fields. 

As olivine rocks are found at many places within 
the province, a systematic study of the alluvials near 
these formations should be made. 

We have said that prospecting for diamonds has 
been resumed owing to the good results on the 
Kasai river. It is to be hoped that the chances 
of making it a success will not again be thwarted 
this time by taking the Kasai indications as the 
only guide to be followed, as was the case in the 
first discovery of the Kundelungu pipes, when 
kimberlite was supposed to be the only diamond- 
bearing formation. 

The importance of this Congo output 
comes out clearly when we consider that in 
1919 South Africa produced 2,588,000 carats, 
and the Kasai fields 263,993 carats, nearly 
10 per cent. as much as South Africa, and 
that in 1920 the proportion was even greater, 
namely, 2,545,017 carats for South Africa 
and 318,979 carats for the Kasai fields, or 
12% per cent. as many diamonds as South 
Africa. Finally, in 1921, while South Africa 
produced but 806,643 carats, the Kasai fields 
had an output of 280,655 carats, 34.8 per cent. 
as much, and 9 per cent. of the entire dia- 
mond output of the world in that year. 

The Kasai diamond territory has been 
confidently proclaimed to be the most ex- 
tensive in the world, when the contiguous 
Angola fields are reckoned in. While the 
Forminiére is working the Kasai tributaries, 
Tshikapa and Longatchimo, and also the 
tributaries of these latter streams, the So- 
ciété Miniére du Beceka exploits the Lubi 
and Bushimaie rivers, tributaries of the San- 
kuru, and also a great many tributaries of 
the Lower Lulua River. As to the average 
yield of these alluvial deposits, gravels 
which furnish one carat per cubic meter are 
considered to be satisfactorily productive, 
but in exceptional cases the yield may be as 
high as four or five carats, or even more. 
The upper parts of the Kasai tributaries 
furnish diamonds of greater average weight 
than the central portion. As to the hues, a 





1 Mining Mag., Dec., 1922. 
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large proportion are of fine quality. Some 
are light-yellow or light-brown, others quite 
green or brown, while there are a few of a 
clean green shade or with a blue tinge; quite 
red stones are rare. In size they run from 
very small stones, about 30 to the carat, up 
to diamonds of 18 carats, or even of 20 
carats. The average is put at 10 or 12 to 
the metric carat. The source of these dia- 
monds is still a mystery.’ 


1S0. Afr. Min. Eng. Jour., Aug. 26, 1922, 


(To be continued) 








“Azzimina” Work 





6¢] ET us now return to the azzimina 
properly so called; that is to say, the 
incrusting of steel with gold and silver. 
Although it was in the manufacture of arms 
that this branch of art was chiefly employed, 
we shall pause a moment at such curious 
objects as the ‘cassinette,’ or casket, de- 
scribed by M. Lavoix, which appears to 
mark, in Italy, the starting-point of azzimina 
for objects of art. This piece, inscribed 
simply with the maker’s name, has a date 
fixed by the geographical maps which adorn 
its cover, and belongs to the first third of 
the 16th century. The style of the decora- 
tion is that known as arabesque, although it 
shows an adaptation of ornamentation to 
Italian tastes. It possesses a delicacy and 
finish which exclude all idea of an art yet in 
its infancy. Paolo must have labored long 
before designing such a casket, and was 
exercising a branch of industry which had 
already attained to full perfection. 
“Perhaps before his day, that is to say 
about 1520, the Cavaliere Serafino of 
Brescia had acquired a reputation as a da- 
mascener. It is needless, today, to speak of 
the talent of Giorgio Ghisi, of Mantua, a 
magnificent work by whom all the world had 
the opportunity of admiring at the Exhibi- 
tion of San Donato: this piece, bearing the 
date 1554, somewhat prolongs the period of 
this artist’s work, fixed by M. Lacroix, fol- 
lowing G. B. Bertano, or Britano, as be- 
tween 1534 and 1549. As for Milan, the 
azziminists are numerous: we have Gio- 
vanni Pietro Figino; Bartholomeo Piatti; 
Francesco Pillizone, called le Basso; Mar- 
tino Ghinello; Carlo Sovico, goldsmith; 
Ferrante Bellino, and Pompeo Turcone, arti- 
sans in iron; Giovanni Ambrogio, turner ; 
Filippo Negroli; Antonio Biancardi; Ber- 
nardo Civo; Luccio Piccinino, who made the 
famous suit of armor of Alexander Far- 
nese; Romero, who worked for Alfonso 
d’Este. We must also mention Paolo Rizzo, 
of Venice, to whom had been, at first, 
ascribed the casket of the earlier Paolo.”— 
JACQUEMART. 








Lacking evidence, the police discharged 
John Kupstes and Leo Brideskas, who were 
charged with having taken stickpins from 
H. J. Howe’s jewelry store in Syracuse, 
N. Y. They maintained that they went to 
Syracuse to inspect a manufacturing plant 
in connection with their studies and that 
while they were in the store two women 
came in and stood beside them. Then the 
pins were missing, but they denied to the 
clerk that they had taken them. They denied 
hurrying out, but simply left the store when 
they were accused. 
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Holiday Trade in Paris 








Jewelry Shops Offering Many New Creations Including Miniature Watches, 
Hair Ornaments and Necklaces 



















HERE is unparalleled activity in the 
jewelry trade in Paris just now; not 
only are the Christmas and New Year holi- 
days upon us, but there are the new Summer 
patterns to be thought of. 

The Christmas holiday is extending in 
France. Like the week-end, a thing un- 
known before the Great War, the idea of a 
week or 10 days leave for Christmas is be- 
coming general. Naturally the shops can- 
not close over that time, as they are very 
busy, but schools are getting longer holidays, 
banks are having extended leave and one 
way and another the féte is becoming more 
important. Many people are leaving Paris 
for Christmas, only coming back after the 
New Year. 
The jewelers shops are giving attention 
to Christmas window dressing. Some good 
business is done at this period of the year, 
but as a rule the trade says that there is a 
tremendous turnover but little real profit. 
Even the customer who usually puts real 
B sency into his purchases is apt to be a 
little shy at Christmas, he has so many 
presents to give. At the same time, the pres- 
ent high price of flowers and bonbons is all 
to the advantage of the jeweler. In France 
everyone who has been entertained in a 
certain household during the year, is obliged 
ty an etiquette which is as the law of the 
Medes and Persians, to make a call on his 
hostess during the first week in the year. 
Bachelors especially, who have enjoyed much 
hospitality without being in a position to 
make an adequate return, usually bring some 
gift in their hand. A basket of flowers or 
asilk bag filled with iced chestnuts or choc- 
dates has always been the traditional gift. 
Nowadays, however, flowers are so expen- 
ive and bonbons beyond price that many 
men prefer to purchase some trifle such as 
me of the new miniature clocks for slipping 
ina handbag, a coral necklace for one of 
the children of the house, a gold engraved 
atdease or a silver pencil. Inacceptable 
sme years ago, they are now regarded as 
i fair substitute for the all too expensive 
tag of bonbons. 

Extra surveillance in shops is required at 
Christmas time, say all connected with the 
jewelry trade. On the other hand people 
from the country, especially the ladies of 
the party, must not be treated with super- 
tliousness, Maybe they bring a fortune in 
tanknotes in their pockets and their require- 
mnts are not easily satisfied, as they want 
the weight in gold as well as the jewel for 
thir cash outlay. For the money of France 
in the hands—or rather in the old stock- 
mgs—of the peasants today. The peasant 
mand is a very different thing from that 
of Paris, but it has to be taken into account 

‘some rich heavy chains have been es- 
Meially made for this market, which exists 
t Christmas time, many agriculturists com- 
™ up for holidays at this season. 

Among the Autumn novelties, designed 
with the Christmas trade in view, is the 
tre Boutonniére, the buttonhole watch. 
Pretty trifle, that is put on the market 











at the low price of 120 francs, or about $7, 
closely resembles a button, or perhaps rather 
a stud. A disc of gun-metal, some four 
centimeters in diameter, represents the lower 
part of the stud. The tiny watch, about two 
centimeters in diameter, is attached to the 
metal disc by a “neck” in gun-metal, and is 
worn in the buttonhole of a topcoat. Only 
the watch in gun-metal is visible of course. 
Some of the patterns entirely in gun-metal 
look very chic. Others, the watches with 
rims picked out in enamel in various colors, 
look less elegant. 

Another miniature watch is almost round. 
The tiny face can only be seen when turned 
towards the light, for the watch hangs round 
the neck like a locket on a black band swing- 
ing to and fro. In colored enamel it is a 
pretty trifle. This new model is guaranted 
o “go” for 10 years. The recipients of these 
pretty trifles, however, tire of them in as 
many months. 

A new substance called Gallilite, which 
looks just like ivory but that is of very light 
weight, is being much used for all objects 
generally made in the more expensive sub- 
stance. Necklaces and sautoirs, for instance, 
made in Gallilite cost as little as $2 to $5, 
and it is impossible to distinguish between 
this substance and ivory proper. 

The ever-popular pearl necklace is being 
shown against a deep ivory-white or maize 
color velvet to bring out the extreme white- 
ness of the pearls and this treatment is very 
effective. Shop window dressing is natu- 
rally greatly a matter of light and methods 
that suit the bright Paris sunshine which has 
something remarkably clear, limpid and 
searching about it, do not agree with the 
gray skies of Brussels or Antwerp. 

Crystal, mother-of-pearl and ivory are all 
being used in combination with jet for the 
necklace. Sometimes these mixtures are 
happy, at other times they are not. As a 
rule preference is given to the one-color 
necklace, but there are exceptions, especially 
for half-mourning. Jet is being largely used 
for the armlet and bracelet. Sometimes jet 
is combined with diamonds. In this case 
the bracelet is made of a narrow band of 
carved jet, diamonds being introduced in 
front. When jet is employed for this pur- 
pose alone, it is usually beautifully carved, 
but thin bangles in smooth jet are also worn. 
The armlet, worn either very high or very 
low on the upper arm, has undoubtedly come 
to stay although Paris has already pro- 
nounced it not quite comme il faut (not quite 
proper). Considered loud, like most new 
fashions today, it may be the rage tomorrow. 
In any case while the girl chaperoned by her 
mother will not wear an armlet high on the 
upper arm this Winter, but a bangle on the 
wrist, the somewhat dashing young widow 
may do so, while there is no doubt that it 
will be seen on the stage. 

Among the Christmas novelties seen in the 
Rue de Rivoli, which is anything and every- 
thing excepting behind the times, there are 
unique patterns in butter-dishes, salt cellars, 
lemon squeezers, powder boxes, scent bottles 
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and bonbonniéres. These last, with pretty 
designs on the lids, are all in wrought sil- 
ver and very cheap at the price. Evidently 
intended for the early Christmas buyer, they 
come very much cheaper than flowers or 
even sweets. 

As presents for people beyond the pale 
of intimacy, that forbids the giving of any- 
thing useful, there are miniature pianos, 
about one and a quarter inches broad and 
three inches long, in silver. A table with 
tiny chairs, the back of the latter decorated 
with coats of arms, the table being engraved 
to match, a set of fire-irons, a see-saw, a 
miniature coffee set, a flagon for beer, a 
cigar-box, and a tiny chest studded with 
gems, all in silver and just large enough 
for the use of fairies or Lilliputs, were 
among the pretty trifles seen in the shops 
this week. Trifling in cost and pretty in de- 
sign, they will find their way into cabinets 
and to shelves where the French keep all 
these pretty artistic objects. 

Amid all the excitement of the coming hol- 
iday season and the expectation raised by 
the coming modes, a mute warfare is being 
raged in France between women and theater 
directors. The removal of the hat is an 
established custom in France. It may be 
retained in the cheaper seats until the cur- 
tain goes up, but after that the attendants 
are firm. Hats and even toques or bonnets 
must go, or the wearer can quit, unless in- 
deed she is sitting in a box where she is 
free to do what she pleases. The introduc- 
tion of the bandeau or turban as a headdress, 
however, is regarded by some theater man- 
agements as the thin end of the wedge to- 
wards the wearing of the matinée hat of sad 
memory. 

As yet there are two types of headdress 
only, the turban, an exaggeration of the 
bandeau, and the Egyptian bonnet hanging 
down to hide the ears to the shoulders. The 
bandeau, made in strauss diamonds, is about 
two inches in height, the diamonds, immense 
towards the center, are smaller towards the 
temples, dwindling away to almost nothing 
at the back of the head. The bandeau is also 
composed in narrow bands of diamonds or 
jet. Bandeau made up of green enamel 
leaves with pearls, mounted on gold, form 
an expensive item in the evening toilette. 
The turban is seen in cloth of gold or silver, 
with a network sewn with seed pearls or 
with multicolored gems. The Egyptian bon- 
net is made in the same materials and like 
the turban is one of the novelties of the 
Winter season. 

As yet concert and theater managers have 
closed one eye, although the bandeau has 
been gradually enlarging itself into a turban 
or Egyptian bonnet. Fitting close to the 
head, neither headdress could be accused of 
hiding the stage from the man or woman 
seated just behind, but nevertheless the 
managerial eye is upon the innovation watch- 
ing for any attempt on the part of the sus- 
pected headdresses to grow bigger or wider, 
when action will be taken immediately. 

If the activity in the jewelry trade can 
be judged by the number of cases of pros- 
ecution of jewelers or persons connected with 
the trade for buying and selling gold and 
silver coins for more than their face value, 
the business must be humming indeed. The 
flying police brigade on special duty near the 
frontiers or ports has succeeded in detect- 
ing a number of cases of illicit gold and 
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silver buying at Toulouse, Pau, Bordeaux 


and other cities. The gold or silver when 
turned into ingots was sent to Paris and, as 
the melting down of French coins is pro- 
hibited, all concerned will be punished, more 
or less severely. The large quantities of 
gold and silver dealt with throw a sinister 
fight on the subject of the mysterious dis- 
appearance from circulation of gold and sil- 
yer coins since 1914, 








Members of Racine and Kenosha County 
Jewelers’ Association Hold Joint 
Gathering at Racine 


Racine, Wis., Dec. 6.—John J. Lange, 
president of the Racine jewelers’ organiza- 
tion, addressed a joint meeting of the Racine 
and Kenosha County Jewelers’ Association 
held at the local Elks Club. There was a 
large attendance from the two cities. Mr. 
Lange spoke on the removal of the luxury 
fax on jewelry, in a short but interesting 
and convincing address. He argued that it 
was no more than fair that the tax on 
jewelry be removed. 

Practically every member present at the 
meeting was called upon to voice his opin- 
ion, and favored the removal of the tax. 
As a result the two associations pledged 
themselves to work for the removal of it. 
Charles Wiegand and Earl Trauger were 
the committee on arrangements. 

Another joint meeting of the two associa- 
tions is to be held at the Elks Club at 
Kenosha, Wis., during February. Louis 
Shaw, president of the Racine and Kenosha 
association, appointed John Regner of Ken- 
osha as chairman of the arrangement com- 
mittee. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Dec. 8, 1923 

The U. S. Assay Office reports: 


Gold hars exchanged for gold coins.. $1,082,677.41 
90,893.85 


Total $1,173,571.26 


Of this the gold bars exchanged for gold 
ton are reported as follows: 

Exchange 

$251,403.13 

138,546.29 

175,277.77 

98,363.56 

267,070.79 

152,015.87 


$1,082,677.41 








A Holborn, Eng., gold and silver refiner, 
Samuel W. Price, and his manager, Charles 
Gill, have been charged on eight counts with 

receiving of stolen silver goods. At the 
erkenwell police court recently the prose- 
tution said the silver in question is the pro- 
teds of various burglaries carried out by 
mother man. The silver, said the prosecu- 
ton, was purchased from the third man. No 

Meeipts were given, and there were no books 
0 show what went into the melting pot. 

ost of the silver articles had inscriptions 
ad crests, said the prosecution. The man 
cused of the burglaries has made a state- 
ment to the police, which, they say, involves 
ite and his manager. The silver is esti- 

ated to be worth $3,000. Price has been in 

“asiness for 30 years. The case is ad- 
journed, 
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The News from England 








Plans Under Consideration to Speed Up Production of Knives—Secretary of 
Colombian Consulate in London Lectures on Platinum, Gold and 
Emerald Production in His Country—Christmas Buying Helps 
Trade in Sheffield—Report of De Beers Consolidated Mines 

















Lonpon, Nov. 25.—An announcement of 
interest to the plate and cutlery industry in 
general and to jewelers in particular is that 
setting out the scheme under consideration in 
Sheffield for the intensive production of 
knives on a mechanical basis and under mass 
production methods, distribution then to be 
made to individual firms for the finishing 
processes. A central establishment, with 
patent plant for forging, grinding and bol- 
stering, is promulgated. By the latest me- 
chanical devices, Sheffield says, four men can 
forge, trim and: prepare for grinding more 
than 2,000 knives a day, and one operator 
can grind 800 a day. The finishing plant 
can turn out 120,000 knives in 300 days at 
a cost for that operation of less than one 
cent a knife. The source of the inspiration 
to create one huge central plant capable of 
supplying the whole trade with forged and 
ground table blades of accurate and uniform 
shape and size is, of course, American. A 
large American house, it is understood, is 
prepared to counteract the present situation 
in Sheffield (where there are as many as 500 
different firms engaged in the production of 
cutlery and plated ware) by the creation of 
centralized establishments for mass produc- 
tion. Under this method the cutler’s job 
would consist of attaching handles to blades 
and finishing off. It is said that by adopting 
the methods proposed by the American firm, 
Sheffield can market cutlery cheaper than 
any foreign country and regain her lost mar- 
kets abroad. 

x ok 

The Secretary to the Colombian Consulate 
in London, in an interesting lecture delivered 
here the other day, said that Colombia can 
boast of being the world’s largest producer 
of emeralds and platinum, and the largest 
producer in South America of gold. He 
says the country now has 17 railroads, five 
of which are British-owned, and a civil avia- 
tion service for passengers and mails cover- 
ing 600 miles in seven hours, comparing 
with the eight days needed by rail and river. 
He predicted a great future for the country, 
since its stores of precious material needed 
by the jewelry craftsman were, he thought, 
almost inexhaustible. 

x ok * 


The government of India is to sell off 
some $10,000,000 worth of gold in London 
by weekly instalments, payment for which is 
to be made in sterling. The Indian govern- 
ment, in view of the high percentage of gold 
and silver in the Indian paper currency re- 
serve, consider it politic to convert the sur- 
plus gold holding to interest-bearing securi- 
ties. The low value of sterling means that 
the government will get all the more for its 


gold. 
* * * 


A pair of pearl bracelets, each set with 89 
pearls, a necklace of 79 graduated pearls, 
diamond earrings, and a magnificent ruby 
were among the articles of jewelry valued 


at $250,000 stolen from a wealthy widow’s 
London residence this week-end on her re- 
turn from the Continent. Scotland Yard 
says Mrs. Oakley Maund, the victim, was 
followed from the Continent by the inter- 
national jewel gang. The coup took exactly 
20 minutes. 
or 68 

Sheffield is experiencing a boom in cheap 
cutlery just now. The influx of orders is 
the biggest in months. Much of the present 
demand is for Christmas use and the London 
stores are buying large quantities of the best 
stainless and _ tarnish-resisting specialties. 
Apart from the home market, however, there 
is a substantial demand from abroad. One 
contract from South America specifies 10,- 
000 gross spoons and forks. These sort of 
articles are being shipped to foreign coun- 
tries by the hundred-thousand lot. Makers 
of small cutlery cabinets and cases have 
booked contracts covering the whole of their 
output for from three to six months ahead. 
New year supplies of plate and cutlery are 
being booked up by representatives of Amer- 
ican, French and Australasian buyers. 

*k x * 

Although the report of the diamond min- 
ing industry for the year ended last June, 
just issued by De Beers Consolidated Mines, 
discloses, as anticipated, improved results, 
no indication is given as to when another 
dividend on the deferred shares may be ex- 
pected. The directors of De Beers say that 
the condition of the diamond market during 
the past year showed a decided improvement 
on the previous year, although the volume 
of trade still is much below normal and the 
present unsettled political situation in Eu- 
rope renders it difficult to make any forecast 
as to the future. The diamond account in 
1922-23 amounted to around $14,000,000, 
against only $2,000,000, and other receipts 
to $1,750,000, against $1,600,000. The profit 
was around $8,500,000, against an adverse 
balance of $3,000,000. Taxation, preference 
dividend and the appropriation for “stabili- 
ment reserve” absorbed in the neighborhood 
of $8,000,000. 

x * * 

During an action for damages brought by 
Francis Ludlow Holt, of West London, a 
pearl merchant, it was stated that Mr. Holt 
was, before his accident, the finest all-round 
athlete the world had ever seen. He had 
captained many teams of the best cricketers 
here, his counsel said, hunted and shot wild 
game in foreign countries, and was one of 
the best shots and billiards player the world 
had seen. Today, said counsel, the pearl 
merchant cannot walk 100 yards without be- 
coming paralyzed. He is suing the Belsize 
London Agency, automobile engineers, 
whom, he alleges, collided with his taxi in 
Piccadilly in 1920, smashing his skull against 
the roof of the car. The other vehicle was 
a private car driven by an employe of the 
defendant company. 
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ScCHLESS-HARWOOD Co. 
DIAMONDS 
170 BROADWAY 


NEw YORK 


WE STAND ON OUR RECORD 





We have given our business the very best that 
is in us, and its continual growth is the best 
testimony that our efforts have not been in vain. 


Our merchandise is produced with the utmost 
care and as quality has always been uppermost in 
our minds, we can faithfully say "none better made". 


We have held our customers and built this 
business on the well. warranted faith and confidence 
of our trade. 


We will not jeopardize this valuable asset. 
We have a most efficient force and our original 
standardized method of grading and assorting enables 


us to render the best possible service and fill orders 
with prompt despatch. 


OUR MERCHANDISE IS EXACTLY AS REPRESENTED. 
We manufacture the largest and most varied 


assortment of diamond rings in the trade. 


We import our own diamonds and manufacture 
our own mountings. 


Good business has proved the fact that success 
is assured by getting as near as possible to the 


_ source of production. 


THIS POLICY SHOULD APPEAL TO ALL GOOD MERCHANTS. 
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The Proposed Platinum Law vs. The Chemist and Engineer 





An Address Before the New York Chapter of the American Institute of 
Chemists by T. A. Wright* 











ws 
fare 


geen appears to be a feeling among 
some of the chemists that the law pro- 
posed by the jewelry industry and known 
generally as the “Platinum Standard Law” 
is in a way in conflict with the interests 
of the scientific and technical consumer and 
that such a law will hamper the use and 
raise the price of that metal and its asso- 
ciates of the platinum group. 

Because this is a subject of unusual in- 
terest to the American Institute of Chemists, 
I have been asked to speak on it and if 
possible explain the situation at present 
existing and suggest for your considera- 
tion the various remedies proposed, so that 
we may assume a helpful spirit of co-opera- 
tion with the Jewelers’ Vigilance Commit- 
tee, the National Jewelers Board of Trade, 
the Jewelry Crafts Association, the Ameri- 
can National Retail Jewelers’ Association, 
and the other allied organizations who have 
so far borne the brunt of the labor in draw- 
ing up proposed provisions of the statute 
for submission to Congress. 

If we understand the relative importance 
of these metals as expressed in the various 
percentages of consumption, we will see 
very readily why the jewelers are primarily 
interested in a workable standard. While 
it is not my purpose to bore you with 
statistics a few are necessary and quoting 
from an article by J. M. Hill in The Engi- 
neering and Mining Journal Press, Oct. 21, 
1922, we find, that in 1918, of the three im- 
portant membersa of this group, platinum, 
palladium and iridium, 41 per cent. was 
consumed by the chemical and 25 per cent. 
by the electrical industries as against 17 
per cent. by the dental and 12 per cent. by 
the jewelry industries. That year, how- 
ever, was the peak of the war period. In 
1922, however, a very different story is told 
for the chemical industries consumed but 7 
per cent. and the electrical 1612 per cent. 
while the dental alloys accounted for 9.7 
per cent. and the jewelry industry over 66 
per cent.—over three times as much as the 
chemical and electrical usage combined. 

While we, as chemists, have certain 
definite rights to their use in furthering 
research, advancing knowledge and in their 
every-day necessary use, it can be readily 
seen that with the exception of periods of 
National necessity such as the late war 
(and we hope no such catastrophe will 
Meeds occur again), the supply of these 
truly precious metals is far in excess of 
our present technical needs. 

As chemists we are primarily interested 
in platinum and to a lesser degree in 
thodium, for our platinum crucibles and 
dishes contain only a small but advisable 
quantity of iridium to give the necessary 
tigidity and stiffness. Apparatus such as 
anodes and cathodes which are not sub- 
jected to a high heat may well contain up 
to 10 per cent. of iridium. 

We are interested in rhodium because it, 


*Chief Chemist and Secretary of Lucius Pitkin, 
ne, 





with platinum has been found the best 
for use in thermo-couples. Iridium and 
ruthenium have been applied in this connec- 
tion but with unsatisfactory results, the 
iridium for instance being appreciably vola- 
tile at over 1200° C. Palladium, to the 
best of my knowledge and belief finds its 
main use in alloys designed as substitutes 
for platinum but their use is limited. 


In the electrical fields we find 20 times 
as much iridium used as in the chemical 
trades and over twice as much platinum, 
the most important application being that 
of contact points, in which with platinum 
again as a base, we have 15 to 30 per cent. 
of iridium with at times small amounts of 
ruthenium and rhodium. 

The electrical industry, however, requires 
today and has for the last five years a 
remarkably consistent amount and the in- 
creased use of tungsten, silver and other 
substitutes for platinum contact points has 
not affected the consumption of platinum 
metals one way or the other as far as the 
net amount is concerned. 

Having given this brief survey of the 
interests of science and commerce let us 
look at those of the jeweler. Until a com- 
paratively recent time the use of platinum 
in jewelry has been chiefly in that of an 
alloy known to the trade as “hard plati- 
num” and containing varying amounts of 
iridium, the bulk being specified as 5 per 
cent. or 10 per cent. iridium. Palladium, 
however, had been in a way a drug on the 
market until gradually it began to make its 
appearance as a substitute chiefly for the 
platinum and to a lesser degree for the 
iridium. It has, however, a specific gravity 
of 12.1 as against a specific gravity of 21.5 
for platinum and a price at this time of 
about $80 to $85 per ounce while platinum 
is bringing $125. per ounce with iridium 
costing $275 to $300 per ounce. 

The present law of New York State 
specifies that as long as an article contains 
925 parts per thousand of the platinum 
metals it may be sold as “platinum” and 
therein lays the reason for the present con- 
fusion in the jewelry industry. For with 
the great difference in price and _ specific 
gravity the manufacturer desiring to up- 
hold his traditions by supplying a platinum- 
iridium article as usual, is handicapped to 
the point of Joss by these other alloys 
which often of use and beauty in them- 
selves are cheaper and lighter. It can 
readily be seen that some order must come 
out of such a situation, hence the proposal 
of a new standard or National Stamping 
Law to limit and specify the terms used in 
the manufacture and sale of such jewelry 
throughout the States. 

It is not possible for me to tell you what 
the jeweler proposes for the provisions 
have not as yet been agreed upon. There 
are various viewpoints which might be men- 
tioned, however; one class of jewelers 
wishes to prohibit the use of palladium with 
platinum which seems to be both uneco- 
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nomic and unworkable; another wishes a 
certain minimum content of platinum stated 
and another has a still different minimum. 
Most all agree in basing the law on plat- 
inum whether palladium is used or not. 

My suggestion offered for discussion and 
consideration is that of a double standard, 
one to be based on platinum and known 
as platinum jewelry (qualified if desirable 
by the chief other metal of the group used 
as a hardener) and the other standard 
recognizing the desirable qualities of pal- 
ladium and calling it frankly palladium 
jewelry. These two metals stand apart 
from the rest of the group as intimated, 
for with the exception of iridium as noted, 
rhodium and ruthenium have but little use 
in jewelry at present although research now 
in progress will result in their much more 
extended application in connection with 
platinum and palladium. Lack of knowledge 
even more than trade practice has limited 
those metals and their price but the future 
will probably see an increase in the em- 
ployment and cost of both and consequent 
decrease in the price of iridium. (Osmium 
has decided limitations but that is another 
story). The increased but proper use of 
palladium will certainly not tend to raise 
the price of platinum but vice-versa, too 
barsh a limit on its use would tend to raise 
not only the price of platinum but that of 
iridium also if the latter metal is made the 
only co-standard with platinum. 

1 believe it is well within the province 
of our institute as an economic society to 
lend our aid in this subject and it is hoped 
that this talk has given those members not 
familiar with the matter a somewhat 
clearer understanding at least of a matter 
of vital interest to chemists and other 
technical men. It has been my aim and 
purpose to give an impartial and unbiased 
opinion as an interested observer of the 
efforts to obtain a workable and fairly 
permanent statute, and it is hoped that the 
Institute can take this question up and 
render its helpful aid (in which I shall be 
glad to assist) to a movement which needs 
a united backing when submitted to Con- 
gress for enactment. 








Scattering of Gem Collections 





oof T would surprise any uninitiated person 
to be told of the thousands of little, 
ugly intaglio seals that are hoarded by col- 
lectors, or lodged in the drawers of mu- 
seums, in unobtrusive repose, there to re- 
main, unless scattered by a sale or some 
political storm, such as the French Revolu- 
tion, when the gems of the Louvre, bad as 
well as good, were carried off as plunder. 
“As for the collections of private indi- 
viduals, they do not hold long together, 
seldom beyond a third generation, when they 
are presented to national institutions, or, be- 
ing brought to the hammer, gratify new pos- 
sessors. We have only to mention some of 
the most celebrated: the Marlborough and 
Devonshire still exist; the Strozzi, merged 
into the Blacas, has now descended with it 
to the British Museum; the Pulsky, Roger, 
Prawn, Payne Knight, Cracherode, Hope, 
Demidoff, Townley, Poniatowsky, Percy, 
Beckford, Besborough, Uzielli, Webb, and 
last, but not least, Hertz, are broken up.”— 
“Science of Gems.” 
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DEATH OF JOHN D. HAMILTON 


Veteran Watch Salesman Passes Away at 
the Home of His Daughter in 
New York 

John Dwight Hamilton, for many years 
a traveling salesman for the Hamilton 
Watch Co., and known to jewelers through- 
out the northwest, died at the home of his 
daughter, Mrs. George Brinton Adams, 676 
Riverside Drive, New York, on the morn- 
ing of Thanksgiving Day, at five o’clock. 
His death was sudden and resulted from 
arterial schlorosis, after a sickness of only 
a few hours. He had attended a theatre 
the previous afternoon and had appeared 
to be in his usual health. 

John Dwight Hamilton was born at Con- 
way, Mass., June 3, 1840. He spent his 
boyhood days there and at North Adams and 








THE LATE JOHN D. HAMILTON 


Ware, Mass., where he obtained his educa- 
tion. After leaving school he obtained em- 
ployment in a machine shop in Ware, and 
on May 9, 1864, married Miss Emile J. 
Pierce, of Barre, Mass. A few years later 
he went to Rockford, Ill., where he con- 
ducted a book store. Indoor work did not 
agree with him and Mr. Price, who was 
then the president of the Rockford Watch 
Co., suggested that he join the forces of 
that company on the road. This he did in 
the early 80’s and continued with that con- 
cern, first covering all of the middlewest 
and east and later taking the territory west 
of Chicago. He continued with the Rock- 
ford Watch Co, for about 12 years and then 
traveled for a short time for the Deuber 
Watch Co. In 1905 he came to New York 
city and started traveling for the Hamilton 
Watch Co., covering the northwest. terri- 
tory from Chicago to the Coast, until he 
retired in 1907, Since that time he had 
lived with his daughter at the Riverside 
Drive address, 

Mr. Hamilton was a man of genial, jovial 
disposition who made friends wherever he 
went. He always had a bright outlook on 


life and was a welcome visitor at the many 

Jewelry stores where he called from year 

ic year, 
The 


funeral services were held at the 
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home of his daughter at 8 Pp. M. on Satur- 
day, Dec. 1, and the burial was private on 
Sunday, the body being placed in a vault 
in Kensico Cemetery. The deceased is sur- 
vived by his widow, one daughter and a 
sister, Mrs. Mary A. May, Rockford, III. 








Charles D. Rood to Be President of the 
Watch Works at Canton Now Known 
as Dueber-Hampden, Ine. 


Canton, O., Dec. 10.—Charles D. Rood, 
of Springfield, Mass., and formerly of Can- 
ton, is slated for president of the Dueber- 
Hampden Co., Inc., at an organization meet- 
ing in Canton to be held late this week, it 
was announced here Saturday. Mr. Rood 
and his associates are announced as the pur- 
chasers of the company, the sale of which 
was announced in the JEWELERS’ CIRCULAR 
last week. 

Charles L. Hunter, Canton, secretary of 
the Dueber company, is in line for re-election 
to that office as well as to membership in 
the directorate in the new corporation. 

Mr. Rood founded the Hampden Watch 
Co., of Springfield, Mass., in 1888 and a 
few years afterward moved it to Canton, 
where it was consolidated with the Dueber 
Watch Case Mfg. Co. 

Cleveland and outside capital is interested 
in the new company, it is said. 

Mr. Rood is one of the pioneer watch 
manufacturers of this country. It will be 
remembered that the Hampden watch was 
originally made in Springfield, Mass., and 
moved to Canton by Mr. Rood, who later 
sold the plant to the Dueber interests. After 
this he consolidated a plant located in Au- 
rora, Ill, and one in Lancaster, Pa., which 
is now known as the Hamilton Watch Co. 
at Lancaster, Pa., and Mr. Rood remained 
head of the Hamilton concern for many 
years. It was under his direction and super- 
vision the first 12 size movement was manu- 
factured and marketed. 

It is the purpose of the new company, 
known as Dueber-Hampden, Incorporated, to 
build not only the best graded movement, 
but to re-establish the name Hampden to 
its former high standing and with this as 
Mr. Rood’s ambition, he will have associated 
with him in the active management of the 
company some of the best known men in 
the industry. 

The future policy of the new company will 
shortly be announced to the trade, and an 
extensive advertising campaign will be in- 
augurated. 


The jewelry store of William Moss, 
Schoonmaker Ave., Monessen, Pa., was en- 
tered by two thieves early one morning re- 
cently and jewelry and other valuables, to- 
gether with $15 in gold, were stolen. Two 
colored men are being held for the theft. 
Entrance to the store was gained by wrap- 
ping a brick in a handkerchief and hurling 
it through the plate glass window. The 
driver of a taxicab who saw the two men 
running away, sensed trouble and turned his 
taxi in the opposite direction, gave chase, and 
overtook the men. He forced them to enter 
the taxi and drove them to the police sta- 
tion. All the loot was recovered and ac- 
counted for except $10 in gold. Upon ar- 
raignment the men were held for court with- 
out bail. 











75 





DEATH OF NILS PETERSEN 





Superior, Wis., Jeweler Succumbs to a 
Stroke at His Daughter’s Home 


Superior, Wis., Dec. 8—Nils Petersen, 58, 
prominent retailer jeweler of this city, died 
here at the home of his daughter, Mrs. Clar- 
ence Skamser, within a few hours after suf- 
fering a stroke. Mr. Petersen’s life story is 
that of a boy, handicapped by lack of a thor- 
ough education, who, alone, fought his way to 
success, Shortly after his birth in Copen- 
hagen, Denmark, in 1864, news came that 
his father had been killed in the German- 
Danish war. What education he acquired 
was gained largely through perseverance and 
hard work, paying for his instruction out 
of the meager earnings as an apprentice in 
a Copenhagen jewelry store. 

At the age of 14 circumstances demanded 
that he discontinue his studies and confine 
his efforts to earning his living. After four 
more years in Denmark, he set out for 
America to seek the success he later found. 
He first settled in Neenah, Wis., where he 
worked in jewelry stores and learned Ameri- 
can business methods. Here also he met and 
later married Miss Patrina Thompson. 

His independent business career began at 
Cadotte, Wis., where he opened a jewelry 
store. Later he moved to Milwaukee, and 
after living in that city for about two years 
went to Minneapolis, where he opened a 
jewelry store. In 1893 he again moved, this 
time to Henderson, Minn., from where he 
finally came to Superior in 1897. 

His first store here was located at 619 
Tower Ave. Since that time he has been 
located at several points in the city, moving 
southward with the business center of the 
town. While at 702 Tower Ave., he became 
prominently identified with the business life 
of the city, taking leading parts in various 
progressive enterprises. Other locations of 
his store in this city were at 723 Tower 
Ave., 922 Tower Ave., 1020 Tower Ave., 
and the present site at 1207 Tower Ave., 
which he purchased four years ago. 

During his life at Superior, he became 
prominently identified with the social and 
fraternal life of the city, and through these 
activities gained the acquaintance and friend- 
ship of hundreds of residents. He was one 
of the Grand Directors of the Scandinavian- 
American Fraternity, treasurer of the Mystic 
Workers of America, president of the Danish 
Brotherhood, an active member of the Odd 
Fellows and Elks lodges, and a staunch 
supporter of the local Christian Science 
church and affiliated societies. 

Funeral services were held from the home 
of his daughter, Mrs. Clarence Skamser, 
and from the Elks’ Lodge. T. B. Mills, 
first reader of the Christian Science church, 
was in charge of the short prayer services 
at the residence, and read the stirring eulogy 
at the Elks’ lodge. Interment was made at 
Greenwood Cemetery. 

Active pallbearers were: Olaf Johnson, 
Dr. C. H. Mason, Dr. P. G. McGill, L. H. 
Larson, Joseph Hagstrom, and C. S. Curtis. 
Honorary pallbearers were: Henry Ander- 
son, William Tiedeman, Ed McKinnon, Wil- 
liam Wagner, Nels Christenson, and A. W. 
Holland. Members of the Elks’ lodge and 
of the Scandinavian-American Fraternity and 
other organizations attended the funeral 
services in a body. 
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successful mer- 
chants are asking 


‘“*How do we do 
i 

Our answer to 
the above is: 
quantity pro- 
duction, _ selling 
direct from our 
factory; low cost 
of operating, 
and above all, 
volume sales. 


This gives the 
merchants the 


best advertised pearl line 
at rock bottom prices. 


That ts the secret! 


Our merchandise is the 
same year in and year out, 


and we are posit 


there are no better pearls 


made. 


Compare our goods with those of 
other responsible concerns, and 
you will find that our statements 
are nothing but the truth. 


Our sales have 


times over last year, this tells you 
the story of our success. 


Write to your jobber, or direct, 
for our latest catalog. 


PARIS 


Thousands of 





































Millions of 


Omur Pearls 
have been sold by 
us, with our bus- 
iness steadily in- 
creasing. Why? 
Because our pearl 
necklaces never 
peel or discolor. 
Every string is 
perfectly matched 
and graduated. 
Above all, Omar 
Pearls are sold 
with an ironclad 
guarantee, that 
we will replace 
any item which is 





not exactlyas represented. 
Omur pearls manu- 
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INDRA PEARL COMPANY, Inc. 


factured in 20 qualities, a 
true reproduction of just 
as Many genuine gems. 


And now for our most 
Qs important statement: 


We are the Largest Pearl 
Merchants in the World and grow- 
ing larger every day. Good pro- 
duct, volume business and our 
guarantee have done this. 


If you are not one of regular cus- 
tomers write to us today for sample 


This advertisement may sound 
strenuous, but we want you to 
know the truth. 


392 FIFTH AVENUE, NEW YORK 


(AT 36TH STREET) 


BARCELONA 















Omar Pearls Are Nationally Advertised 





None Better Made- Look for Guarantee Tag 
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BUYERS IN PROVIDENCE 





Annual Invasion to Inspect Spring Stocks 
Brings Largest Delegation Seen 
in Some Time 


Provipence, R. I., Dec. 8.—As to the 
quse there seems to be a division of opinion, 
hut all are agreed that the result is seen in 
me of the largest gatherings of jewelry 
wyers in this city during the past week that 
tas been seen here in a number of years— 
in fact, since before the United States went 
into the great world war. 

The first week in December for many 
years marked the opening of the annual in- 
vsion by jewelry buyers from all sections of 
the country to examine lines and to place 
orders for the Spring trade. The vanguard 
is usually made up of those in search of the 
cheaper and moderate priced lines, especially 
with regards to novelties, and, true to form, 
these have occupied the greater part of the 
ittention of the early comers. These have 
en placing orders, which, while individually 
moderate, have swelled a satisfactory aggre- 
gte—a total that has far exceeded the ex- 
yetations of the manufacturers. 


The first of the invaders put in an appear- 

ance fully a week or 10 days ago and each 
tay the past week witnessed materially addi- 
tions. As the week advanced the buyers of 
the better grades began to be evident but 
these, following their usual conservation, are 
hwying cautiously. On the whole, however, 
the preliminary orders are very encouraging 
ad with any kind of a response from the 
tail trade of the country necessitating 
‘tepeats,” there is every reason to look for 
ahealthy active new year. 


More than half a hundred buyers were 
registered at the Providence-Biltmore, the 
Narragansett and the Crown hotels the past 
week and reservations indicate an equally 
large contingent during the coming week. 
The buying period continues about a fort- 
tight or three weeks, and is followed by the 
“ob lotters,” who follow along to clean up 
werything there is that looks salable. 
Among the buyers reported in this city the 
past week were the following: 

New York city: Jacob Avidian, of Lipp- 
tan, Spier & Hahn; Mr. Haskell, of Weiner 
Bros, Mr. Cahn, of Cahn & Co.; Mr. Wert- 
beimer, of Wertheimer, Plehn & Levy, Inc. ; 
Mr, Lesser, of Samstag & Hilder Bros.; 
Mr. Coen, of Coen & Kramer; Charles 
Davies, of Butler Bros.; Mr. Rosenberger, 
of Cohn & Rosenberger, ‘Ine. ; H. Kleinfeld, 








of The Star Jewelry Co.; Mr. Stern, of 
Weiner Bros. 
Chicago, Ill.: Mr. Diamond, of Diamond 


‘Blitz; Mr. Isaacs, of Isaacs & Kahn Co.; 
Mr, Mish, of Henikoff & Mish; Mr. Doel- 
lng, of S. A. Rider & Co.; Mr. Levy, of 
Morris, Levy & Co.; William Rosenfeld, of 
SM. & R. Co.; Mr. Waxman, of Waxman, 
Penner & Levine; Sam Lavick, of S. & B. 
lavick, Inc. : Harry Morris, of Morris, 
Yann & Reilly. 
Columbus, O.: S. 
Bock Co, 

San Francisco, Cal.: Bernard Hirsch, of 
enard Hirsch & Co.; Frederick Wein- 
ic of the firm of Frederick Weingarten 


H. Block, of S. H. 





Philadelphia, Pa.: Mr. Weinrich, of H. 
itintich Co., Inc. ; ; Mr. Kadden, of Kadden 
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Bros.; Mr. Kind, of S. Kind & Sons.; Mr. 
Ritter, of Ritter-Greenberg Co. 

Pittsburgh, Pa.: Mr. Bonn and Mr. Cerf, 
of M. Bonn Co.; Nathan L. Bishop, Lester 
F. Gerson and Benjamin Kimmelsman, of 
Bishop-Gerson & Co. 

Cleveland, O.: Mr. Kluga, of The Kluga 
Novelty Co.; Mr. Gellner and Mr. Messing, 
of Gellner-Messing Co. 

Baltimore, Md.: Mr. Oppenheimer, of the 
Oppenheimer Jewelry Co. 

Cincinnati, O.: Mr. Frohmeyer, of Klein 
Bros. 

Detroit, Mich.: Mr. Hill and Mr. Patten, 
of S. S. Kresge Co., Inc. 

Toronto, Ont.: Mr. McLean, of P. W. 
Ellis & Co., Ltd. 

St. Louis, Mo.: 
Uhl Jewelry Co. 


Mr. Uhl, of Furstenwerth- 





Schedules in Bankruptcy of Emanuel 
Gershuny, Trading as the Providence 
Jewelry Co., Show Liabilities of 
$16,796 and Assets of $4,188 
Schedules in bankruptcy were filed in the 
United States District Court, New York, 
last Wednesday, by Emanuel Gershuny, 
trading as the Providence Jewelry Co., 1261 
Broadway. These schedules list the lia- 
bilities at $16,796, which amount consti- 
tutes secured claims, $354; unsecured claims, 
$12,465, and notes and bills which ought 
to be paid by other parties thereto, $3,977. 
The assets total $4,188 and consist of stock 
in trade, $2,300; carriages and other vehicles, 
$775; machinery, tools, etc., $350; unliqui- 
dated claims, $750, and deposits of money 
in the bank and elsewhere, $13. An in- 
voluntary petition in bankruptcy was filed 
against this concern in the United States 

District Court on Oct. 17 last. 

Among the largest unsecured creditors 
are: S. O. Bigney, $365; Bates & Bacon, 
$223; H. F. Barrows & Co., $264; D. D. 
Chain Co., $113; Finberg Mfg. Co., $230; L. 
M. Flanders & Co., $107; E. I. Franklin 
Co., $196; Hutchison & Huestis, $163; 
Kestenman Bros. Mfg. Co., $121; Kessler 
& Bros. $319; Karples Co. $379; H. 
Lederer & Bros., $133; Leach & Miller, 
$442; Marathon Co., $754; Milton Watch 
Co., $1,956; Narragansett Jewelry Co., $227; 
Ostby & Barton, $132; Plainville Stock 
Co., $287; Radium Jewelry Co., $297; J. 
IF. Sturdy’s Sons Co., $164; S. W. Mfg. 
Co., $210; Bilgor Co., $100; Sykes & Strand- 
berg, $296; Shiman-Miller Mfg. Co., $3,150; 
Waite-Thresher Co., $217, and D. Smilo, 
$100. 











More than 1,500 people visited the newest 
jewelry store in Augusta, Me., on the open- 
ing day. It is located at the corner of 
Water and Bridge Sts. and is owned by 
Samuel Freeman, of Waterville, who 
operates a store in that city, and is promi- 
nent in the State jewelers’ organization. 
The store has display windows on each 
street, with an angle entrance across the 
corner. The exterior is done in Italian 
marble copy. The interior finish is in 
mahogany, with high class show cases and 
display fixtures. Mr. Freeman besides 
jewelry stocks stocks china, cut-glass and 
imported novelties. The store will be 
managed by George H. Hurley, an ex- 
perienced salesman and repairer. 


CIRCULAR 





77 


DALLAS JEWELERS BANQUET 


Members of 24 Karat Club Hold First 
Dinner of the Season 


Datias, Tex., Dec. 5.—With addresses 
by Hugo Swan, manager-counsel of the 
Better Business Bureau, and Sam Fowlkes, 
convention manager of the Retail Merchants’ 
division of the Chamber of Commerce, the 
24 Karat Club of Dallas, composed of 
officials and employes of Dallas jewelry 
firms, held the first banquet of the Fall 
season at the Oriental Hotel club room, 
Tuesday night, Nov. 27. Arthur A. Everts 
was the toastmaster, 

Mr. Swan discussed phases of retail sales- 
manship, and declared that the personality 
of a salesman, his physical condition and 
health, meant much for the success or 
failure of business establishments. 

“Investigations and surveys have shown 
that 85 per cent. of the trade in the average 
store is directly attributable to satisfied cus- 
tomers,” Mr. Swan said. “The operators 
of a business will profit very materially if 
they keep this idea constantly in mind.” 

The value and growth of the jewelry 
business in Dallas was the theme discussed 
by Mr. Fowlkes, who declared that Dallas 
is now one of the outstanding jewelry cen- 
ters in America. “In every large city of 
the United States,” he said, “the discus- 
sion sooner or later turns to the jewelry 
trade in Dallas.” 

Marcus Baerwald, secretary of the club 
and president of the Texas Retail Jewelers’ 
Association, announced that during 1924 a 
number of banquets would be held by the 
local jewelers. 











Window Smashers Working in Green Bay, 
Wis., Get Jewelry Worth $1,000 from 
the Store of W. H. Grunert 
Green Bay, Wis., Dec, 8—Loot valued 
at about $1,000 was secured in an early 
morning robbery of the display window of 
the W. H. Grunert jewelry store, 210 N. 
Washington St., Tuesday, Dec. 4, after it 
had been broken by a well aimed brick 
hurled through the lower corner. Articles 
stolen included five diamond rings, valued 
at $100 or more each, and a dozen watches 
ranging in value from $25 to $50. Other 
articles may have been taken, but the check 

up has not yet revealed them. 

The robbery is believed to have occurred 
between 5 and 6 o’clock in the morning, 
because the window was intact when the 
policeman on the beat made his final round 
for the night. Some time later, passers-by 
noticed the break, and mentioned it to em- 
ployes at the Baltimore Dairy Lunch, where 
the police stopped for breakfast. Employes 
of the restaurant notified the police, who 
called Mr. Grunert. The break was boarded 
up and a check-up of the missing articles 
started. 

When the robbery was first discovered a 
half brick of the kind being used in the 
construction of the new Hotel Northland 
— a block away, was found in the win- 
dow. 








J. C. Condon, for 60 years’ a jeweler at 
Opelika, Ala., and who has resided at El 
Paso, Tex., for the past seven years, has 


gone back home where he will live. 
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Platinum Watches 


The Wheeler line of Platinum Watches contains many 
unusual patterns, such as are seen only in the most exclusive 
shops. Our designers have obtained these original effects by 
the introduction of odd-shaped stones, Emerald cut, Navette 
cut and Baguette cut, in combination with sapphires, emeralds 
and onyx. On account of their fascinating brilliancy these 
combinations are most attractive to the lover of beauty in 
ornament and design. 

Iridio-Platinum is used exclusively in our watches; the 
quality of the diamonds and the workmanship are unsurpassed. 
All have Wheeler movements which we guarantee unre- 
servedly. You can please and satisfy your most particular 
customers with these remarkable values. 

In selling Wheeler Watches and all Wheeler merchandise 
you are protected by our trade mark, the absolute guarantee 





of Quality. 
ESTABLISHED 1652 
The Wheeler Trade Mark is your guarantee of 
on « Sites Cah Quality and Satisfaction 


TRADE MARK 
REGISTERED 





CHayden Tw. Wheeler & Co,Inc 


OFFICE AND FACTORY 


58 West 40th Street - New York: 
Telephone Longacre 7300 
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Sunset Auction Law Enforced in New York 








Measure Held Constitutional in Decision Rendered by the Supreme Court in 
Brooklyn—Night Auction Sales Hard Hit 

















By enforcing the sunset closing auction 
law in New York, the police have dealt the 
auctioneers in Manhattan, a severe blow 
especially at this time of the year. An in- 
teresting case has just been decided in the 
Supreme Court of Brooklyn, declaring the 
law constitutional and compelling David 
Brill, who conducts a jewelry auction at 
9 EF. 42nd St., New York, to cease his sale 
after sundown. Judge Lazansky in deciding 
the case last Wednesday, refused to issue a 
permanent injunction against the police and 
also dismissed the complaint filed by Mr. 
Brill to restrain the authorities from inter- 
fering with the sale. In making his decision, 
Judge Edward Lazansky, sitting in Special 
Term Part 1, Supreme Court, handed down 
a brief but emphatic opinion upholding the 
constitutionality of Chapter 179 of the Laws 
of 1918. He wrote as follows: 


“Tt has been decided in New York and 
Bronx Counties that the act is constitu- 
tional. Were a_ different conclusion 
reached here the conflict would create 
confusion and misunderstanding. It would 
be particularly offensive to police regula- 
tion. The applicant here, a resident of 
Brooklyn, does business in Manhattan. 
To permit him to do business in the eve- 
ning during the pendency of the action, 
while his business neighbor, a resident of 
Manhattan, was denied that privilege, 
might be inviting disrespect for the law, 
I, therefore, deem it expedient to deny 
the application for an injunction without 
a consideration of the interesting ques- 
tions raised. Motion to dismiss complaint 
granted.” 


Several months ago the police decided to 
enforce the sunset auction closing law and 
threatened, it is claimed, to close up Brill’s 
establishment unless he obeyed the provi- 
sions of Chapter 179 of the laws of 1918. 
Brill then filed a complaint against Richard 
E. Enright, Police Commissioner of the 
City of New York, asking for a temporary 
injunction restraining the authorities from 
interfering with his business, on the grounds 
that the law is unconstitutional. 


The auctioneer also claimed that he has a 
lease on the premises at 9 E. 42nd St., at a 
rental of $7,200 a month and that the lease 
expires on Dec. 31, 1923. He also alleged 
that he has a stock of $100,000 which he de- 
sires to sell at public auction and states that 
at this particular location which is near the 
Grand Central Terminal, most of the people 
pass his place after sundown. He asserted 
that unless allowed to continue it would be 
Impossible for him to advantageously dis- 
pose of his stock of merchandise. He like- 
wise claimed, that the statute is void and 
illegal and it is not a reasonable one in that 
it prohibits the carrying on in a lawful man- 
ner of a lawful business and also because 
it discriminates between the sale of one class 
of merchandise as against another at public 
auction between sunrise and sunset. 

The outcome of this action was the grant- 


ing of a temporary injunction to Brill pend- 
ing the trial of the case. 

Later the auctioneer filed an order to 
show cause why the injunction should not 
be made permanent. Before this cause could 
be argued a similar case was decided in the 
New York Supreme Court upholding the in- 
forcement of Chapter 179 of the laws of 
1918. Consequently when Brill’s case was 
brought before Judge Lazansky in the Su- 
preme Court at Brooklyn, the corporation 
counsel’s office opposed the application for 
a permanent injunction, reciting the previ- 
ous case in New York as a precedent. The 
outcome of the action was the denying of 
the application for an injunction and grant- 
ing of a motion made by the corporation 
counsel to dismiss the complaint filed against 
Commissioner Enright by the auctioneer; 

The law under which the case was de- 
cided reads as follows: 


CHAPTER 179 

AN ACT to amend section nineteen hundred and 
ninety-one ct chapter four hundred and ten 92f 
the laws of eighteen hundred and eighty-two, en- 
titled “‘An act te eccnsclidate into one act and to 
declare the special and local laws affecting public 
interests in the city of New York,” relative to 
auctions and aucticneers. 

Became a law April 10, 1918, with the approval 
of the Governor. 

Passes, thice-fifths heing present. 

Accepted by the city. 

The People of the State of New York, repre- 
sented in Senate and Assembly, do enact as fol- 
lows: 

Section 1. Section nineteen hundred and ninety- 
one of chapter four hundred and ten of the laws 
of eighteen hundred and eighty-two, entitled, *‘An 
act to consolidate into one act and to declare the 
special and local laws affecting public interests 
in the city of New York,” as amended by chapter 
ten of the laws of eighteen hundred and eighty- 
eight, and chapter two hundred and eighty-nine of 
the laws of eighteen hundred and _ ninety-three, 
and chapter five hundred and thirty-four of the 
laws of eighteen hundred and ninety-four, is hereby 
further amended so that the same shall read as 
follows: 

S 1991. All sales of goods by public auction 
in the city of New York, by an Auctioneer, shall 
be made in the daytime, between sunrise and sun- 
set, excepting: 

1. Books and _ prints. 

2. Goods sold in the original package, as im- 
ported, according to a printed catalog, of which 
samples shall have been opened and exposed to 
public inspection at least one day previous to the 
sale. 


3. Horses and live stock. 

4. (1) Fruit and other farm products. 

5. (2) Paintings, statuary, bronzes and other 
works of arts and specimens of natural history, 
which shall have been on public exhibition in the 
city of New York for at least one day immedi- 
ately preceding the time of sale, provided that 
public notice of the time and place of such ex- 
hibition shall have been given by advertisement 
for at least one day immediately preceding the 
day of such exhibition, in one or more of the daily 
newspapers printed in said city, and designated as 
hereinafter prescribed. All such sales shall be 
conducted under a special permit of the mayor 
of said city, who is hereby authorized to grant 
such special permits in his discretion, and upon 
such reasonable conditicns as he may prescribe. 
The mayor of the city shall, from time to time, 
by a notice to be filed in his office and printed 
for five consecutive days in the City Record, 
or designate the newspapers in which the adver- 
tisements hereinafter provided for may be printed, 
and the mayor may at any time, by a like notice, 
revoke the designation of any such newspaper. 
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Every auctioneer who shall violate the provisions 
of this section shall be deemed guilty of a mis- 
demeanor. 

Section 2, This act shall take effect immediately. 

1. Subd. 4 and 32. 

2. Formerly subd. 4. 








Resolution on the Death of William 
Tuttle Carter by the Maiden 
Lane Historical Society 





AS a testimonial of the esteem in which 

the late William Tuttle Carter was held 
by his fellow members, the Maiden Lane 
Historical Society has prepared an engrossed 


resolution which has been signed by the: 


president. It also bears the names of the 
officers. and trustees of the association and:is 
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hereas, it has pleased? 
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; to his eternal rest 


William @uttle Qurter 


AU gee Fee tea cctv 
Gre MaidenFane]pistoricalGociety 
we his Ftiends and Associates hav- 
ing in wins he genial companion - 
ip many years ing? 
which his honopad Games Aap ons 
: ¢ traditions and d<- 














ENGROSSED TEXT OF THE RESOLUTION 


for presentation to the members of his 
family. 

The work is excellent and the memorial, 
which has been at the office of Carter, Gough 
& Co. for the past few days, has been ex- 
hibited to a number of friends of the late 
Mr. Carter. 

Mr. Carter was senior member of Carter, 
Gough & Co., New York and Newark, and 
died in the latter city on Jan. 30 last. The 
deceased was a trustee of the Maiden Lane 
Historical Society and the memorial repre- 
sents a resolution of regret and sorrow 
adopted by the organization. 








Governor Smith’s proclamation setting 
aside Wednesday, Jan. 16, 1924, as “Indus- 
trial Safety Day,” the culminating feature 
of a six weeks’ intensive accident prevention 
campaign to cut down the 1,300 industrial 
fatalities and 300,000 industrial accidents 
occurring in New York State, has brought 
offers of co-operation from all parts of the 
State. A most interesting offer came from 
the American Museum of Safety, which an- 
nounced that it would give $350 in cash 
prizes to workers and certificates to em- 
ployers who are successful in three compe- 
titions designed to stimulate interest in the 
campaign. 
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Established 1866 


Office and Cutting Works 
6 West 48th Street, New York 
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DEATH OF WILLIAM CODMAN 





Former Art Director of the Gorham Mfg. 
Co. Passes Away at His Home in 
England in His Eighty-second 
Year 
ProvIDENCE, R. I., Dec. 8.—Word has been 
received here of the death in England of 
William Christmas Codman, for 23 years 
art director of the Gorham Mfg. Co. in this 
city. He died Wednesday at his home in 
Woking, Surrey, where he had lived since 
his retirement from the Gorham company in 

1914. He was in his 82nd year. 

Mr. Codman was born in Norfolk, Eng- 
land, on Christmas Day, 1839, and at an early 
age evinced a special aptitude for drawing 
and painting and while yet in his early teens 
was placed with Heaviside, of Norwich, 

















COVER OF MENU OF COMPLIMENTARY DINNER 
GIVEN WM. C, CODMAN ON HIS RETIREMENT 
FROM THE GORHAM MFG. CO., JUNE, 1914 


Eng., under whose tuition he remained for 
several years. 

On entering the art world seriously, he 
turned his attention to church mural paint- 
ing and was engaged with L’Estrange for 
three seasons in decorating the nave of Ely 
Cathedral, a beautiful old structure at the 
Isle of Ely in Cambridgeshire, which was 
begun by the Normans in 1081, at the time 
of the restoration of the famous edifice. The 
communion plate for the See of Liverpool, 
and the corporation plate at the Manchester, 
England, Town Hall, are from his designs. 
At the International Exhibition in 1861 he 
was awarded a gold medal. 

After remaining more than half a century 
in his native country, Mr. Codman in 1891 
came to America to accept the position as 
art director at the Gorham Mfg. Co.’s new 
plant at Elmwood, to which the company 
had removed some 18 months previously, 
which place he held until 1914, when he re- 
tired from active business. During his 
connection with the Gorham Mfg. Co. some 
of the most notable productions of that 
concern were wrought from the designs of 
Mr. Codman. Included among these were 
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the magnificent massive bronze Ann Man 
Memorial gates at the Elmwood Ave. 
entrance to Roger Williams Park, this 
city; the immense Dewey cup of sterling 
silver ; the Sir Thomas Lipton gold cup and 
the silver service for the United States bat- 
tleship Delaware. The exhibit of the Gor- 
ham Mfg. Co. at the St. Louis Exposition 
was directed and set up by Mr. Codman. 
Shortly after his retirement from the Gor- 
ham Mfg. Co.’s employ, Mr. Codman re- 
turned to England, where he had since 
made his home. 

Mr. Codman was a great lover of animals 
and was considered an authority on dogs of 
certain breeds and frequently acted as judge 
at the leading bench shows in this city, Bos- 
ton, New York and Philadelphia. He was 
a president of the Bulldog Club of America 
and second president of the Rhode Island 
Kennel Club. He became affiliated with the 
Masonic fraternity in England, while a young 
man and always retained his allegiance with 
the craft in that country. 

He married Emma Rolle, of Norfolk, 
England, before coming to this country and 
is survived by two daughters and three 
sons, the latter being Frank, now in Eng- 
land, and Edwin E. and William Codman, 
of this city. Edwin E. Codman is a well- 
known sculptor and William is the present 
art director at the plant of the Gorham 
Mig. Co. 








SAFE ROBBERS AT WORK 





Crooks Visit St. Louis Establishment and 
Escape with Loot Valued at $16,869 

St. Louis, Mo., Dec. 5.—City detectives 
are investigating a report that a safe in the 
office of Parker & Co., manufacturing 
jewelers, in the United Home building, was 
robbed of jewelry, bonds and cash to the 
value of $16,869, Wednesday night, Nov. 28. 
The office was apparently entered by means 
of a duplicate key. The burglar or bur- 
glars are supposed to have been familiar 
with the premises and to have possessed 
the combination of the safe, which was 
opened without violence. 

John J. Kirk, treasurer of the firm, sum- 
moned police to the office at 9:15 P. Mm. 
Wednesday. He told them that he had 
left there at 5:30, attended a movie and re- 
turned for his overcoat at 9, when he learned 
of the robbery. The safe was open and the 
contents missing. The combination was in- 
tact and nowhere were there marks on the 
safe. Kirk said the loot included $10,000 
worth of jewelry, $150 in currency and two 
Liberty Bonds. Papers and a few pieces of 
jewelry were scattered on the floor near the 
safe. 

The only place where persons might have 
entered without a key was through an open 
transom in the workshop. The dust on the 
transom was undisturbed, however. Kirk 
said the combination of the safe presumably 
was known only by the five members of the 
firm. The company is insured against rob- 
bery following forcible entry. 








The formal opening of the new electrical 
department of Landau’s Music and Jewelry 
store, Wilkes-Barre, Pa., took place last 
week when hundreds of people visited the 
establishment, which is under the manage- 
ment of Mr. Micholosky. 
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David Waterbury Passes on at the Age of 
One-Hundred-and-Two Years 


Syracuse, N. Y., Dec. 3.—Private funeral 
services for David H. Waterbury, aged 102, 
a descendant of the makers of Waterbury 
clocks and himself a prominent jeweler, who 
died at his home in Brewerton Saturday, 
were held Monday afternoon at the family 
home. Burial was at Brewerton. 

Mr. Waterbury is said to have been one 
of the oldest Masons in the United States. 
He was one of the most picturesque charac- 
ters in Central New York, the genuine 
American type. The Waterbury family 
came from England in the early days when 
migration to the new country was at its first 
flush, settled in Connecticut and founded the 
present city of Waterbury. 

He is survived by two sons, Charles and 
Albert Waterbury, who conduct a general 
store, a development of the little jewelry 
store started by the centenarian. Both of 
the sons are grandfathers. A daughter, Mrs. 
Ida Barber resides in this city. 

Mr. Waterbury was born at Hoags Cor- 
ners, Rensselaer County, more than 102 years 
ago. He would have celebrated his one 
hundred and third birthday on Jan. 22, 1924. 
When he was seven years old, his father and 
mother moved to the four corners at Hast- 
ings, Oswego County, where a rude log 
cabin was built and 400 acres of land cleared. 

When he was 15 he left his parents’ home 
and went to Ithaca where for two years he 
worked in a jewelry shop learning the trade 
of his fathers. He then moved to Syracuse, 
then but a thriving town, and entered the 
employ of Willard & Hawley. He worked 
for two more years in that shop. He then 
moved to Brewerton where he established 
a store of his own. That was in 1851 and 
he resided there ever since. 

Mr. Waterbury was justice of the peace 
in Brewerton for 16 years. He was a mem- 
ber of Fort Brewerton Lodge, F. and A. M. 
He took great interest in all public matters 
until the time of his fatal illness. 








Death of L. F. Evenson 


SILVERTON, Ore., Dec. 5.—L. F. Evenson, 
a prominent jeweler of Silverton, died at 
his home on W. Main St., recently, after 
several months’ illness. The funeral services 
were held from the Methodist Church with 
the Rev. S. Hall officiating. The body was 
taken to the mausoleum at Salem. Business 
houses were closed on Saturday during the 
funeral hour. 

Mr. Evenson was born at Baldwin, Wis., 
in 1876 and came to Oregon in 1900. He 
lived for some time at Salem before coming 
to Silverton 13 years ago. He has since 
made Silverton his home. 

Besides a widow, he leaves two children, 
Franklin and Shirley. He also leaves six 
brothers and two sisters, all of whom, with 
the exception of one sister in Norway, ex- 
pect to be present at the funeral. The 
brothers are E. C. Evenson of Cottage 
Grove, S. E. Evenson of Tacoma, E. M. 
Evenson of Silverton, O. J. Evenson of 
Clatskanie, W. E. Evenson and J. A. Even- 
son of Hobart, Wash. His sisters are Mrs. 
Dora Orie of Christiania, Norway, and Mrs. 
Esther Hoegh of Menominie, Wis. 
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CELEBRATES 85th BIRTHDAY 





Congratulations Pour in from All Sections 
as Mrs. Elizabeth Dickinson is 
Entertained at a Party 


3UFFALO, N. Y., Dec. 10.—Mrs. Elizabeth 
Dickinson, president of T. & E. Dickinson & 
Co., Inc., 618 Main St., Buffalo’s foremost 
retail jewelry establishment, is 85 years 
young, and in celebration of the event, the 
beautiful Main St. store was banked with 
flowers on Nov. 30, her birthday. In testi- 
mony of the high esteem in which Mrs. 


Dickinson is held in the trade, telegrams, 
cables and letters poured into to her, while 
hundreds of her local friends stepped into 
the store to offer their personal felicitations. 

On Dec. 4, the Zonta Club, of which Mrs. 





MRS, ELIZABETH DICKINSON AT FOUR SCORE 
AND FIVE 


Dickinson is a member, gave a birthday 
party for Mrs. Dickinson at the Hotel 
Statler, where the club met in the Georgian 
room for its customary weekly luncheon. 
Her table was in the center of the room, 
with a bouquet of roses at her plate. When 
dessert was served a mammoth cake was 
brought in, bearing the significant dates, 
1838-1923, and blazing with 85 candles, each 
one of which was blown out with a loving 
wish for a woman who has made one of the 
most remarkable business records in this 
country. 

Mrs. Dickinson’s connection with the 
jewelry business dates back to 1856, when 
as a girl of 18 she became at the same time 
the life and business partner of Thomas 
Dickinson, who founded the present firm at 
472 Main St., in 1849. On Mr. Dickinson’s 
marriage, the firm name was changed to T. 
& E. Dickinson, one initial representing 
each of the partners. Mrs. Dickinson shared 
the management of the firm with her hus- 
band until his death in 1896. On his father’s 
death, his son, Alfred H. Dickinson, became 
actively associated with his mother in the 
business, which continued to prosper. At 
that time the store was located at 254 Main 
St, where it had been moved in 1864. But 
three years later, or in 1899, it moved back 
to its initial location at 472 Main St. There 








THE 








JEWELERS’ 








it remained until 1920 when the firm com- 
pleted the erection of its own pretentious 
building at 618 Main St. Alfred H. Dickin- 
son died in 1915 and his wife a few months 
afterwards, leaving four sons to be cared 
for by Mrs. Dickinson. About that time 
Alfred A. Heerdt, Mrs. Dickinson’s nephew, 
joined the firm and with its incorporation 
became secretary-treasurer. Two of the late 
Alfred Dickinson’s sons have since become 
associated with their grandmother in the 
jewelry store, Harold H. and Alfred H. 
John R., now a student, will become a mem- 
ber of the firm when his studies have been 
completed. 

In all these 67 years Mrs. Elizabeth Dick- 
inson has borne the major share of the man- 
agement of her own business. Through war 
and times of commercial depression she has 
never failed nor so much as sought to evade 
a business obligation. Her hold upon the 
boys, as she calls the commercial salesmen 
of the jewelry trade, has been remarkable, 
and when the time for her 85th birthday drew 
near, these boys, scattered all over the globe, 
began sending cables, telegrams and letters 
of greeting to this woman who had been so 
staunch a friend. 

On her birthday the store looked like a 
conservatory, and one of the jewelry sales- 
men, who stopped off in Buffalo to pay his 
respects in person, remarked: “There isn’t 
a man in the jewelry trade who doesn't love 
Mrs. Dickinson. Even when she wasn’t in 
the market for our stock she never failed to 
give each one of us a chance to show his 
wares and explain the saleable qualities. She 
has used keen judgment in the management 
of her business, and the name and fame of 
Dickinson’s is world wide. She is con- 
sidered one of the best judges of diamonds 
in the country and from coast to coast 
hundreds of jewelry salesmen are thinking 
of her today and wishing her many more 
years of happiness.” 

And amid this congratulation and friendli- 
ness, the recipient of it all is going her ap- 
pointed way, down at the store as usual, wel- 
coming those who come and go with the 
same well-remembcred smile, waiting on cus- 
tomers and buying from men on the road 
much of the varied stock which her store 
features. 








Market Prices for Silver Bars 
The following are the quotations for silver 
bars in London and New York as reported 
for the past week: 
Selling price 


London U.S. Gov’t New York 
Date Official Assay Bars Official 
eS 33% 66% 64% 
OG: ance cua 33 ys 66% 64% 
jr 33 67 645% 
Gs. Deine 33 pg 665% 64% 
ee 33 i 66% 64% 
TGs TR atihviccs 3395 66% 64% 








John J. Orr, alias “Hoar,” 25, of Pough- 
keepsie, N. Y., is in jail awaiting the action 
of the Grand Jury which will consider his 
alleged attempt to steal $15,000 in diamonds 
from a tray at the Van Heusen Charles Co., 
Broadway jeweler, Albany, N. Y. The 
police are looking up his past. He waived 
examination when arraigned in city court 
and merely asked when the Grand Jury sits. 
He acted as his own attorney. 
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Employe of Chicago Jewelry Concern Sud- 
denly Drops Out_of Sight and Friends 
Fear He Has Met With Foul Play 
Cuicaco, Dec. 8.—Police, the family and 
friends have been vainly looking for clews 
and searching for Sam Hughes Munger 
since early last Wednesday morning, Wheth- 
er he is the victim of robbers, has met with 
an accident or has just dropped out cannot 

yet be determined. 

Mr. Munger has been a trusted employe 
of Johnstone-Rivenburgh Co., retail jewel- 
ers, at 179 W. Washington St., for more 
than two years and frequently did outside 
sales work for them. On Tuesday he started 
out with about $10,000 worth of diamonds 
and jewelry to call on some special custom- 
ers. Early in the afternoon he returned to 
the store and left about $500, the proceeds of 
sales, and all the jewelry except some pieces 
worth about $2,500. At 4:45 o’clock he 
called Mr. Johnstone and stated he might 
not return as he was going to 8th Street 
and Michigan Blvd., where he expected to 
make a sale, 

That was the last word received from 
Mr. Munger. Mrs. Munger did not hear 
from him but did not worry until late in 
the night because he attended school three 
nights a week and she thought he was at 
school. About 3:00 A. M., Wednesday, 
she called Mr. Johnstone who went immedi- 
ately to their home, 7027 Glenwood Ave., 
Rogers Park. Immediately a report was 
made at police headquarters and during the 
hours following inquiry was made at every 
hospital in the city and every place that 
might give a clew. 

Inquiry made at all buildings in the neigh- 
borhood of 8th Street and Michigan Ave. 
failed to find anyone who had seen Mr. 
Munger or knew him. 

Mr. Munger is 27 years of age, weighs 
155 pounds, is 6 feet 1 inch tall, has a 
dark complexion, brown eyes and a small 
mustache. On the day he disappeared he 
wore a brown fedora hat, gray overcoat 
and a dark suit. He was in splendid health 
and very happy in his home and business re- 
lations. 

At his place of business he is praised 
highly and the fact that he returned thou- 
sands of dollars worth of jewelry and all 
the cash he had, together with the fact 
that he was happy in his home life and 
in his work makes his employers confident 
that he had no intentional desire to disappear 

Two theories are advanced, One that he 
was robbed and murdered, which seems the 
most probable one, or that he is suffering 
from amnesia. In this case it is believed upon 
recovering even slightly he will apply to 
some jeweler. If so a great service will be 
rendered his distressed wife and child if the 
Johnstone-Rivenburgh concern is advised at 
once, 








More than 15 employes of the Burnett 
3ros. jewelry store, Tacoma, Wash., were 
the guests recently of the management at a 
dinner given at Long View Beach Inn, 
where the main dining room was especially 
decorated for this occasion. L. H. Burnett 
talked to the employes on the subject of 
store service. Following the banquet there 
was dancing and cards. 
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FREDERICK W. RAUCH a 
522 Fifth Ave. New York 


Pearl NecKlaces 


Pearl Ropes Loose Pearls 
Black Pearls for Additions 


Fancy Cut Diamonds and Precious Stones 
































PEARL TASSEL EFFECTS 


Seed Pearl Bracelets and Pearl Sautoirs 


ORIENTAL PEARL NECKLACES 
From $25.00 Up 


SEED PEARL NECKLACES 
The most complete line of above on the market 


CROSSMAN COMPANY 


3 Maiden Lane New York 
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LOOK OUT FOR HER 


“Queenie” Will Soon Be Released from 
Prison and May Again Try to 
Rob Jewelers 

BirMINGHAM, Ala., Dec. 7.—Officers of 
Birmingham, Mobile, Montgomery and 
many other southern cities will keep a watch 
on a woman, known to the criminal world 
as “Queenie,” when she is released within 
a short time from the Georgia State Farm, 
where her sentence will be completed. She 
was sent to this farm some time ago, after 
having been convicted of getting away with 
a considerable amount of jewelry from sev- 
eral well known jewelry stores in Atlanta, 
Ga. 

“Queenie’s” method of robbing jewelry 
stores is as unique as she is good looking. 
Officers say when this woman walks into 
a jewelry store she carries a good sized wad 
of chewing gum in her mouth. When she 
leaves the store the chewing gum has dis- 
appeared, and with it a good sized diamond 
or some other valuable stone. 

She tells the jewelry clerk she wants to 
purchase a diamond. The clerk smiles and 
places a tray of diamonds on the counter 
for the woman’s inspection. Then “Queen- 
ie’ smiles and after looking at the diamonds 
awhile, she suddenly notices something in 
another part of the store, and leaving the 
diamonds goes to inspect this other article. 
But before she leaves the diamond tray 
Queenie’s soft hands slip the wad of gum 
from her mouth and stick it under the coun- 
ter. Then with the same quickness and ex- 
pertness she takes one of the best stones 
from the tray and sticks it to the gum un- 
derneath the counter. 

As the woman walks away from the tray 
of diamonds to look at some other article, 
a man enters the store, makes a small pur- 
chase and slipping his hand under the coun- 
ter quickly transfers the gum and the dia- 
mond which “Queenie” placed there into 
his pocket, and walks quietly to the street. 

Several times “Queenie” was detained in 
various southern cities, when a diamond 
was found missing from the tray, after her 
visit to a store. But on every occasion no 
diamond was found on her person when 
searched by the police matrons and “Queen- 
ie’ was allowed to go, after an apology 
from the police and the head of the jewelry 
store, 

But at last “Queenie” was shadowed by 
an Atlanta detective and caught red handed. 
She was tried and convicted and sentenced 
to the Georgia State Farm. After her con- 
viction, and before she was taken back to 
jail, she quietly and unobserved walked out 
of the ante-room at the court house and was 
soon lost on the streets among the crowds. 
A search of all sections of the city revealed 
no trace of the woman. Some days later 
Queenie bought a railroad ticket at the At- 
lanta Terminal station. An officer thought 
he recognized her, but after asking her a 
number of questions decided she was not 
“Queenie,” and let her go. But a member 
of the jury who had convicted her was 
standing near and recognized her. “Queen- 
ie” was again taken into custody and sent 
to the State Farm, from which place she 
will shortly be released. 

Besides the gum trick, officers say that 
“Queenie” also used the method of exchang- 
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ing paste stones for the real article. This 
woman is said to be one of the most no- 
torious, as well as one of the most success- 
ful diamond thieves who has ever operated 
in the south. Officers, for this reason, are 
wondering what she will do when her prison 
term is completed and she is again free, She 
will be watched by officers of every south- 
ern city, and a close check will be kept on 
her movements in the future. 








ALLEGED CROOK CAUGHT 





Man Charged With Swindling Birmingham 
Jeweler Lodged in Jefferson 
County Jail 


BIRMINGHAM, Ala., Dec. 7.—After a 
search lasting three years, Lee R. Uhler, 
charged with defrauding Birmingham jewel- 
ers and other merchants out of approximately 
$2,000, occupies a cell in the Jefferson 
County jail in Birmingham, awaiting trial. 

Uhler was arrested in Baltimore, Md., a 
few days ago by Detective A. Van Arsdale, 
an operative of the Bodeker National De- 
tective Agency of Birmingham, who had 
been assigned to the case. He was immedi- 
ately brought to Birmingham and locked up. 
Detective Arsdale commenced work on the 
case in 1920 with only a meagre clue. 

According to Detective Arsdale, Uhler and 
a woman, whom Uhler claimed to be his 
wife, arrived in Birmingham in October, 
1920. Uhler secured employment at the 
Bernhein Electric Co. as an expert ac- 
countant, shortly after his arrival. After 
being in Birmingham only a few weeks, 
Uhler opened a bank account and secured 
credit at a number of the leading stores in 
this city. 

According to the detective, a few days 
before Christmas, 1920, Uhler deposited with 
a Birmingham bank a check for $500 on a 
New York bank. This check was returned 
as worthless. But before the bank discov- 
ered that the check was worthless Uhler 
and his wife mysteriously disappeared, leav- 
ing behind them in Birmingham a string of 
worthless checks with jewelry stores, cloth- 
ing stores, millinery stores and other estab- 
lishments where Uhler had established credit 
accounts. 

These checks were all turned over to the 
Bodeker Detective Agency, and Detective 
Arsdale placed on the case. Uhler was 
traced from city to city, only to make his 
getaway. But at last in Baltimore, Uhler 
was apprehended and arrested, before he 
had an opportunity to escape. Uhler was 
arrested on indictments by the Jefferson 
county grand jury, returned against him 
shortly after his disappearance from 
Birmingham and the discovery of the bad 
checks he had left behind. 

Detective Arsdale says that Uhler also 
went by the following names, besides that 
of Lee R. Uhler, Leroy Uhler, George Ward, 
Ulster and Cavelle. According to Detective 
Arsdale, the woman with Uhler in Birming- 
ham, claimed to have been his wife, was not 
his wife, but that the man has a wife and 
child in Baltimore, Md. 








The George Ott Jewelry Co., Mankota, 
Minn., was recently damaged by fire, with 
a loss amounting to about $1,000, 
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BANDIT ROBS JEWELER 





Desperate Crook Shoots Clerk in Detroit 
Store and Escapes with Loot 
Worth $10,000 
Detroit, Mich., Dec. 7.—No trace has 
been found of the lone bandit who held up 
and robbed the Gerson Jewelry Co., at 409 
Gratiot Ave., after shooting Jack Heyman, 
a clerk, twice through the arm. He es- 
caped with merchandise and cash valued at 
$10,000. Heyman’s injuries are not serious. 
The loot consisted of a watch valued 
at $85; about $300 in cash taken from the 
cash register; a diamond ring valued at 
$300; another valued at $1,500, taken from 
Gerson’s finger; between $3,000 and $5,000 
in unset diamonds obtained after the bandit 
had forced Gerson to open the vault; one 
diamond ring worth $1,200, another $1,000 
and seven valued at about $300 each which 

were gathered from the show window. 

The bandit was in the store more than 
30 minutes, and while gathering up the 
stock from the show window was in plain 
view of hundreds of passing people. When 
the man first entered he told the clerk he 
wanted to look at an engagement ring. He 
was shown several and finally agreed to 
take one, making a $15 deposit. 

“T’ll bring my girl over for a fitting to- 
morrow,” he said. “And by the way, I'd like 
to see a watch—something about $100,” 

When the clerk turned with the watch, 
the bandit pulled a 32 caliber revolver from 
his pocket and without warning shot him. 

“Now both you. keep quiet or I'll blow 
your brains out,” he warned Gerson and the 
clerk after he backed them into a rear 
room. Later Gerson was forced to open the 
vault. The thug then demanded the ring on 
Gerson’s finger. 

“Tt fits too tightly, I can’t get it off,” Ger- 
son pleaded, 

“Then I’ll cut it off,” and the thug reached 
for a knife. Gerson then removed the ring. 

Warning them not to move or make a 
sound, the thug walked behind the counter 
and to the show window. From this point 
he could be seen by many passing persons. 
Several stopped to admire the diamonds still 
in the window. They passed on evidently 
thinking he was a clerk, stripping the win- 
dow for the night. 

After gathering up the merchandise, he 
said, “Well, so long. Perhaps I’ll see you 
again.” Then he dashed out and into the 
crowded street. 

Gerson and the clerk followed yelling 
for aid. A deputy sheriff happened to be 
passing and took up the chase, Once he 
grappled with the man but was shaken off. 
A small touring car was passing and the 
thug, gun in hand, jumped aboard and forced 
the driver to flee. That was the last seen 
of him. Even the man in the car has not 
been found. 








Quick wit of action by Robert Brown, 
a night watchman at the R. H. Gulvin jew- 
elry store, Geneva, N. Y., on the night of; 
Nov. 30 prevented the robbing of the store 
and also enabled the police to arrest two 
men in the act of burglarizing the estab- 
lishment. The men captured are Edward 
“Chich” Howe and Patrick “Paddy” Lyon, 
both of Geneva and both bearers of ex- 
tensive police records. 
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Samuel Lenkowsky & Son 


170 Broadway New York 


IMPORTERS OF 


DIAMONDS 


BR VERY diamond sale you make brings you increased prestige 

~ as well as a worth-while profit. Make your establishment 
“Headquarters for Diamonds” in your community—and depend 
on our complete stock for your diamond requirements. Square, 
Emerald cut and Marquise Diamonds always on hand. 

























AMSTERDAM PARIS ANTWERP 
9 Tulpstraat 12 Rue de la Victoire 76 Rue du Pelican 





















































Artificial Pearl Necklaces 


Made and Sold in Europe for 15 years—A Superior Reproduction 


direct from France 
ALSO 


Earrings, Sautoirs, Scarf Pins and Bracelets 
Hand Made 18 K. White Gold Mountings with our artificial pearls 






Worthy of a place among gems 


GATTLE & HUNTER 


576 Fifth Avenue, New York 
IMPORTERS OF 


Pearls, Diamonds and Other Precious Stones 
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Business Principles Endorsed 











Recommendations of Buffalo Better Business Commission Discussed at 
Meeting of Retail Jewelers—Text of Declaration of Principles 














BuFFaLo, N. Y., Dec. 10.—Relief from 
the many unethical trade practices with which 
Buffalo’s legitimate retail jewelers have had 
to contend for years, is at last afforded 
through the medium of the Buffalo Better 
Business Commission, an organization formed 
here in recent months for the purpose of 
purging the retail trade of this evil and to 
establish confidence in the buying public. 

At a meeting of the Buffalo Retail 
Jewelers’ Association held on Nov. 21, a 
committee was named to take up with the 
Buffale Better Business Commission the cor- 
rection of practices detrimental to the 
prestige and welfare of the trade as a whole. 
This committee obtained action quicker than 
expected. The committee was informed by 
Manager John N. Garver that his commis- 
sion had already conducted a survey of the 
retail jewelry field and that furthermore a 
set of recommendations had been drawn up 
for submission to the retail association for 
their endorsement. 


As a consequence, a special meeting of 
the retail association was held in the Lafay- 
ette hotel on Dec. 3, to which non-members 
were invited and which was presided over 
by officers of the Buffalo Better Business 
Commission. The many grievances afflicting 
the legitimate dealer were threshed over and 
discussions followed the reading on each of 
the many recommendations of the commis- 
sion. In some cases amendments were in- 
serted but since these recommendations were 
based on an exhaustive survey, not only of 


local conditions but throughout the country 


and embodied resolutions of the American 
National Retail Jewelers’ Association and 
the National Jewelers Board of Trade as 
well as rulings of the Federal Trade Com- 
mission, few flaws were found. 

Hitherto such recommendations, even if 
adopted by the Retail Jewelers’ Association, 
would carry no weight, through lack of en- 
forcement power. Now, however, the 
Buffalo Better Commission, an impartial 
organization, with unlimited support of the 
city’s larger merchants and space in the 
local press for use in exposing fraudulent 
practices, is in a position to enforce the 
Principles incorporated in the recommenda- 
tions. It is the policy of this organization 
to at first use persuasion, then publicity and 
if necessary prosecution, where possible under 
the State advertising law. So far in but 
few instances has it been found necessary 
to resort to court action to obtain desired 
results in other lines of business. Copies 
of the recommendations which were adopted 
by the retail association have been mailed 
to every store in the city handling jewelry, 
either exclusively or as a side line, with 
the request that same be subscribed to. In 
the event that objections are raised, pressure 
will be brought to bear to gain the desired 
ends. It is not anticipated, however, : that 
any difficulty will be encountered in secur- 
ing 100 per cent. co-operation from the 
Jewelry merchants, 

The commission, through its manager, in- 


formed the jewelers that it had taken cog- 
nizance of the “fraudulent auction” situation 
and in the near future would have a report 
of importance to make on that question. 
Certain vital portions of the city ordinance 
covering this phase of merchandising, having 
been declared unconstitutional, the commis- 
sion is somewhat handicapped for the present 
in obtaining relief. It hopes, however, by 
resorting to the expedient of publicity to 
so cripple these parasites that they, like 
mary other illegitimate enterprises, will find 
it unprofitable to remain in this city. 

The following is the declaration of prin- 
ciples, worded as recommendations by the 
Buffalo Better Business Commission, to 
which the members of the Buffalo Retail 
Jewelers’ Association subscribed at the 
special meeting; and which it is believed 
will materially assist in eliminating much 
confusion in advertising and selling and 
make reader confidence more secure: 


PLATINUM 


Such articles should contain 925/1000 parts of 
pure platinum or metals of the platinum group such 
as iridium, osmium, palladium, rhodium and 
ruthenium. Combination of platinum with white 
gold or any colorable imitation of platinum should 
not be classified as platinum. Platinum effect, 
platinum color, platinum finish, platinoid, etc., 
when merchandise contains no platinum, are not 
to be employed. 

GOLD 

When advertising gold the karat content shall be 

used. For example—14 karat gold. 
GOLD FILLED 

Articles made of rolled gold plate shall be ad- 
vertised as such. If the karat stamp is used it 
should be preceded by the fraction indicating the 
gold content, for example—1/10 14k. 

GOLD PLATE 

Contains only such gold as attaches to the sur- 
face of an article when dipped into a bath or so- 
lution of gold by an electro process. Gold plate 
should never be advertised as gold filled. 

OXIDIZED GOLD 


Applying to metal which is not gold cannot be 
used. 
ENGRAVED IN GOLD 
Used in many cases when an article is marked 
with gold colored ink. Unless the substance is of 
gold it should be advertised as “engraved in gilt.” 


WHITE GOLD 


The same standards must be used for this metal 
as all other colors of gold, gold filled and gold 
plated. 

STERLING SILVER 

The average reader understands these words to 
mean solid or sterling silver, and such articles 
should assay 925/1000. If any portion of the arti- 
cle is made of another metal or material, it should 
not be advertised as silver except where silver is 
merely a mounting or container, in which case, 
if the mounting is 925/1000 part pure silver, it 
mzy be marked sterling mounted. Silverware 
where loaded or filled with other metals or ma- 
terials for the purpcse of weighing should be ad- 
vertised as “loaded” or “weighted.” 

SILVERWARE 

Silver content shall be indicated on anything as- 
saying under 925/1000; for instance, 800/1000 
silver. 

SILVER PLATE 

If platedware is included under the heading of 
silver, it should be identified as such, and desig- 
nated correctly as silver platedware. When only 
platedware is advertised, the advertisement should 
refer to silver platedware and not just silverware. 
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MISLEADING TRADE NAMES 

The use of any coined words or combinations 
indicating silver or gold when articles are not silver 
or gold must not be used. For example: 


German Silver Nickel’ Silver (hard 
Liberty Silver metal) 
Silvore Dutch Silver 
Goldaleur Silverine 

Silvaleur 


SILVER DEPOSIT 
Should be used only to describe a silver product. 
SHEFFIELD PLATE 
The Federal Trade Commission has called upon 
dealers to efface the name Sheffield from all 
platedware, unless the article was made in 
Sheffield, England. Such’ merchandise should be 
described as silver .platedware. 
OXIDIZED SILVER 
Contains no silver, consequently should never 
be employed. Oxidized finish would more correctly 
describe such merchandise. 


IVORY AMBER SHELL 
Composition or celluloid products should be ad- 
vertised as Imitation, Manufactured or Artificial 
Ivory, Amber or Shell. The Federal Trade Com- 
mission has ruled on this subject. 
PEARLS 
Imitation pearls should be clearly advertised in 
the headline of the advertisement as “imitation,” 
“artificial” or ‘“‘manufactured.” Pearls will only 
be advertised without qualification when the jewels 
are the genuine product of the oyster naturally 
produced, 
STONES 
Should be classified according 
origin. 


to their true 


BLUE WHITE DIAMONDS 


This term is often used to describe stones which 
in truth are smoky white, yellow or brown. Un- 
less the diamond has a distinct bluish tint it should 
never be advertised as blue white. 


PERFECT CUT 


The terms, “Perfect Cut,” “Eye Perfect,” “Com- 
mercial Perfect’? or ‘Commercial White,” shall not 
be used. 

WEIGHT 

Approximate weights of diamonds are prohibited; 
when weight is used, exact weight must be given 
and guaranteed. It has been found that diamonds 
advertised as % karat are what the salespeople 
term “light quarters,’ meaning just short of a 
quarter karat. Obviously such a practice is mis- 
leading. We suggest the definite number of points 
be given. 

WATCHES 

Cases should be advertised in the same specific 
manner as all other merchandise. Terms such as 
solid gold strata case are confusing and should be 
eliminated. 

Time guarantees on watch cases shall be abol- 
ished. Following Federal Trade Commission action. 
Watch case manufacturers are eliminating time 
guarantees after January 1, 1924. 

FULL JEWELED 

This expression is sometimes used in describing 
watches of less than 17 jewels. We feel less con- 
fusion will result if the number of jewels is given. 


REGULATED, ADJUSTED, FULLY ADJUSTED, FULLY 
REGULATED 

These terms have been used in a misleading man- 
ner. We suggest the number of adjustments, if 
any, should be definitely stated. 

cuTSs 

Cuts should 
description of the mer- 


Misleading cuts must not be used. 
conform to the actual 
chandise. 

FREE 


This word should not be used unless merchandise 
is given away without cost or payment. We sug- 
gest the word given or included be used in place 
of free. For example: ‘‘This chain given with a 
$30 watch.” 

COMPARATIVE PRICES 


The misuse of comparative prices should be 
avoided. Experience has shown the misuse of com- 
parative prices is responsible for more deception 
in advertising than any other form of misrepre- 
sentation. 

UNQUALIFIED STATEMENTS 

Such as “Greatest Sale in Buffalo,” “Buffalo’s 
Foremost Jewelry House,” “Best Values Every 
Offered,” “Largest Store in America,’ ‘Values 
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ALL SIZES. EMERALD CUT and SQUARE CUT 


CALIBRE { Upward to 5 carats for single stone rings 
: T A R FANCY SHAPES cineiaeamanalt 
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Speci ast i¢é 527 FIFTH AVE. NEW YORK of Precious 
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MAZER CONSTRUCTION! 


We have built up a new and unusual line of exclusively designed Diamond 
Mounted Rings for your consideration this fall season. Our Mr. Joseph 
Mazer and Mr. Max Hirsch are now on the road showing samples. 
It will pay you to ask us when they will be in your vicinity. They are also 
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carrying real values in Loose Diamonds. 
The Jobbing Trade Will Be Especially Interested 


JOSEPH MAZER CO,, INC. 


DIAMONDS 
170 BROADWAY -: -i- NEW YORK 


The Most Historic Piece of eae! 


in America To-day 


A portrait of Alexander II of Russia in 1866 surrounded by “Old 
Mine Diamonds”, which he presented in that year to the Special 
Envoy of the United States, who by a special act of Congress was 
allowed to accept the gift and bring it home free of duty. 








ST 





A book of over 500 pages was written about the Envoy’s wonderful 
reception in St. Petersburg (now Petrograd) and can be seen in the 
public libraries or extracts from the book can be seen at the office of 
the present owners. 


CHAS. S. CROSSMAN & CO. 


3 Maiden Lane The “Old Mine” Price on 
Actual Size New York Diamond House application 





























December 12, 1923. 





Unmatchable Elsewhere,” “Your Own Terms,” and 
other similar expressions should be avoided. 


STATEMENTS TO AVOID 


Statements such as “Money refunded if these 
rings can be duplicated elsewhere for less.” 

“At regular retail prices with no additional 
charge for credit” (if a discount is given for cash). 
The Federal Trade Commission holds this to be 
misleading advertising. 

“Has all the important features of a $50 watch” 
(when describing a watch selling around $20). 

“In all the world you will not find the equal 
of these diamonds at this price.” 

“Buy at importing prices.” 

“Watches at the lowest prices ever sold in 
history.” 

CREDIT TERMS 

The use of general unqualified statements, such 
as “Your Own Terms,” “Pay as You Like,’ which 
might be construed to mean unlimited credit, should 
not be used. The expression, “Terms to approved 
credit,’ or some similar expression, is recom- 
mended. 








Can They Do This? 


(From the Trader, Toronto, Ont.) 


N editorial writer on the Toronto Star 

has become quite excited over the pro- 
posal recently made in the United States to 
alter the celebration of wedding anniver- 
saries, so as to bring the most important 
within the reasonable lifetime of an average 
couple. He said in a recent issue under the 
above heading: 

All married people in this country who 
have been happily wedded for more than 
25 years have just reason to feel aggrieved 
over the action of the National Jewelers 
Association of the United States. That 
body has taken a course of action, which, 
unless married people rise in arms, may be 
adopted in Canada. The gist of the matter 
is set forth in this paragraph: ; 

The Jewelers’ Association has shifted the 
golden anniversary from the 50th to the 
10th year of married life, and made the 
2th the highest of wedding anniversary 
days. A great majority of marriages, 
through death or divorce, do not endure 25 
years. 

Can they do that? 

Can a convention of jewelers dispose of 
the rights of married people in this sudden 
way, and for their own interest? They 
want a married couple to have a golden 
wedding after being married 10 years in- 
stead of 50 years, and they want 25 years 
of married life to be treated as the biggest 
of all anniversaries. This may suit the 
jewelers, but is it what married people 
want ? 

It may be that in the United States, where 
divorces are in very general, not to say 
frequent, use, a readjustment of wedding 
anniversaries is called for. A married 
couple who stay married for 10 years may 
feel that they deserve gold medals, and if 
they stay wedded 25 years ought to wear 
diamonds, but in Canada people still wed 
and stay wedded until death does them part. 
In this country golden weddings are not un- 
common, and they mean something as cele- 
brating 50 years of married life. 

Take the case of married people aged 50 
or 60, who in their younger years were too 

Sy to take note of the 10th, fifteenth, or 

h anniversaries of their weddings, and 
who, when the 25th arrived, took no notice 
of that either because the great war was on 
and their hearts and all their thoughts were 
Overseas. The war ended and a whole 


They Can’t! 
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generation of married people found that their 
silver wedding anniversary had glided by 
unseen and was gone forever. Are they 
to be done out of their golden wedding 
celebrations a few short years hence because 
of a resolution adopted by a parcel of 
American jewelers? Not at all. Not by 
any chance whatever. 

There are to be golden weddings some fine 
day for those who got done out of their 
silver weddings by the fears and anxieties 
of war. 











Notes From Here and There 


The Riley Jewelry Co., Paris, Tex., is 
reported to be in bankruptcy. 

H. M. Wynne, of Hawkinsville, Ga., has 
sold his business to C. T. Kimberly. 

Jahnke & Co., Inc., Richmond, Va., have 
opened a new store at 200 E. Grace St. 

J. H. Mosher has opened a jewelry store 
in the Matthieu building, Stayton, Ore. 

Jacob and Herman Frank, jewelers on W. 
State St., Farrell, Pa., have decided to dis- 
pose of their stock and join their brother, 
Myer Frank, in the latter’s furniture store 
at Farrell. An auction sale is now being 
conducted. 

James L. Hand, jewelers’ auctioneer, is 
at present selling out the stock of the 
A. C. Thomas Jewelry Co., for many years 
under the McLure Hotel, Wheeling, W. 
Va. The Thomas Co. announces that it 
will retire from the jewelry business. 

Fred G. Simpson will represent Allsopp 
& Allsopp, 18 Columbia St., Newark, N. J., 
on the Pacific Coast next year with their 
jewelry and watch line, succeeding Wm. R. 
Landram, who has been selling the jewelry 
line on the Pacific Coast for the past eight 
years. 

N. J. Edwards, of N. J. Edwards & Co., 
wholesale jeweler of Goldsboro, N. C., who 
has been actively interested in the fight 
against the jewelry tax, is encouraged by a 
letter he received from Charles L. Aber- 
nethy, representative from the third district 
of North Carolina, who pledged himself un- 
equivocally to do all he can to get the five 
per cent tax off jewelry when the matter 
comes up in the House. 
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A man who says he is William M. Moore 
of New York was arrested at the establish- 
ment of Tiffany & Co. at Fifth Ave. last 
Saturday afternoon, after, it is claimed, he 
tried to pass a worthless check. Moore, 
it is alleged, has issued fraudulent checks 
on other Fifth Ave. concerns and, according 
to the police, is also wanted in Boston, 
Mass. The prisoner, it is alleged, visited 
the Fifth Ave. jewelry store early in the 
afternoon and selected several articles and 
presented in payment a check for $70. The 
jewelers would not accept the check but 
Moore said he would leave it and return 
later. In the meantime the concern learned 
that the check was worthless and then 
notified the police. Detective Connors, of 
the Fifth Ave. squad, was assigned to the 
case and when Moore returned he was placed 
under arrest. When taken to the E. 35th 
St. station another charge of swindling a 
Fifth Ave. department store was lodged 
against the prisoner. The Boston authori- 
ties, it is also claimed, want Moore for 
passing worthless checks in that city. 
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DEATH OF G. A. STOECKER 





Syracuse, N. Y., Jeweler Succumbs After an 
Illness of Several Months 


Syracuse, N. Y., Dec. 7.—George A. 
Stoecker, a widely known jeweler of this 
city, who was a member of the house of 
John Stoecker & Sons, 201 N. Salina St., 
died at his home, 207 Wadsworth St., after 
an illness of several months. He was taken 
ill May 1. 

George A. Stoecker entered the jewelry 
business at an early age. When 32 years, 
he accepted a position as foreman for the 
Smith Premier Co., which position he held 
for several years. He then entered the 





THE LATE GEORGE A. STOECKER 


jewelry trade and upon the death of his 
father, took the establishment over in 
partnership with his brother. 

Besides his widow, he leaves a daughter, 
Arlene Stoecker; one son, George, Jr.; an- 
other brother, John Stoecker of Newark, 
and four sisters, Louise and Clara Stoecker 
and Mrs. Mamie Seeley of this city and 
Mrs. Charlotte Steates of Utica. 

He was a 32nd degree Mason and a mem- 
ber of the Turn Verein and Eagles. 

The funeral was conducted from the 
home by the Rev. Hermann G. Datton. 
Masonic rites were followed at the grave. 








Creditors Start Bankruptcy Proceedings 
Against Isadore W. and Herman E. 
Dultz, Newark, N. J. 


NewakK, N. J., Dec. 10.—Furst & Furst, 
attorneys representing three creditors, filed 
an involuntary bankruptcy petition in 
Federal Court last week against Isadore W. 
Dultz and Herman E. Dultz, jewelers, of 
790 Broad St., alleging liabilities of $165,000 
and assets of $100,000. Federal Judge 
William N. Runyon appointed Morris H. 
Cohn as receiver, under bond of $25,000. 


The assets consist of $50,000 in stock and an 
equal amount in accounts receivable. 


The petitioning creditors are Helbin & 
Stone Co., with a claim of $1,059; Joseph 
Meyer & Co., $206, and Borakove Brothers, 
$389. 
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MARCASITE 


Set in Genuine Stones: 


¢ i } Cornelian, Onyx, Crystal, Lapis, 
H. NORDLINGERS SONS _ ‘_ Topaz, Amethyst, etc. 





7O West 40th. St. 
New York, N. Y. 


SOE ESEAISUS 4 | Holiday Business 
hf AND IMITATION : “One Look Is Better Than a Thousand Words” 
i = =©STONES : 


CUFF LINK 
STONES 


Pendants—Earrings—Barpins 
Bracelets—Rings 





will increase your 








Write us for a selection on approval. 


W. Reichert & Co. 


15 West 37th Street New York City 
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The Jewelers’ Circular Buyers’ Directory 


LOUISENSTRASSE fare of the Manufacturers, Importers and Jobbers in the 
OBERSTEIN 445 Jewelry and Kindred Trades 
GERMANY . Price $1.00 





Copyright, 1922, by 


The Jewelers’ Circular Publishing Company 
11 John Street New York 
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IMPORTERS OF DIAMONDS ‘ 


SIZES AND MELEES 
FANCIES AND LARGE STONES 
SQUARES FOR WEDDING RINGS AND BRACELETS 


Write for Memorandum Selection 


31 N. STATE ST., CHICAGO 
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Brussels as a Jewelry Center 








A Comparison of Styles with Those Seen in Paris—Middle Classes the Best 
Customers—Small Earrings in Vogue 

















MAXY Americans touring Europe this 
Summer will have run from Paris to 
Brussels in a few hours and have had a 
chance of comparing the jewelry displayed 
in the shops of the two capitals on the same 
day. Perhaps the first reflection that occurs 
to such a man is that “Jewelryland” in Paris 
is in the swell, fashionable quarter, while in 
Brussels it lies in the commercial and trad- 
ing quarter. 

“Jewelryland” in Brussels is not in the 
Rue Royale or Avenue Louise, where one 
would expect to find it, and where fashion- 
able hats or suits are purchased. Its center 
is the Grand’ Place. Now the Grand’ Place 
is a survival of ancient times, with a king’s 
house and guild houses, all congregated 
round an immense square. The Brewers’ 
and Metal Workers’ Guild houses are models 
of beautiful architecture and the facades are 
bright with gilt. The square thus forms a 
suitable center for “Jewelryland,” which 
stretches right away to the Gare du Midi, 
on one hand. The portion of the city, im- 
mediately behind the Southern Railway sta- 
tion, where the train for Paris is taken, is 
disreputable, without being dangerous. It is 
here that the great trade in antique jewelry 
is done. This business, which has assumed 
such tremendous proportions during the years 
succeeding the great war, is more flourishing 
than ever, and new shops spring up like 
mushrooms. Every kind of old Flemish 
jewelry is sold, and perhaps the best bar- 
gains can be found in the pawnshops. 

Gold chains of beautiful workmanship are 
the safest bargains, as it is forbidden by law 
to sell anything as gold which is not genuine, 
and as the seller is forced to give a cer- 
tificate to this effect, there is very little 
chance of being “done in.” Old rings, 
beautifully carved and very heavy, are also 
on sale, as well as a multitude of trinkets, 
that should be chosen for the interest and 
their intrinsic beauty only, as there is no 
guarantee of their real worth. As the queer 
itreets, some of them culs de sac, others 
sloping upwards and turning and twisting as 
streets only do in ancient cities, get 
straighter the shops become less interesting, 
until in the immediate neighborhood of the 
Grand’ Place only really substantial, reliable 
shops are found. There is no longer any pos- 
sibility of picking up real treasures for a 
song. The risk of being badly “done” is also 
a thing of the past, for the Belgian jewelry 
trade is essentially an honest one. 

Small narrow streets lead into the Grand’ 
Place. Here the fashionable pawnbroker 
has wonderful treasures to show those that 
venture inside his shop. Some have been 
left him with instructions to sell, but a pro- 
viso is made that the jewelry shall not fall 
into the hands of a native, but be sold to 
foreigners who will take the gems away to 
their own country. Thus the present owners 
will not be pained by seeing the new rich 
sporting items of the family jewelry that 
has been passed down from father to son 
for the use of the successive brides of the 
great house. Here really good stuff can be 





purchased at a very reasonable price. 

Farther on the streets leading into the 
higher part of Brussels are literally lined 
with jewelers’ shops. The downtown part 
of the streets are highly respectable, but the 
upper and higher end often tails. off into a 
very populous but less convenable part of 
the city. Nevertheless, it is to these streets 
that one must go to see the latest modes, 
for the demand for jewelry in Brussels 
comes not from the rich or upper classes, 
but from the middle and. lower classes. 
Every rich burgher’s wife possesses a jewel 
case that would make many a fashionable 
Frenchwoman turn green with envy. It is 
filled with heavy bracelets, of wrought gold, 
with watch chains, bracelets and pearl neck- 
laces, that represent a certain capital. If 
these jewels are the gift of her husband, or 
of her own relatives, even, they are regarded 
as a reserve of money for difficult times. 

No doubt the fact that Belgium has often 
been conquered and occupied by various 
enemies has much to do with the custom of 
putting a certain amount of the family wealth 
into jewelry. In countries like England or 
central and southern France, nothing of the 
kind is seen, although this same custom is 
very general among the Flemish in North 
France. 

The Belgian merchant, too, gains much 
money, and how can it be better used than 
for the adornment of his wife. The older a 
woman, the more gems she receives. This is 
why the Brussels jewelry shops are situated 
in the business quarter. They stretch on 
through the Rue du Midi, leading to the 
‘Northern Railway station and many fine 
shows are seen along the Boulevard, run- 
ning north and south and connecting up the 
two chief railway stations. But the stuff 
shown in the Rue du Midi and on the Boule- 
vard is for strangers to the city. Prices are 
marked up accordingly, and for real bargains 
tourists should search the shops in the im- 
mediate neighborhood of the Grand’ Place. 

A comparison between the jewelry dis- 
played in the Paris and Brussels shops, 
shows that Brussels is by no mean behind 
the bigger city in point of modes. She has 
all the newest patterns. While Brussels 
goes in for somewhat louder fashions, she 
is ahead of Paris in the matter of workman- 
ship. As great artists, the Flemings can 
give the Parisians points when it comes to 
wrought metal of any kind. Much labor is 
put into the smallest article and it is clear 
that the aim is perfection without any regard 
to the sum for which the article will be 
sold. At the same time Flemish taste is 
ever flamboyant, and just as Rubens was 
fond of color, as is seen in his paintings 
throughout the European and American pic- 
ture galleries, so the present-day Flemish de- 
signer is apt to exaggerate somewhat when 
it comes to using stones or gold. Arm-bands 
and bracelets in Brussels, for instance, are 
made of huge diamonds, an inch in breadth. 
They shine too much for beauty, while the 
use of so many “diamonds” betray their low 
value, for it would require a king’s ransom 





91 


to pay for the stones for a bracelet of this 
description were they real. None the less, 
the vendors said that these immense all-too- 
brilliant armlets were very popular not only 
for fancy dress balls, but for ordinary eve- 
ning wear. 

The wrist watch is usually very minute. 
Some are seen in closed cases, a_ well- 
thought out innovation, as these watches are 
invariably smashed sooner or later. The 
watch with a lid, and held in place by a 
watered black ribbon, was imitated in a kind 
of ornament to resemble a watch and pro- 
duced the illusion of being one, although on 
nearer examination it proved to be merely 
a substitute. Flower patterns, entirely car- 
ried out in oxydized silver, are very popular 
for these wristlets. Sometimes a circle, like 
a watch, with a glass cover, conceals an 
arrangement of four-leaf clovers, which, by 
the way, is coming in again. Having got 
very common, the four-leaf clover was more 
or less forgotten. It is now being revived 
for the best sort of ornament, a real leaf, 
pressed, being used and shown on a dull gold 
background, whether for lockets, brooches 
with lids, or armlets. In the high-class goods 
the leaf is invariably concealed in a closed 
case, 

Earrings, so long and heavy in Paris, ran 
curiously small in Brussels. The long, 
heavy type was seen, but only in artificial 
stones, such as imitation jade and coral, 
indicating that the mode had not caught on 
for the upper classes. No long earrings 
were worn in the street or at afternoon 
dancings. It is just possible, of course, that 
they may be seen after Advent, for the Bel- 
gians are extremely pious, practically all 
professing the Roman Catholic faith. They 
never wear full evening dress or many orna- 
ments during the months preceding Christ- 
mas. Thus surprises may be in reserve in 
this particular mode. The tiny goutte d’cau 
earring is very popular. Small diamonds, 
pearls and other stones are fastened flat to 
the lobe of the ear. In fact, this is the great 
prevailing fashion in Belgium. The tinier 
the stone, the better. In the same type of 
earring are tiny ornaments in flower shapes. 
Forget-me-nots, so small as to rest on the 
lobe of the ear, and looking like something 
placed there to cover the hole, tiny daisies, 
violets and other conventional pattern flow- 
ers are very popular. It is reaction from: 
the big earring. Creole earrings are also 
much worn in Brussels. They run large, 
and just a bit clumsy. Made in wonderfully 
wrought gold, they are also worn in carved’ 
jet, ivory or coral. Oxydized silver ear- 
rings, also cunningly wrought, are seen, 
while there are other patterns in enamel,. 
with red and gold combinations, or blue and 
silver. 

Headdresses are higher than in Paris. 
The comb in tortoise shell is beautifully 
carved and rises high on the head, resting 
on the knot of hair worn high at the back. 
There is a decided inclination to introduce 
ribbon into the hair ornaments, while some 
are surmounted with feather fluff which 
looks well for balls. The new turbans were 
also seen in Brussels and bid fair to be “the 
thing” during the ball season and will be 
executed in gold or silver cloth, often: 
“strewn” with tiny jewels. 

The amber necklace and sautoir, which is- 
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Special Orders 


We carry a very complete stock of every 
kind of Precious and Semi-Precious stones, 
and are thoroughly prepared to match stones 
or to fill orders for any special size, color or 
shape. 





Our lapidary shop is replete with the most 
modern appliances and our stock of rough 
material includes practically every variety of 
gem. We are therefore in a position to turn 
out special order work with a nicety of pre- 
cision as to exactness of detail and finish, and 
with the utmost promptness. 


BUY FROM THE CUTTERS. 


American Gem & Pearl Company 
6 West 48th Street, New York 


PARIS 
44 Rue Lafayette 


LONDON 
26 Holborn Viaduct 


FROM MINES TO MARKET. 
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SEED PEARL 


Repairing 
Renovating 


Suggestions and estimates 
on request. 


Frank C. Osmers 


2 West 47th St., New York City 





The Buyers’ 
Directory 





Price, $1.00 





The Jewelers’ Circular 
Publishing Company 
11 John Street New York 




















DIAMONDS 

















MELEES AND ALL 


aged SIZES _ 
a . 


SAPPHIRES, EMERALDS and RUBIES 
CALIBRE CUTTING 


S. NATHAN & CO. 


Importers and Cutters of 
Everything in the Stone Line 
71 Nassau Street New York 


Providence Office, 44 Washington St. 58 Rue Laffitte, 
E. S. BOROD, Representative PARIS 











STONES 


of every description in 
precious and imitation. 


We can fill your mail orders 
promptly, at the right prices. Also 
Stone Seal Engraving and En- 
crusting Lapidary Work. 


Kroner, Hyman & Go,, Inc. 


51 Maiden Lane New York City 
GENUINE BUTTERFLY 


incased in Pendants, 1/10 Gold 
or Sterling (lovecharms), di 
ferent sizes. We send 6 
samples for $18.00 dozen. 
with order. 


Money refunded if not satisfactory. 














ONYX RING STONES 
Furnished for Any Sis 
EARRINGS 


d 
TONES 
ONYX and AMBER STONES 














THE DOUBRAVA CO. 
1 Beekman St. New York 
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Decorated Swords in the Collection of a Prominent 
Cincinnati, O., Wholesale Jeweler 














WORDS used for decorative purposes or 
on State occasions centuries ago at 


reigning courts in the eastern hemisphere 




















HANDLE OF ANTIQUE SWORD 


were not always of barbarous design or 
murderous intent, as is shown in the repro- 
duction, which embraces a pair of weapons 
worn by the Ceylonese at court functions. 


ing one of his numerous trips around the 
world. There is also shown a close-up of 
the handle which sets out in full the mar- 
velous tracery in handworked silver, an art 
that marked the earlier civilization and 
which is being followed, in a measure, to the 
present day. 

The sword and scabbard is made from sil- 
ver taken from mines in Ceylon in the vi- 
cinity of Kandy, which was superceded by 
Colombo as the capital of the island south 
of India. It was secured by Mr. Gutmann 
from an art collector, and the only other 
sword of its kind is to be found in a British 
museum. There are no less than seven 
dragon heads on the sword and scabbard, 
which easily establishes the authenticity of 
the relic. Every figure and line was worked 
out by hand, and this single instrument prob- 
ably was the life-work of a clever silver 
craftsman. 

The sword has been traced as far back as 
the 12th century and is known to have been 
handed down for several generations. Art 
collectors say it is only possible to secure 
relics of this character after several hundred 
years, because the sentimental value is lost 
with succeeding generations, and finally dies 
out so that the latter-day families dispose 
of them and at times realize handsome sums 
in their disposition. 

Both the sword and dagger are made of 
hammered silver, but the large blade is of 
bronze and practically useless as a weapon, 
while the dagger is of steel, with inlaid gold 
imbedded in a handle of hardwood, around 
which is worked a great deal of silver. Lit- 
tle streamlets issuing from the mouths of 
the smaller heads on the sword are made up 
of pure gold, and there is a handle of this 
same metal at the base of the hilt. The eyes 
are real rubies sunk in gold, while the tongue 
at the top of the handle is a carnelian stone. 
This combination is one of a number col- 
lected by the Cincinnati jeweler, who really 
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SWORD AND DAGGER NOW IN THE GUTMANN COLLECTION 


As can readily be seen, the festive swords 
of those days were rich in design, and the 
Originals to this day form the source of all 
designs used in making swords with fancy 
handles and scabbards. 

In the reproduction there is shown the 
sword in full, together with a kindred weap- 
on—the dagger—which was picked up by 
David J. Gutmann, Cincinnati jeweler, dur- 


has a museum of relics as made by jewelry 
craftsmen the world over. 








Will Boyd Collins has opened a jewelry 
store at 32 W. Forsyth St., Jacksonville, 
Fla. Mr. Collins is a watchmaker with 25 
years’ experience. The shop is in the new 
Arcade between Forsyth and Bay Sts. 
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Antique Gems, True and False 





6¢NP ANY connoisseurs and _ collectors 
think they can distinguish true from 
false antiques; but that cannot always be 
done by even the most skilful engravers— 
who would tell them so, if they were on 
sufficiently intimate terms to admit them into 
their confidence. How is it possible for a 
connoisseur, who has never touched an en- 
graving tool, or perhaps never seen one 
used, to decide whether an engraving be an 
original antique, or one perfectly imitated, 
when the best engravers on record—such as 
Natter, Pichler and Sirletti—could not dis- 
tinguish each other’s works from the an- 
tique? Besides which, there are living en- 
gravers who have imitated the antique so 
as not to be suspected; as, for instance, 
where the incautious workman of a jeweler 
has broken an antique intaglio in setting it, 
and it has been replaced by S—or W—for 
the jeweler, at a very moderate cost. 
“These are facts that’ reach the amateur, 
not the connoisseur collector. To show how 
unable the most skilled engravers are to de- 
cide, it is worth while to relate that the 
antique intaglio gem—a Satyr and Nymph— 
was shown by the author to one of our best 
engravers, a pupil of that Tassie who made 
glass-paste copies of almost all the cele- 
brated gems extant. He said immediately: 
‘That is one of our pastes.’ ‘Indeed! but 
examine it.’ (Having done so with a pow- 
erful lens): ‘Yes, it is.’ ‘But it is well 
polished in the work, and has marks of wear 
outside.’ ‘Yes, that we call fire-gloss.’ ‘In- 
deed! but you can mark a paste on the edge 
with a file, or on the face with a gun-flint.’ 
‘Yes.’ ‘Well, try it’ (handing him a gun- 
flint, which is carried in the pocket for the 
purpose; but it was not to be scratched). 
‘Why, really, it is a stone!’ And, really, 
the author ‘guesses’ that it is the identical 
gem—Nymph and Satyr—from which Tas- 
sie’s paste was moulded.”—Science of Gems. 








Brussels as a Jewelry Center 





(Continued from page 91) 





perennially popular in Brussels, holds its 
own as usual. The height of the fashion is, 
of course, the ancient amber necklace that 
has recently emerged from some old store. 
As Antwerp is the resort of people from 
all parts of the world, many old necklaces 
of amber and of carved ivory are seen in 
3russels and most of them have a story be- 
hind them. Some have been brought by 
sailors from an ancient temple. Others are 
the property of stokers who bought them for 
a trifle in some out-of-the-way place in the 
Malay peninsula or on the Baltic. 

The “butterfly” fashion is in full vogue in 
Belgium. A butterfly in iridescent colors is 
fastened to the shawl or dress as an orna- 
ment. These butterflies look very pretty for 
evening wear, of course. They are seen in 
millinery, also, but to a limited extent. 

Tiny fans, made of mother-of-pearl and 
hand-made lace, are very popular this year 
in Brussels, and many a girl will get a fan 
of this description for her coming-out dance. 
Lace is the “rage” once more. Combined 
with tortoise shell it is less effective, but 
looks well with ivory. In any case, the 
small white or black lace fan will drive 
everything before it this year. 
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yy Christmas Day at hand, and with 
the many pleasant trade associations 
of the past year in mind, Allsopp Brothers 
extend to their many friends their sincere 
wishes for a very merry Yule-tide and a 
prosperous and happy New Year. 


ALLSOPP BROTHERS 


NEWARK, NEW JERSEY 
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C. O. Lawton has gone to Los Angeles 
for the Winter. He will make the trip 
through the Panama Canal, returning next 
year. 

The exterior of the offices of the D. C. 
Percival & Co. is being repainted. The 
premises are among the most extensive in, 
the Jewelers building. 

Mrs. Annie T. Lamb, widow of George 
Lamb, died Dec. 6 at the home of her sister, 
Mrs. Ellen T. Parks, Brookline. In 1876 
she was married to Mr. Lamb, who was 
associated for .many years with Shreve, 
Crump & Low Co., Inc. 

The police are on the lookout for suspi- 
cious characters, many of whom it is ex- 
pected will invade Boston at this time of the 
year. All the stations are being watched by 
a small army of plain clothes men. The 
South station is receiving especial attention 
due to the belief that many crooks forced 
out of New York will come to this city. 

The usual Christmas rush has begun. Al- 
ready many of the stores are crowded with 
customers and large contingents of temporary 
employes have reinforced the regular staffs. 
They are drawn from the banks, colleges 
and other semi-public institutions. The 
decorations are well up to the high standard, 
and the windows are beautifully dressed 
with rich and novel lines of goods. A fea- 
ture is being made of the Shop Early slogan. 

When the U. S. Circuit Court last week 
sold by auction jewels alleged to be Russian 
there was a great rush of women to com- 
pete for the “precious” articles. Several of 
the gems were said to be loot from Russian 
churches. A La Valliere containing 25 dia- 
monds was sold for $325. The total pro- 
ceeds of the sale were $1,581, much below 
the appraisement. E, E. Shepardson, a 
Somerville coin dealer, who purchased a 
“gold” crucifix for $153, alleges that it was 
spurious, being valued at $25 by an expert. 
He has demanded a refund. 

Vivid, contrasting colors in jewelry are 
being worn by the fashionable women in 
Boston. The gamut of semi-precious stones 
is worn during the day, with red and black 
effects in coral and onyx and green and 
blue colorings in jade and lapis. They are 
worn as necklaces, earrings and _ bracelets. 
Even watch bracelets which used to be worn 
on black ribbon are now displayed on bright 
red ribbon by the very smartest women. 
Among the new vogue is the “brooch 
cliquet” or double-headed pins which are 
worn in the daytime as hatpins and also 
as an ornament at the waist. 

Six matches were rolled in the Jewelers’ 
League last week. The D. C. Percival team 
divided the four points with Ripley, Howland 
Mfg. Co., while Harkins, Kirby & Murphy 
Co. also split even with the E. B. Horne 
Co. In the other matches Smith, Patterson 
Co., Hodgson, Kennard & Co., I. Albert’s 
Sons and Thomas Long Co. each won three 
out of four points. The scores: Smith, Pat- 
terson Co., 1,326—A. Stowell & Co., 1,301; 
Hodgson, Kennard & Co., 1,315—Lenox 
Jewelry Co., 1,287; I. Albert’s Sons, 1,318— 
Shreve, Crump & Low Co., 1,315; Long Co., 
1,293—RBigelow, Kennard & Co., 1,277; D. C. 
Percival & Co. 1,332—Ripley, Howland 
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Mfg. Co., 1,310; Harkins, Kirby & Murphy 
Co., 1,324—E. B. Horne Co., 1,282. 

Formal opening of the new store of John 
J. Kingsley at 244 Boylston St., took place 
last week. Features of Paris gem shops are 
incorporated in the new establishment. There 
are no counters or show cases. Customers 
sit at glass-topped tables and the gems are 
displayed beneath the glass. The store is 
divided into three rooms. The first is a 
foyer and reception room, the second the 
merchandise room and the third is set apart 
for executive offices. The decorative plan is 
Grecian, with arches and grill work of a 
composition new to Boston. Parking space 
for motor cars is available on Church St., 
and there are entrances and show windows 
on both streets. 

A new highway, to cost $35,000,000, and 
to be 100 feet wide, to run from a point 
south of Boston, through the entire down- 
town section to the northerly extremity of 
the city, is planned by a group of retail 
business men. Théy held a conference with 
Mayor Curley and discussed the legislation 
necessary to secure the proposed thorough- 
fare. Delegations representing nearly all 
business and other organizations are behind 
the proposition. Experts of the city plan- 
ning board are working on plans. Numerous 
jewelers and optometrists are likely to be 
affected by the construction of such a high- 
way. They are clustered on Washington, 
Bromfield, School and nearby streets, all of 
which probably would be included in the 
proposed highway. 








Atlanta, Ga. 


J. H. Rivers has gone with the G. Emory 
Jewelry Co., 50 W. Mitchell St. 

Mr. Jacoby, Providence, R. I., with the 
Providence Stock Co., was a visitor to At- 
lanta during the week in the interests of 
his firm. 

C. O. Dorsett, with the Tennessee Jewelry 
Co., Etowah, Tenn., was in Atlanta during 
the week, and visited many of his old friends 
and acquaintances. 

Paul Faison, formerly with J. J. Bookout, 
in the Arcade building, has left Mr. Book- 
out’s organization and opened a shop of 
his own on Peachtree St. 

P. A. Hughes, Commerce, Ga., was in 
Atlanta a few days this week. He reports 
holiday trade in his section as brisk, and 
predicts a good year during 1924. 

Friends of W. E. Avery, Columbia, S. C., 
will be gratified to learn that the treatment 
and operation on his eyes at the Wesley 
Memorial Hospital in Atlanta were both very 
successful, and that Mr. Avery returned 
home on Dec. 1 very much improved. 

A. W. Hengstler, West Point, Ga., was 
a visitor to Atlanta, taking in the Tech- 
Auburn football game, and, incidentally, do- 
ing a little business. F. M. Radebaugh, Car- 
tersville, Ga., was another visitor to Atlanta 
for the Thanksgiving game between Tech 
and Auburn. 

S. W. Reisen, district representative for 
the Associated Silver Co., of Chicago, has 
been in Atlanta for a short while, following 
a successful busines trip encircling the 
southeastern States. Mr. Reisen reports this 
as being one of the best years he has ever 
encountered in the business. He says that 
business men everywhere are confident of 








CIRCULAR 





95 


the, future, and that jewelers are laying in 
good stocks and preparing to do a big busi- 
ness for the holidays. 

Mr. Harmon, who operates the Gift Shop 
at 95 Whitehall St., was robbed recently of 
over $100 worth of silverware and jewelry. 
The thief used a bottle to break the glass 
in the show window. Then he reached 
through the window with a crooked stick 
and fished out the articles that struck his 
fancy most. After securing a number of 
mesh-bags, pencils, silver mounted fountain 
pens and hollowware dishes, Mr. Harmon 
believes that the approach of a policeman 
on his beat frightened the intruder away. 
The crooked stick and the bottle used were 
found where the thief had dropped them. 
The police say that the robbery was the 
work of a rank amateur, and are following 
several clues which they expect to lead to 
a band of boy desperadoes, 








Canada Notes 





The Normandin Optical Co., of Montreal, 
has been dissolved. 

Dr. Wallace E. Duff has begun the prac- 
tice of optometry at Oakville, Ont. 

A. Ganter & Son, jewelers, and A. & R. 
Lemieux, opticians, are registered in 
Montreal. 

Cecil R. Elliott, optometrist of Ottawa, 
Ont., has given a chattel mortgage to John 
R. Allen for $600. 

A receiving order has been granted against 
J. R. Sarbaugh, jeweler, Toronto, and Rich- 
ard Tew appointed custodian. 

J. A. McMillan, jeweler, Ottawa, Ont., 
died on Nov. 28 after a short illness in his 
66th year. He had conducted a successful 
jewelry business in Ottawa for 30 years. 

In view of numerous complaints regarding 
the mode of collection of the sales tax which 
comes into force on Jan. 1, the regulations 
have been again amended. The provision to 
the effect that in sales by manufacturers or 
wholesalers to retailers or consumers the 
amount of the tax must not be shown as 
a separate item on the invoice has been with- 
drawn, leaving the matter optional. 

Henry Birks, president of Henry Birks 
& Sons, Montreal, attained his 83rd_birth- 
day on Nov. 30, having been for 66 years 
continuously engaged in the jewelry business. 
He is still hale and able to take an active 
part in the affairs of the frm. On Nov. 28 
William M. Birks, of the Birks concern, 


past president of the Montreal Board 
of Trade, was presented by that body 
with an exact replica of his portrait, 
which was last vear hung in_ the 


Board of Trade council room in recognition 
of his services. 








Attention is called to the fact that the 
Victor Bogaert Co., 133 W. Main St., Lex- 
ington, Ky., is continuing without change 
and has no connection with any firms in 
Kentucky or anywhere else except Brussels, 
Belgium and Paris, France. Victor Bogaert, 
Sr., is the head of this company and his 
son, Edwin Bogaert, is the manager and 
Harry Rasch is the assistant manager. A 
son of Mr. Bogaert who had been with the 
concern for 18 months, recently formed the 
firm of Bogaert & Edwards to engage in 
business at 107 N. Limestone St., Lexington, 
Ky., but this is an independent enterprise. 
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Aaron E. Markoff, of Bristol, was a busi- 
ness visitor in New York the past week. 

Mr. and Mrs. Horace F. Carpenter are at 
the Hotel Windsor at Jacksonville, Fla., for 
the Winter. 

A patent on an emblem has been granted 
to Albert I. Russell, of Irons & Russell Co., 
of this city. 

Nathan Fellman, of Woonsocket has re- 
turned from a week-end visit with friends 
in Lowell, Mass. 

Mr. and Mrs. Louis Fellman, of Woon- 
socket, spent the last week with the latter’s 
parents at Boston. 

Louis Blacher, of Blacher Bros., of this 
city, has been visiting the firm’s Chicago 
office the past week. 

The Hope Glass Works, 161 Dorrance St., 
is holding a factory clearance sale of cut 
glass for the holiday. 

Mr. and Mrs. Thomas U. Catlow 
the last week-end with relatives in 
York city and vicinity. 

Louis Laprey has opened a watch, 
and jewelry repairing shop at 66 N. 
St., room 2, Pawtucket. 

Mr. and Mrs. A. Tingley Wall and Mr. 
and Mrs. Ashbel T. Wall, Jr., were in New 
York and vicinity the past week. 

Mr. and Mrs. Herbert M. Fellman of 
Woonsocket have been spending a few days 
in this city with Mrs. Fellman’s parents. 

Louis F. Cohen has been adding to his 
facilities for watch, clock and jewelry re- 
pairing at Hope and Church Sts., Bristol. 

Permission has been granted the Chad- 
bourne Optical Co. to erect an additional 
story to its factory building, 82 Plenty St. 

Barnett Salmanson is owner of the M. A. 
Gordon Co., 143 Summer St., according to 
his statement filed at the city clerk’s office. 

“The Jewel Box” is the style of a new 
retail store that has been opened at room 
505, Woolworth building, corner of West- 
minster and Dorrance Sts. 

The Decorative Window Co., 257 Eddy 
St., has several contracts for decorative 
glass work, including the new Elks’ Memo- 
rial building at Newport, R. I. 

Frederick Speidel, formerly of Pforzheim, 
Germany, is now permanently located at 70 
Ship St., this city, and manufacturing under 
the firm name of the Speidel Chain Co. 

G. H. Emerson has been increasing his 
stock and facilities in the Howard building, 
171 Westminster St., room 221, and is keep- 
ing open every evening until Christmas. 

The Emby Co., which recently began a re- 
tail jewelry business at 98 Washington St., 
is owned by Bertha Barren, according to 
information filed at the city clerk’s office. 

Charles A. Backman has recently started 
in the manufacture of a general line of 
plated jewelry and novelties at 243 N. Main 
St. under the firm style of the Ruth Mfg. Co. 

The Westminster Hardware and Jewelry 
Co., 703 Westminster St., is owned and 
conducted by Harry H. Heckler, according 
to his statement filed at the city clerk’s office. 

The executrix’s inventory of the estate of 
the late Lefavour H. Bosworth, of the Potter 
& Buffinton Co., showing $1,338 personal 
property, was filed in the Municipal Court 
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last Tuesday, was accepted and ordered re- 
corded. 

Joseph P. Burlingame is one of the di- 
rectors and vice-presidents of the West- 
minster Bank which has recently been ab- 
sorbed by the Rhode Island Hospital Trust 
Co. 

Alexander G. Hagstrom and Nicholas A. 
Ellin have recently started manufacturing a 
general line of celluloid novelties at 174 
Chestnut St., under the firm name of the 
Zelotta Co. 

The W. T. Grant Co. has opened a “New 
Gift Shop” department in “the store with 
the yellow front,’ Westminster St. corner of 
Moulton St., wherein jewelry is conspicu- 
ously displayed. 


Everett I. Rogers, of Parks Bros. & 
Rogers, who has been confined to the house 
by illness for more than a fortnight, is re- 
ported as convalescing and expects to return 
to his desk in a short time. 

Major Horace L. Manchester, for several 
years in the wholesale jewelry business in 
this city, is a candidate for the office of 
adjutant General of Rhode Island, made va- 
cant by death the past week. 

The final meeting of the creditors of the 
G. & G. Chain Co., Inc., will be held at 
the office of the Referee in Bankruptcy on 
Dec. 14, at which time the trustee’s account 
will be adjusted and the estate closed. 

Suit was filed in the Superior Court for 
Providence County by The Albert Walker 
Co., of this city, against G. L. Dixon, on 
Monday last, in an action of assumpsit, 
through which they seek to recover $9,000. 

The will of Mrs. Drusilla P. Flint, widow 
of William W. Flint, one of the old-time 
manufacturing jewelers, has been probated 
in the Municipal Court and Clarence I. 
Farnsworth appointed executor under bond 
of $75,000. 

Mr. and Mrs. Archibald Silverman enter- 
tained Thursday evening at dinner at the 
Providence-Biltmore, followed by a theater 
party, in recognition of the 21st birthday of 
their son, Irwin N. Silverman, a Sophomore 
at Boston University. 

According to information filed at the city 
clerk’s office the Royal Co., which recently 
started in business at 93 Tell St. for the 
manufacture of a general line of plated 
jewelry and novelties, is owned and con- 
ducted by Gastone Petrucci. 

Hamilton & Hamilton, Jr., have been 
granted permission to erect a steel and con- 
crete garage on its property on Georgia 
Ave. at the new “Manucentre,” where the 
firm is erecting a new factory building that 
is rapidly nearing completion. 

Albert I. Russell, of the Irons & Russell 
Co., on Thursday set up his radio set in 
the office of the plant and the entire force had 
the opportunity of “listening in” on the 
President’s message. A vote of thanks was 
tendered Mr. Russell for his thoughtfulness. 

The case of the New England Glass Co. 
against the S. & D. Jewelry Co. was heard 
the past week in the Sixth District Court 
civil session before Judge Rueckert on an 
alleged balance due on book account. Judg- 
ment was entered for the plaintiff for 
$225.38. 

The Beverly Electroplating Co., of this 
city, was awarded judgment for $50 against 
the Fashion Novelty & Jewelry Co., Inc., 
also of this city, by Judge Rueckert in the 
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civil session of the Sixth District Court last 
week, in a suit on book account to recover 
balance alleged to be due. 

Archibald Silverman, of Silverman Bros., 
is one of the committee that is endeavoring 
to reorganize and rehabilitate the Cosmo- 
politan Trust Co., of this city, which has 
temporarily discontinued business. If suc- 
cessful he is prominently mentioned for 
presidency of the reorganized bank. 

Two enthusiastic bowling leagues among 
the employes of B. A. Ballou & Co., Inc., are 
conducting tournaments this Winter, one 
for the men and the other for the women. 
Each of these teams has five regular mem- 
bers so that with six teams in each league 
100 employes of the firm are actively par- 
ticipants weekly. 


The case of the Bickford Engraving & 
Electroplating Co., of this city, against 
James C. Doran & Sons, was heard before 
Judge Rueckert in the civil sessions of the 
Sixth District Court last week for a balance 
alleged to be due on a disputed book account. 
A decision was entered for the plaintiff for 
$379.22 and costs. 


J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 
was elected Commander of Elisha H. Rhodes 
Camp, Sons of Veterans of America, at the 
annual meeting last Monday evening. Frank 
L. Barrows, with the Gorham Mfg. Co., the 
retiring commander, was elected a member 
of the Camp Council. 

At the annual meeting of the Providence 
Chamber of Commerce on Thursday last 
George H. Holmes, of George H. Holmes 
Co., was a member of the committee on 
nomination and at the election Arthur L. 
Aldred, of Gladding’s, was elected first vice- 
president, and William H. Thurber, of 
Tilden-Thurber Corp., second vice-president. 

Louis Miller, for several years associated 
with J. Samuels & Bro., Inc. (The Outlet 
Co.), this city, for the last few years as 
merchandise manager, has accepted a posi- 
tion with Bloomingdale Bros., New York 
city, as manager of the main floor. Before 
coming to Providence, Mr. Miller was four 
years merchandise manager for Wise, Smith 
& Co., Hartford, Conn. 


LeClede Woodmansee, proprietor of 
Woodmansee’s Gift Shop in the Opie build- 
ing, Westerly, and its branch store at Watch 
Hill, has purchased the silverware, crockery 
and china store of George W. Timbury, 60 
High St., that town, and will continue the 
business independent of the Gift Shop. Mr. 
Timbury has been in the silverware and 
china business since 1894 and has no plans 
for the future. 

Among the directors elected at the annual 
meeting of the stockholders of the Rhode 
Island Hospital Trust Co. last Tuesday were 
the following: Alfred K. Potter, Herbert J. 
Wells and Frank W. Matteson, of the Gor- 
ham Mfg. Co.; Hendy D. Sharpe, of the 
Brown & Sharpe Mfg. Co.; Frederick A. 
Ballou, of B. A. Ballou & Co., Inc., and 
Walter R. Callender, of Callender, McAuslan 
& Troup Co. (The Boston Store). 

The New England directors of the Na- 
tional Jewelers Board of Trade held a well 
attended business meeting Dec. 3 with the 
New England vice-president, Charles E. 
Hancock, of Charles E. Hancock & ©, 
presiding. Numerous matters pertaining to 
the New England section were discussed 
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and suggestions formulated that will be pre- 
sented to the general directorate. It was 
proposed that the annual meeting of the 
New England division be made a more 
formal affair than in the past, with a gen- 
eral gathering of the New England members, 
a dinner and addresses. As the annual 
meeting occurs on Jan. 3, there was some 
question as to whether there would be time 
to arrange an affair that would be fitting 
for the occasion, but the matter was finally 
referred to a special committee consisting 
of Mr. Hancock, George C. Rueckert, of 
the Rueckert Mfg. Co., Providence, and 
Aldro A. French, of the D. E. Makepeace 
Co., Attleboro, to consider the proposition. 











Howard Slaigher has returned from an ex- 
tended vacation in Maine. 

Isaac Rich, of Boston, was in the city last 
Thursday calling on the trade. 

Ray L. Torrey, of F. L. Torrey & Co., 
has been making a trip through New Eng- 
land. 

Joseph Finberg has offered the use of the 
land near his factory for an outdoor skating 
rink, 

A total of $239,000 was distributed this 
week by the Attleboro banks from their 
thrift clubs. 

Jack W. Lees has been appointed as the 
sole Canadian agent for Simmons chains, 
with headquarters at 95 King St. E., Tor- 
onto, Canada. 

The Attleboro Lions Club of Attleboro 
held their charter night on Tuesday evening 
of this week. A banquet was served at 8 
o'clock with Harold E. Sweet as the toast- 
master. Among the manufacturing jewelers 
who are officers of the club are: A. A. 
French, Joseph Rioux, William H. Blake 
and H. H. Allen, 








Oklahoma City 


S. H. Snow, jeweler of Wilson, Okla., 
has returned home, after a visit of six weeks 
or more, to his ranch in Arizona. 

In an effort to dispose of a certain amount 
of overstock, E. J. Barrett, Ponca City, 
conducted a reduction sale last week. 

J. Z. Thompson, jeweler of Mountain 
View, conducted a Thanksgiving auction 
sale, which was reported quite successful. 

Johanna Yourman, daughter of J. Your- 

man, of the Sterling Jewelry Co., Okla- 
homa City, has returned from a visit with 
relatives in Haileyville. 
_ John Lewis, formerly connected with the 
Jewelry business at Shawnee, Okla., has 
been engaged as watchmaker for the Welsh 
Jewelry Co. of Oklahoma City. 

J. S. Alexander, representative of the 
R. & J. Dreyfus Co., New York, was in 
Oklahoma City for several days last week, 
fn route for the east after a trip to the 
Western coast. 

Jewelers of Oklahoma City enjoyed a 
tisk business on Masonic emblems, during 
the recent opening of the new Masonic 
temple at Oklahoma City. Four hundred 
and sixty-eight novices crossed the burning 
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sands and were interested in obtaining lodge 
jewelry for themselves and their ladies. 
Among the jewelers from out of the city 
who attended the ceremonies were J. L. 
Buchanan, Lawton; Wiley Russell, Altus, 
J. A. Becker, Duncan, and Frank White, 
Guthrie. 

The Christmas buying has opened with a 
whirl in Oklahoma City since Thanksgiving, 
A. P. Dupuis, general manager of the 
Jewelry Shop, notes. Previous to that time, 
the trade was apparently scouting around, 
looking at the merchandise and trying to 
decjde just what was best to purchase. But 
with the holidays only three weeks off, buy- 
ing has commenced in real earnest, he said. 
Costume and novelty jewelry leads among 
the general trade, he added although the 
staple lines and higher class merchandise is 
claiming its share in the demand. 








Birmingham, Ala. 


The Hewitt Optical Co, with J. P. 
Hewitt president, will open for business at 
Selma, Ala., Jan. 1, 1924. Mr. Hewitt 
will have charge of the business. For 
some time he was connected with the Ele- 
bash Jewelry Co., Selma, and is well and 
favorably known. This company will con- 
duct one of the best optical establishments 
in southern Alabama. 


Jim Green, negro, was arrested at Bes- 
semer, Ala., Dec. 7, by Detective B. H. 
Tillman on the charge of forging a number 
of checks and passing them on jewelers and 
other retail merchants in Bessemer. On all 
of the checks the name of J. W. Pickens 
was forged as the payer or maker of the 
check, while the checks were made payable 
to Sam William and Sam Jenkins. All of 
the checks were indorsed Jim Green. The 
negro attempted to cash one of these checks 
at the store of the Meadows Grocery Co., 
Bessemer. Mr. Pickens, the proprietor of 
this store, telephoned to J. W. Pickens to 
enquire about the check and the negro ran 
from the store and was later arrested. J. W. 
Pickens is clerk of the board of county 
revenue at Bessemer, and he denied signing 
any of the checks cashed by the negro. 
There are four charges of forgery against 
Jim Green and three charges of passing 
worthless checks and one charge of attempt- 
ing to pass a worthless check. 

The Birmingham News Loving Cup for 
the year 1923 is on display at the jewelry 
store of Reid Lawson, Inc., 308 N. 20th 
St. The cup cost $500 and was selected by 
Mr. Lawson personally. It is 27% inches 
high, 11% inches in diameter at the top, 
and holds 29 pints. The cup is of plain 
Colonial design. There are two-threaded 
borders with small silver crosses at intervals, 
and the name of the winner which will be 
engraved on it, form the only adornments. 
The cup has artistic square handles, which 
taper to the sides of the bowl. Each year, 
through a committee composed of well 
known Birmingham citizens, the Birming- 
ham News gives a loving cup to the man 
or woman who, in the opinion of the com- 
mittee, has accomplished more than any 
other person for the general good of Birm- 
ingham. 

Birmingham officers say that this is the 
season of year when more jewelry thieves 
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and shoplifters and general all around 
crooks may be expected to make their ap- 
pearance than at any other season. The 
reason given is that about this season of year 
many of these crooks are making their way 
to Florida Winter resorts to prey upon the 
rich tourists and well stocked stores of the 
southern Winter resort cities. Birmingham 
being on a direct route to Florida and a 
city noted for its wealth and activities these 
crooks stop to “work” here for a while, be- 
fore reaching their destination—Florida. 
Then, according to Birmingham officers, 
this is the season of the year when another 
well known kind of jewelry thief, known 
to the officers as “Christmas Carol,” makes 
his appearance. He is a fine looking man, 
well dressed and well educated. He poses 
as a wealthy tourist from the north, or a 
retired business man, seeking health or 
amusement or pleasure, one or all. He 
arrives in Birmingham a few weeks before 
Christmas, and expects to remain over the 
holidays before going on further south. He 
soon becomes acquainted with several men 
of wealth and influence, because he is a 
good mixer and looks the part of a man of 
affairs. And among the acquaintances he 
makes in the city are several of the best 
known jewelers. Some days before Christ- 
mas he goes to a jewelry store and selects 
a diamond for several hundred dollars. 
He goes to another store, and perhaps to 
several and does the same thing. Hé tells 
the jeweler he wants him to lay the diamond 
away until the day before Christmas. He 
makes a small deposit, giving his check on 
a local bank. All his checks pass through 
the clearing house and are honored. Thus 
he has established a credit and a good 
name, with perhaps a half dozen or more 
jewelers. Then when the time comes he 
visits all these jewelry stores where he 
made the purchase, getting the diamond 
or whatever article he had laid away, and 
gives his check in full payment. The check 
is accepted by the jeweler without ques- 
tion. The customer leaves the store with 
his purchase and the thanks of the jeweler. 
A few days later the jeweler is a wiser 
but sadder man. His “customer’s” check 
is returned from the bank marked, “No 
Funds.” The man is gone and no trace of 
him is ever found. 











Donald LeStage, of the LeStage Mfg. 
Co., left last week for the west. 

Fred Gilbert, of the L. E. Freeman Co., 
has been spending several weeks in Boston 
on business. 

William Ryder, of the Paye & Baker Mfg. 
Co., has returned from New York where 
he spent several days on business. 

Orin W. Clifford, of the Webster Co., 
acted as toastmaster at the annual banquet 
of the Angle Stone Gun & Rod Club held 
last week. 

A meeting of the creditors of Flagg & 
Mowry was held on Tuesday afternoon of 
this week at the Manufacturers’ National 
Bank for the purpose of discussing matters 
pertaining to the receivership and the ques- 
tion of liquidation. 
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Dr. C. S. Horton, optician, and family, 
recently spent several days with his parents 
in Pitman, N. J. 


Oscar Kranich, of the York store of 
Kranich Bros., and wife, last week visited 
his brother, Abram Kranich, of this firm’s 
Lancaster store. 

Charles Bischoff & Son last week finished 
Past Masters jewels for Acaica Lodge, F. 
and A. M., of Williamsport, Pa., and for 
the Altoona, Pa., lodge, F. and A. M. 

F. A. Wheeler, of the traveling sales 
force of the Non-Retailing Co., who last 
week returned home from an extended 
southern trip, has already left for a western 
trip that will end just before Christmas. 

Among the jewelers recently visiting Lan- 
caster were Harry Wertsch, Lititz; John 
Wertsch, Ephrata; Jacob Fisher, Elizabeth- 
town; Fred Kaufman, Columbia; A. K. 
3rubaker, Columbia; Don. Gorrecht, Mt. 
Joy; Chester Brown, Quarryville; W. E. 
Russell, Christiana; J. R. Russell, Altoona. 

The Lancaster jewelers are satisfied with 
their Christmas holiday trade, which has 
started somewhat earlier than usual, with- 
out any apparent reason for doing so. The 
jewelers are not in line with other business 
as to keeping open in the evening, for they 
are now keeping open every evening. And 
on Christmas Eve they will not close until 
9 p. M., although other stores will close at 
7 Pp. M. The jewelers’ action is based on 
the knowledge that they can do a lot of 
business in the evening with people who are 
unable, ocnveniently, to shop during the day. 

William A. Weisenbach, Columbia, Pa., a 
former student of the Bowman Technical 
School, who some time ago took a position 
with the Geo. L. Parker Jewelry Co., 
Rocky Mount, N. C., last week, removed 
his family to that place. The head of this 
company is James W. Fox, formerly of 
Point Pleasant, Pa., himself a graduate of 
the technical school And in his employ are 
several other graduates of this school. D. E. 
Reisinger, York, has just entered the school 
as a student, and Edward Kenly, York, has 
finished a course and taken a position with 
Leon Tschantre, Cambridge, Ma. 











The police continue to pick up check 
swindlers and as a result several sentences 
have been meted out here in the courts. 


Pittsburgh is witnessing some window 
displays at the present time that are the 
marvels of the whole country, there being 
keen rivalry here in this respect. 

F. B. Theakston, Brownsville, and D. 
Lardin, of Brownsville, and the latter’s son 
were among the week’s visitors in the 
jewelry district here buying goods. 

Henry Sammartino and Bert Klivans, of 
Youngstown, spent a few days here recently 
making purchases for their store. Trade 
conditions are very active in eastern Ohio 
at this time. 

The house of Sam F. Sipe last week sent 
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to its friends the customary memorandum 
book, with the name of the recipient printed 
on the leather back in gold. This is a regu- 
lar custom with the Sipe establishment. 

The trade learned with considerable regret 
of the death of C. Proesler, a maker of 
jewelry fixtures, who died here last week. 
Mr. Proesler fitted many jewelry stores in 
this city. The firm name is C. Proesler & 
Sons. 

Howard McCandless, of J. G. McCandless, 
Beaver Falls, and Charles Mann and Eugene 
Hantman, also of the same town, were in 
Pittsburgh last week buying goods. They 
report trade conditions in the Beaver Valley 
as very satisfactory. 

Walter M. Bonn and Herman Cerf, of the 
M. Bonn Co., spent 10 days in Providence 
and New York buying goods for that estab- 
lishment. Both said they had made liberal 
purchases because they feel that the situa- 
tion at present as well as the Spring out- 
look merits it. 

David Weiss, of Gafner Bros., who re- 
cently has been visiting the trade in the 
western portion of this State, West Virginia 
and a portion of Ohio, found conditions very 
good among the merchants and says they 
have exhibited a willingness to buy because 
the holiday trade is very good. Employment 
conditions in most sections were found to be 
excellent, which was being reflected in the 
amount of trade. 

Some of the jewelers of the Penn Ave. 
district appeared before council last week 
to protest against the placing of the proposed 
police station in the 8th St. Engine House 
in that thoroughfare. It is just in the rear 
of the Heeren Bros. Co. establishment and 
directly opposite the Second Presbyterian 
Church. The merchants of the Market St. 
section objected to the Market House site, 
resulting in council’s committee reporting 
favorably on the &th St. site. Now the 
business men there are up in arms. The 
indications are that the police station will 
go to Webster Ave. It is claimed that the 
same objections will hardly be made there 
as have appeared in the other two locations. 
The city’s present police station must be 
moved, since the building and ground has 
been sold to the Philadelphia Co. Council 
has not as yet reached a final decision. 








Points in Commercial Law 





(Copyright, 1923 by William Ellis) 


Although in terms a lease, under which 
the lessee was to become owner of the prop- 
erty when the rent for a certain period had 
been paid, such an instrument is in fact a 
conditional sale, and on default in payments, 
the seller is entitled to take immediate pos- 
session. Massachusetts. 140 N. E. Rep. 
297. 

xk *k x 

Omission of a material provision from a 
contract, through inadvertence of the typist 
who made the copy, cannot be supplied by 
action to reform the contract, unless the 
mistake was- mutual, or was known to the 
other party, and there is proof that he would 
have signed it had it been included. Federal 
District Court, E. D. Virginia. 289 Fed. 
Rep. 282. 








O. N. Jones has sold his jewelry busi- 
ness at Argyle, Minn., to R. Holzman. 
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TRADE CONDITIONS 
Retail jewelry sales have shown a big increase 


during the last week and indications now are 
that the total holiday sales volume will be fully 
equal to that of last year, if not greater. Most 
retailers are preparing for more business than they 
did last year at this time. The cheaper grades 
of jewelry seem to be selling equally as well as the 
merchandise in the higher priced stores. Depart- 
ment store heads say costume jewelry is having 
a big demand as the season for formal dress ad- 
vances and they predict more novelty goods sold 
during the present seascn than ever before. This 
convicticn is causing most of these departments 
to lay in high class novelties such as will appeal 
to the women purchasers in their stores. Local 
jobbers report a volume of late orders that is 
fairly swamping them. According to Harry A, 
Sebel of the Sebel Co., Inc., business has been 
better al] Fall than it was a year ago. The estab- 
lishment, along with other jobbers here, is working 
nights to keep abreast of the orders from retailers 
who have neglected to stcck up sufficiently heavy. 


The jewelry store operated for several 
years by Fred J. Feiner at 339 Virginia 
Ave., has been sold by him to T. F. Sharp, 
Lafayette, Ind. Mr. Sharp has been in the 
jewelry business most of his life. He has 
moved his family to Indianapolis and taken 
charge of the store. Mr. Feiner has not 
announced his plans for the future. He is 
interested in the manufacture and sale of 
emblems for a secret order, but he said he 
had not determined whether he would de- 
vote his entire time to this work or 
not. 

At police roll call recently Police Chief 
Herman F. Rikhoff, of Indianapolis, gave 
instructions to all patrolmen to arrest on 
sight any known crooks found in the down- 
town retail district during the holiday rush 
of shoppers. A “deadline” is drawn around 
the retail district to minimize shoplifting 
and pilfering in the retail stores. It was 
introduced in Indianapolis last year and the 
result was extremely satisfactory. The 
boundaries are West, North, East and 
Louisiana Sts. This precaution, together 
with the watchfulness of women police and 
operatives employed by the Stores Mutual 
Protective Association, is expected to re 
duce materially theft and pocket picking in 
the crowds which have begun to throng the 





stores. The Stores Mutual Protective 
Association announced its intention of 
prosecuting to the limit any — suspect 
arrested. 


The Noblesville, Ind., City Council has 
undertaken the task of remodeling the old 
peddlers ordinance which has been in effect 
for many years. At the last regular meet- 
ing of the council the old ordinance was 
referred to the ordinance committee with 
a request that it be remodeled to fit present- 
day conditions. Some of the provisions 0 
the old law were practically prohibitive, one 
of them being a charge of $10 a day for 
the sales of certain kinds of merchandise. 
The committee has not yet outlined the 
changes it may have in mind but it is under- 
stood that it is the wish of the council to 
protect the home merchant and at the same 
time encourage farmers to come to Nobels- 
ville and sell their products. The proposed 
new ordinance may be ready for the com 
sideration of the entire council by the time 
of the next meeting. 
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Jacob Amant, who was in St. Louis about 
a month ago visiting the Hoyt Jewelry Co., 
js now conducting the business formerly run 
by Albert Amant, now deceased. 

A. W. Racoosin, the Bulova Watch Co.’s 
representative for Missouri and the sur- 
rounding territory, will be at the Hotel 
Statler from Dec. 10 to Dec. 24 inclusive, 
with a complete stock of watches. 

Howard Walton, traveler for the St. Louis 
Jewelry, Clock & Silver Co., has returned 
from a four months’ trip through Texas. 
He said that the bank deposits this season 
are as great if not greater than during any 
other season. 

The following were visitors in St. Louis 
during the past week: FE. H. Sauer, Jer- 
seyville, Ill.; representatives of the R. Fet- 
ley Jewelry Co., Farmington, Mo., and the 
Gardner Jewelry Co., of W. Frankfort, IIl., 
and Carl ‘Robia, Warrenton, Mo. 

The police believe that the death at the 
city hospital Saturday, Dec. 1, of Harry 
Londo, Egan gangster, to be the fourth more 
or less directly resulting from the holdup 
of the St. Louis Refining Co., 1005 Pine 
St. Nov. 26, 1921, in which about $30,000 
worth of diamonds was taken. A few days 
after that robbery, the police raided a Madi- 
son, Ill., saloon and recovered about $5,000 
worth of diamonds, and arrested a group of 
men, including these four Egan gangsters: 
Londo, Vance, Skinner, and Heuer. These 
four were identified as having been among 
the diamond robbers, and were indicted. 
The case against Londo was nolle prossed, 
with the statement that the identification of 
him was hardly strong enough to convict. 
Vance was assassinated before his trial. 
Skinner and Heuer were convicted and 
sentenced. Skinner has been at liberty a few 
months. Apparently the trail of evil at- 
tached to these diamonds started with a 
holdup of the holdup men. ‘The story ran 
that three St. Louisians heid up the Madi- 
son saloon and got $250,000 worth of dia- 
monds that the police had not found. The 
police believe that Egan gangsters stole the 
diamonds and that Hogan gangsters robbed 
the Egan gangsters of them thus starting 
the trail of evil that has been running these 
years. 








Notes from Arkansas 





Max Gottlieb, 66 years old and well known 
as a jeweler, died at Pine Bluff, Ark., re- 
cently. Mr. Gottlieb was born in Fden- 
burg, Germany, Nov. 16, 1857. He came to 
America in 1882 and first made his home at 
Greenville, Miss. The following year, how- 
ever, Mr. Gottlieb came to Pine Bluff and 
opened the jewelry business which now 
bears the name of B. Gottlieb & Co., and of 
which he was head until his death. Mr. 
Gottlieb always took an interest in civic de- 
velopment and all movements looking toward 
the betterment of the city. He was a mem- 
ber of the congregation of Temple Anshe 
Emeth and of several fraternal orders. He 
'§ survived by his widow, one daughter and 
‘Wo sons. The concern of which he was 
tad is now run under the name of Gottlieb, 
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Son & Co., Joe Gottlieb, his eldest son, now 
being connected with the business. 

The big Stearns Jewelry Co. stock at 122 
Main St., Pine Bluff, Ark., has been offered 
for sale at auction. The sale continued until 
the entire stock was disposed of, when the 
firm will retire from business. This is one of 
the leading jewelry firms in this part of the 
State and was established here 43 years 
ago. Since the death of R. H. Stearns sev- 
eral months ago Fred T. Rucker has been 
at the head of the business and he has an- 
nounced that the stock will be disposed of 
at bargain sales and that he will retire from 
the business. This old firm was: established 
by M. Parse and at that time R. H. Stearns 
was employed as watchmaker. When Mr. 
Parse retired later the business was taken 
over by W. D. Hearn and others, and later 
Mr. Stearns became owner and conducted the 
business for 30 years. When he died about 
a year ago Mr. Rucker took charge of the 
business and has been conducting it success- 
fully, but because of inability to secure a 
better location he decided to retire from 
business. 











W. A. Nelson of Marion O.; William 
Murphy with P. J. Murphy, Maysfield, Ky. ; 
M. Schipper of the Schipper Jewelry & 
Optical Co., Hamilton, O.; George Mosey, 


Greensfork, Ind., and George Deck of 
Blanchester, O., were among visitors in 
Cincinnati, during the past week. 

Aaron Cohn of the Greenwold-Grift Co. 
left this week for Atlanta, Ga., where he 
will remain until after the Christmas holi- 
days. Harry Greenwold of the same concern 
returned to Cincinnati after a successful 
jaunt through the south. While on the 
tour he was accompanied by his brother 
Max Greenwold who made the trip as a 
pleasure venture. 


The annual report of the Gruen Watch 
Co. was sent to stockholders by Fred G. 
Gruen, president of the firm, during the 
week. In it Gruen declared that in spite of 
the remarkable record of the past, the year 
1923 has been the most successful in the 
history of the concern, He reported that 
the new watch factory at Biel, Switzerland 
is now ready for occupancy. 


The jewelry trade is one of the many 
lines in Cincinnati which is credited with 
being in a strong credit position by R. M. 
Byland, secretary-manager of the Cincinnati 
Association of Credit Men. In Cincinnati 
and throughout the country generally, By- 
land said, bank deposits have increased con- 
siderably beyond the demands for money 
leaving a comfortable margin for commer- 
cial loans. 


Orlie A. Price, watchmaker of Elmwood 
Place, Cincinnati, was convicted of embez- 
zlement when tried by a jury before Judge 
Fred L, Hoffman in Common Pleas Court, 
Wednesday. He was charged with embez- 
ziement of a diamond ring valued at $1,200 
which belonged to James Hughes. Testimony 
at the trial showed that Hughes gave the 
ring to Price to sell with the understand- 
ing that all over $1,100 was to form a com- 
mission for Price. Instead of doing this 
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Hughes charged that Price disposed of the 
ring to a jewelry firm to which he $old it 
for $625, but failed to turn any of the money 
over to the original owner of the. ‘stone. 
Price has been involved in quite a bit of 
litigation in this city and was arrested in 
New York City for the case in which he 
was found to be guilty. He was not per- 
mitted to take the stand during trial Wed- 
nesday nor would his attorneys call any 
other witnesses for him. His wife and 
three children were in the court room at 
the time of the trial. 











TRADE CONDITIONS 


While an appreciable pickup in trade has been 
noted by retail jewelers, not only in the princi- 
pal shopping district, but in outlying communites 
as well, since Thanksgiving day, a spell of wet 
weather, has undoubtedly kept the pre-holiday busi- 
ness from striking its normal stride. Downtown 
stores, particularly, complain of the wet weather 
as a deterrent to good business. Women, who con- 
stitute the majority of the shopping public, remain 
at home when the weather is undesirable. This 
may account for the fact that some of the smaller 
jewelry stores, in sections far removed from the 
principal shopping district, report increased sales 
2s compared with the same period a year ago. The 
wet weather has had less influence on their busi- 
ness and if anything has benefited them. People 
are making their holiday purchases nearer their 
homes and are being aided by the fact that most 
of the smaller stores remain open several, if not 
every night during the week at this time of the 
year. One of the most optimistic features of the 
trade at present is the tendency to purchase re- 
liable merchandise, regardless of price. Sales may 
thus be fewer and profits larger, a highly satis- 
factory condition. Industrial conditions continue 
satisfactory with forecasts of a coming depression 
having no appreciable influence, thus far, on local 
plants. There is no surplus of labor, except of 
the commen type, and wages in most instances are 
equal to or in excess of war time remuneration. 
Therefore, expectations cf a record Christmas sea- 
son—hbarring that of 1919—are in a fair way of 
being fulfilled. 





J. E. Snyder, who disposed of his retail 
jewelry store in Plumville, Pa. nearly a 
year ago, re-entered business on Dec. 8 in 
Homer City, Pa. 

Among the retail jewelers from nearby 
points who called on the jobbing trade last 
week, were the following: A. E. Edmonds, 
Middleport; H. N. Stebbins, Medina; A. D. 
Bliss, Albion, and C. A. Bush, Warsaw. 

John W. Becker, who for the past six 
months has had charge of the repair work 
in R. M. Obenauer’s jewelry store and prior 
to that time was with S. H. Patterson, has 
entered business for himself at 264 Schuele 
Ave. 

Although the members of the Buffalo Re- 
tail Jewelers’ Association decided not to go 
into the co-operative advertising scheme this 
year on an elaborate scale, as in other years, 
it was decided that the association make a 
small appropriation to cover the cost of run- 
ning a few small advertisements in the local 
papers between now and Christmas time. 
These ads, under the signature of the asso- 
ciation, will carry the cut, “Gifts That 
Last” and the phrases “Know Your Jeweler” 
and “Quality and Service.” 








Max Bodin has opened a new jewelry 
store at 161 Main St., Dansville, N. Y. 
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Bulova Watch Co., will be in Detroit on and 
after Dec. 12, at the Fort Shelby Hotel, 
with a complete stock of watches. 

The Detroit Society of Arts and Crafts is 
exhibiting this week a collection of British 
hand-craft, including ecclesiastical silver with 


J. H. Ballard, sales manager 


a beautiful crucifix richly enameled. Be- 
sides many other pieces of hand-wrought sil- 
ver, there is'a unique and interesting collec- 
tion of modern British pottery and many 
fine specimens of hand-wrought jewelry, and 
enamel work. 

A letter from Gerrard B. Winston, under 
secretary of the treasury, to the Retail Mer- 
chants’ Association of the Detroit Board 
of Commerce, gives Detroit jewelers as well 
as dealers in other lines, some hope that the 
two dollar bill may yet be taken from cir- 
culation, Mr. Winston says: “The Treas- 
ury has the matter under consideration, but 
no decision has been reached. It is probable 
that a decision to discontinue this denomi- 
nation will be made in the near future.” 

Miss Leila Livingstone Morse, of New 
York city, granddaughter of Samuel F. B. 
Morse, inventor of the Morse telegraph code, 
has brought to Detroit for exhibit some 
rare and interesting objects of art. In- 
cluded in the collection are a number of 
beautiful bits of hand-wrought jewelry. 
Miss Morse has been the guest at a number 
of social functions the past week. She also 
possesses many other fine pieces of art col- 
lected in Spain, Italy, Belgium, China and 
Persia. 

Heyn’s Bazaar Co. this week is cele- 
brating 50 years of continuous business on 
Woodard Ave. This store carries a fairly 
large jewelry stock besides a general line 
of women’s accessories. The different de- 
partments are beautifully decorated. A 
Christmas sale is on and the store has a 
general holiday appearance. Otto Heyn, 
who established the business 50 years ago 
as a general bazaar, although no longer ac- 
tive, makes daily visits to the store. 

Detroit jewelers are so rushed with the 
Christmas trade that some of the stores have 
practically doubled their sales force. This 
is said to be the earliest Christmas opening 
ever experienced here. It is largely due, 
jewelers say, to efforts on the part of the 
Retail Merchants’ Association, which started 
things going more than two weeks ago. 
Jewelers entered into the spirit heartily, made 
Christmas announcements early, decorated 
windows and and stores, and were all ready 
when the rush began. 

The Retail Merchants’ Association advises 
Detroit jewelers as well as other dealers, 
to refrain from making gifts or contribu- 
tions of any kind to solicitors who have not 
been investigated and endorsed by its officials. 
Of late retailers have been flooded with re- 
quests for donations to fairs, bazaars and 
other causes. Many are found worthy, but 
others will bear close scrutiny and for this 
reason the Retail Merchants’ Association is 
making a great effort to sift the pleas and 
thus save the retailers many dollars that 
otherwise might be given to unworthy 
causes. 

Judge Arthur Webster, Tuesday, in di- 
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recting a verdict in circuit court, ordered 
the estate of Mrs. U. H. Goodman, owner 
of the Griswold hotel, to pay $24,029.16 to 
Morris Friedberg, Detroit jeweler. The 
judgment represents a payment of $22,000 
which Friedberg made in 1920 on a 99 year 
lease of the Griswold hotel building. The 
lease was to have become effective next year. 
In September, 1921, Judge Henry A, Man- 
dell declared the lease invalid on the grounds 
that two of the Goodman beneficiaries are 
minors and incompetent as parties to a con- 
tract. The minors attain their majorities 
in 1924. 

Two negroes threw a brick through a 
window in the store of Nathan Rose, jewel- 
er, at 2434 Hastings St. recently, gathered 
up $1,000 worth of merchandise and fled. 
They were chased several blocks by two po- 
licemen and in the flight rings and brooches 
were strewn along the _ street. The 
negroes escaped after dropping the loot, 
which was practically all recovered. Thieves 
also threw a brick through a pawn shop 
window owned by Frank Lotis at 505 Gra- 
tiot Ave., but quick action on the part of 
Lotis prevented them from making away 
with any of the jewelry on display. One 
man was chased several blocks before being 
captured. The other escaped. 

Wholesalers and manufacturers also are 
busy and many have put on extra help. 
Shops along Woodward Ave., and adjacent 
streets are filled with buyers. Sallans, Fried- 
berg, and Miller, retailers, in the main shop- 
ping district, report extremely heavy buying. 
High priced merchandise is in more demand 
than the less expensive. Diamonds and 
platinum jewelry particularly are readily 
sold. Jewelers also find high priced clocks 
are purchased freely. The great automobile 
plants are still operating to capacity and 
workmen in these places are spending money 
liberally. As a result of prevailing condi- 
tions, Detroit jewelers anticipate one of the 
largest Christmas trades in their history. 








Notes from Ohio 


A large amount of merchandise was taken 
from the Noll Jewelry store, Alliance, O. 
recently. Entrance to the store was made 
through the rear door. No clue as to the 
identity of the burglary has been discovered. 

Announcement is made of the opening of 
a new jewelry store in Elyria, O, by Charles 
McCarvel. The owner was receipient of 
many floral baskets from friends. All ladies 
who attended the store opening were given 
floral souvenirs. 

The Eljay Jewelry Co. with an author- 
ized capital of $10,000 has been incorporated 
by L, Jakubek, Henry Martino, Antonio 
Jakubek and others. It will manufacture and 
distribute jewelry and will have headquar- 
ters in the Terminal building, Youngstown. 

Samuel Duetch, of the retail jewelry store 
bearing his name, many years established 
in Cleveland, was in Canton the past week, 
conferring with officials of the “Canton Bull- 
dogs,” which team defeated the Cleveland 
Indians a professional eleven, backed by 
Duetch. 

Word has been received here of the bur- 
glarizing recently of the jewelry store of 
L. J. Downing, of Monroeville, O. In the 
search of the home of a suspect an old wood- 
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en cabinet in the cellar revealed about $600 
worth of jewelry from the Downing stock. 
Mr. Downing did not press the charge 
against the man and his identity was not 
revealed. 

Jewelers in the Akron-Canton district have 
been informed of the death recently at East 
Liverpool of Richard Stewart, 14 year old 
son of Mr. and Mrs. R. O. Stewart, who 
died as result of heart failure while seated 
in the office of a dentist. The lad accom- 
panied by his father, many years a jeweler 
in East Liverpool, went to the office to have 
a tooth extracted. 

The December meeting of the Canton 24 
Karat Club has been called off owing to 
the nearness of the holiday season and due to 
the fact that many of the members residing 
at distant points of the territory embraced 
by the club are unable to leave their busi- 
nesses at this season of the year. The 
meeting was scheduled for Bender’s cafe, 
Wednesday night, Dec. 12. The regular 
meetings will be resumed with the January 
session, officials announced this week. 

“Business conditions in general are somé- 
what better than they have been for the past 
several weeks and in view of the holiday 
trade an optimistic view is entertained for 
the remainder of the year,” said Jay Fred- 
land of the Rubin & Fredland Co., jewelers; 
Canton, O. Fredland said that he has never 
known a holiday season when demand has 
been so brisk for offerings of the gift sec- 
tion of the store. He says business this 
December will exceed that of a year ago 
by 20 to 30 per cent. 

Burglars made an attempt to steal dia 
monds and other jewelry from one of the 
show windows of the Kurjan Jewelry ©, 
227 E. Federal St., Youngstown, O., fe 
cently, but were frightened away before 
gaining entrance to the store. Patrolmat 
Daniel Hartel noticed a man walk out of 
the store doorway as he walked down Fed: 
eral St. When he reached the store he dis- 
covered that a glass cutter had been used 
in an attempt to cut a hole in the heavy 
glass window. Thinking possibly the bur- 
glars would return to the scene Hartel 
sauntered down the street and hid in an 
alley way on the opposite side of the street 
but the thieves did not reappear. 

A large astronomer’s clock of the preci- 
sion type made out of raw materials that 
cost over $150 has been completed by U. B. 
Lust, horologist here, in his spare time. The 
clock’s mechanism is housed in a five-foot 
case of cherry designed especially to fit the 
movement. The mechanism is a duplicate of 
the famous Stresser and Rodge clock, 4 
German product said to be the world’s most 
accurate and unvarying timepiece. Mr. 
Lust’s creation incorporates the Graham 
“dead beat” escapements, a device for mait- 
taining power while winding a compensating 
pendulum, and other features. To build this 
timepiece required not only time and patience 
but a comprehensive knowledge of clock 
making, Mr. Lust’s friends say. Spec 
tools had to be bought to make many of 
the parts which went into the clock. 








George Lavellee, who has been connected 
with his father as an optometrist 
jeweler, at Lowell, Mass., will take ove 
the jewelry store and also assimilate an 
jewelry business at 664 Merrimack St. 
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I, W. Cook has opened a retail jewelry 
shop in Chehalis, Wash. 

Frank Barlow has established a retail 
jewelry shop in Centralia, Wash. 

Emil Pfund, retail jeweler of Aberdeen, 
was in Seattle last week for holiday stock. 

A. H. Eaton, Jr., a South Tacoma retail 
jeweler, came to Seattle last week for a 
few days to add to his holiday stocks. 

F. C. Grover and wife, of Morton, were 
in Seattle last week buying more holiday 
stocks for their retail jewelry shop in that 
city. 

1 Sinclair and J. E. Gabriel, Seattle auc- 
tioneers, are conducting an auction sale for 
William J. Smith at Salt Lake City, this 
week, 

A big holiday season in jewelry is prophe- 
sied for Seattle by L. A. Clark, in charge 
of the materials department of I. Lachman 
& Sons Co. 

A. Friedman, of Joseph Mayer, Inc., 
wholesale and manufacturing jewelers, has 
gone to Portland for a three weeks’ pre- 
Christmas selling trip. 

P. G. Noot, formerly with Weisfield & 
Goldberg, of this city, has opened a watch 
repairing shop for the trade at 1504 Second 
Ave., on the second floor. 

Mrs. E. M. Brindle, retail jeweler of 
Snoqualmie, Wash., was in Seattle last week 
to replenish the holiday lines of the shop 
she and her husband operate. 

I. Bolton, Port Orchard, wholesale retail 
jeweler, was in Seattle last week as was 
A. M. Nelson, of Arlington, Wash., who has 
been buying holiday stocks for his retail 
store in that city. 

Glenn A. Moore is now covering the Ore- 
gon territory for S. A. Perkins & Co., 
wholesale jewelers. Mr. Moore recently 
covered the New England States territory 
for D. W. Thomas, Inc. 

S. Friedlander & Son, 1300 Second Ave., 
have decorated their store with cedar and 
silver wreaths in an artistic manner. They 
are showing extensive stocks of imported 
porcelain night lamps and silver ornamental 
birds. 

Max Lachman, of I. Lachman & Sons Co., 
wholesale jewelers, is on his last selling trip 
for the year. He will be gone for three 
weeks visiting customers in Washington, 
Montana and Idaho, with last minute holiday 
stocks, 

General business conditions throughout the 
northwest are excellent and heavy Christmas 
trade is already beginning. Wholesalers 
in jewelry lines are open for extended hours 
and retailers throughout the city and State 
ae in and out placing orders or sending 
them by mail. 

Mr. and Mrs. B. W. Rubin, who visited 
Mr. and Mrs. J. W. Davids, 1418 Second 
Ave, over the Thanksgiving holiday, have 
téturned to their home in Portland. Mr. 
Davids will be in Seattle until after Christ- 
Mas, when he will return to the Portland 
store of the firm. 

Albert Hansen, 1518 Second Ave., has 
decorated his shop artistically with garlands 
of cedar broken by clusters of Christmas 
ted flowers. Cedar trees covered with sil- 
Yer snow are mounted on the wall showcases. 
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Silvered cones are used on the trees and in 
the bouquets interrupting the cedar ropes 
throughout the store. 

Novelties are going big as well as watches, 
diamonds and flat ware. Retail jewelers con- 
tinued extensive newspaper advertising this 
week. Among the advertisers were: Frank 
J. Victor, Inc., Weisfield and Goldberg, 
credit jewelers; S. Friedlander & Son; D. 
Grinstein & Son, Peter Michael, Burnett 
Bros.; Hardy & Co., and Albert Hansen. 

Richard Seligmann, Seattle wholesale 
jeweler who recently returned from a buy- 
ing trip abroad, reports excellent Christmas 
business in novelties and leather goods. 
Vanity boxes are not as popular as bead 
and pouch bags, he says. Beads and im- 
ported novelties of all kinds are leading 
staple goods in jewelry stocks this season, 
he reports. 

The warrant for the arrest of an auction- 
eer, charging him with the violation of a 
city ordinance which provides for filing with 
the city comptroller a schedule of all mer- 
chandise on hand at the beginning of a 
“closing out sale,” was issued here by the 
city attorney. The accused has been con- 
ducting an auction for the American Jewelry 
Co., 821 Second Ave., according to the com- 
plaint. , The warrant was issued upon the 
complafnt of The Retail Trade Bureau. 
The ordinance is designed to prevent the im- 
portation of “bargain merchandise” to be 
added to the original stock and sold as such 
in sales of this character. 

One of the biggest events of the year in 
the jewelry trade in Seattle took place this 
week with the opening of the new store of 
H. C. Hardy & Co., on the corner of l'ifth 
Ave. and Pine St., in the heart of the new 
smart retail section of the city. The store 
has 100 feet of window display on two sides. 
H. C. Hardy established his jewelry busi- 
ness in Seattle in his former location at 
901 Second Ave, 20 years ago. Before that 
time he was in the diamond importing busi- 
ness in New York city, having established 
his concern in 1874. The new shop opened 
here this week with the store crowded with 
artistic baskets of chrysanthemums and other 
Autumn flowers sent by other jewelry shops 
and business men throughout the city. 











TRADE CONDITIONS * 


Christmas trade is getting into full swing in 
Kansas City. Practically every line of merchandise 
had been running under low steam until the first 
of December, when colder weather, following a 
storm on ‘Thanksgiving day, and perhaps the 
calendar, seemed to stimulate interest in all mer- 
chandise. Local retailers report a distinct picking 
up in trade, though it has not yet reached a rush 
stage that is norma]. It is expected the last two 
weeks before Christmas will show a real congestion 
of patronage. The leading stores are advertising 
fairly strongly, the department stores giving much 
attention to jewelry and novelties, and the credit 
stores going strong. The last named have not 
yet, except in one or two instances, used as large 
space as they used a year ago at this time. A 
feature of merchandising is the emphasis placed 
by men’s wear stores on their novelty departments. 





W. E. Brill, for several years missionary 
to the western States for the Elgin Na- 
tional Watch Co., has resigned his position 
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and is now connected with the V. A. Corri- 
gan Co., Houston, Tex. 

W. F. Drexmit, sales manager of the Key- 
stone Watch Case Co., spent two days in 
Kansas City the past week. 

Ira Seigfreid, Missouri salesman for C. A. 
Kiger Co., was in Kansas City last week 
getting his stock ready for the last trip of 
the week. 

Visitors in Kansas City the past week 
include A. Y. Boswell, Tulsa, Okla.; B. H. 
Jacobs, Atchison, Kan.; E. M. Roberts, 
Miami, Okla.; Roy Fox, Macon, Mo. 

Chas. P. Woodbury, vice-president and 
manager of the Cady & Olmstead Jewelry 
Co., has returned from New York, where 
he is said to have had very satisfactory and 
pleasant interviews with the trade. 

Gilbert E. Cox, traveler in Missouri and 
Iowa for the Woodstock-Hoefer Watch & 
Jewelry Co., who is in from his season’s 
trip, and reports business among the retail- 
ers of the district considerably better than 
a year ago. Conditions in these two States 
are much above those of 1922, and the re- 
tailers confidently look for a good holiday 
volume. The popular-priced merchandise 
has been more heavily stocked, and is meet- 
ing with favor, providing really an additional 
volume for many jewelers. 


A window display which attracted a great 
deal of favorable comment this week was the 
Jaccard’s Jewelry Corp.’s “Green Window.” 
A fan-shaped piece of carved wood, painted 
a dull green and toned down with old. gold, 
stood at the back of the window in the exact 
center. This was flanked on either side by 
small frames of the same dull gold and 
green colors, and a strip of dull green velvet 
acted as a foil for the jewelry on display. 
This jewelry consisted of diamonds and 
emeralds, with an occasional coral brooch 
as a touch of contrasting color. In front 
of the “fan” was a small dais covered with 
velvet on which lay a diamond pendant with 
two rows of tiny square cut emeralds run- 
ning the full length of the pendant, while 
in front of the dais were grouped four din- 
ner rings with large square and round em- 
eralds in the center, surrounded by diamonds. 
A tatted sautoir ribbon of green silk with 
an intricate tatting design was also featured 
in this window and excited many admiring 
comments. 

A fire at Richmond, Mo., Dec. 4, destroyed 
almost one entire street frontage on the town 
square, and part of a block on the side 
street. In buildings destroyed were two of 
the three jewelry stores of the town, one 
owned by Forrest Smith and the other by 
P. G. Smith. The store of Forrest Smith 
was an entire loss, fixtures, and merchandise, 
though the condition of the stock that was 
in the safe has not yet been ascertained in 
detail. His loss of merchandise was about 
$17,000, with about $4,000 insurance. The 
fixtures and stock in show cases of P. G. 
Smith were destroyed, with a loss of $3,000, 
with $600 insurance. The stock in the safe 
is said to have been found in fair condition. 
The plans of the two jewelers thus losing 
stock in the holiday season have not been 
announced. The third jewelry store in 
Richmond is said to have been the largest, 
owned by L. Megede. It is on the south side 
of the square, the block destroyed being the 
west side. Mr. Megede’s store and stock 


were not damaged. 
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THE largest and most widely known 
maker of Sterling (solid silver) in the 
world—-GORHAM has made its name 
on a piece of silver as desirable as the 
Sterling mark itself. This prestige is due 
to a just combination of quality, artistic 
design and price—there is a distinct 
difference between articles bearing the 
Gorham mark and those without it. 





Leading jewelers everywhere have 
Gorham Sterling Silverware 
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SURVEY of the 
jewelry trade 
Exceed Those of "ecently made by R. G. 
1922 Dun & Co., which was 
published in Dun’s 
Review and republished in the last issue of 
THE JEWELERS’ CIRCULAR, confirms in every 
particular the reports that have been re- 
ceived from the correspondents of THE 
JEWELERS’ Crrcuar in the last six or seven 
months, to the effect that not only was 
jewelry buying on the part of the public 
coming back to normal, but that the sales 
this year were very much better than at any 
time since the hysterical era of buying that 
succeeded the war. We have called atten- 
tion to the fact from time to time that the 
report of the increased business and con- 
tinued prosperity in our industry was borne 
out by the monthly figures of the tax re- 
ports made to the Treasury Department, 
which showed that the taxes paid to the 
collectors of Internal Revenue, each month 
since February last, have been greater than 
in the corresponding month of 1922. As the 
tax is returned by the jeweler on the month 
following that in which sales are made, this 
means that (with the exception of January) 
every month of this year has been better 
than last. 

For the benefit of those jewelers, manu- 
facturers, or dealers who have not fully 
realized this condition, we append herewith 
the figures given by the Treasury Depart- 
ment last week to our Washington corre- 
spondent showing the exact amount of the 
taxes reported and paid by jewelers to the 
Internal Revenue Department from January 
to October, in the years 1922 and 1923, with 
the amount of the sales indicated by the tax 
returned. The figures follow: 


Tax Figures Show 
How Jewelry Sales 
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in proportion to what they have sold, of 
course, is not indicated in any way by the 
tax figures, but if they have aot, the pros- 
perity that has come to them will be re- 
flected in the manufacturing. and wholesale 
trade later, when the depleted stocks must be 
filled up again. 





TTENTION of 


Advertising Ss aeclitbie’ 
“Perfectly Cut” . retail jewelers is 
Di d again called. to the 
ee letter sent out last 


week by the Good and Welfare Committee 
of the National Jewelers Board of Trade to 
various daily and weekly publications on the 
subject of improper terms used in the ad- 
vertising of diamonds, because there is no 
doubt that the retailers of the country and 
their organizations can make use of this 
matter and the arguments contained therein 
to great advantage by calling the same to the 
attention of the publishers of the newspapers 
and magazines published in their vicinity. 

The letter, which was published in full in 
the last issue of THe JEWELERS’ CIRCULAR, 
calls particular attention to the general and 
often improper use of the words “perfect 
cut” and “perfectly cut” on the part of the 
firms advertising diamonds and makes clear 
to the publishers of the magazines contain- 
ing these advertisements that the terms used 
are used for the purpose of creating in the 
mind of the reader the idea that the diamond 
advertised is perfect in quality, leaving the 
advertiser a loop-hole to fight the charge of 
misrepresentation, should the customer be de- 
ceived in his idea of what the representations 
mean. 


This letter by the Board stresses two 





RETURNS FROM JEWELRY SALES TAXES, 1922-1923 


Month 1922 
SE eer $3,614,199.07 
ee 2,655,312.24 
MMGENS «so sicwesccceautes 1,231,453.64 
Mas crecaaty Ge otis e eatk ne 1,074,498.80 
ME) Sa ara nde Sane seribime 1,239,653.35 
IRN devo iacoalera ara tae 1,318,320.74 
OR oleate Wivipiace estes 1,277,012.57 
Do eee or 1,222,882.17 
POUMMNEY 550.55560.8 Sd wiars 1,085,250.58 
MEMES 6.6047). hve eked be 1,210,505.44 


$15,939,088.60 


Sales Indicated 
$72,283,981.40 
53,306.244.80 
24,629,072.80 
21,489,976.00 
24,793,067.00 
26,366,414.80 
25,540,251.40 
24,457,643.40 
21,705,011.60 
24,210,108.80 


$318,781.772.90 


Sales Indicated 
$85,700,986.80 
51,409,581.80 
27,039,280.40 
27,614,256.00 
29°340,801.80 
31,601,264.40 
30,995,813.80 
30,913,935.60 
23,238,594.60 
32,853,288.80 


1923 
$4,285,049.34 
2,570.479.09 
1,351,964.02 
1,380,712.80 
1,467,040.09 
1,580,063.22 
1,549,790.69 
1,545,696.78 
1,161,929.73 
1,642,664.44 
= es 


$18,535,390.20 $371,707,804.00 








As previously stated, in considering’ these 
figures, we must realize that the returns of 
the Government are tabulated a month after 
the jeweler has made his sales; so that the 
January figures in each year, as indicated 
above, are for the month of December, or 
the Christmas business just preceding; Feb- 
ruary figures are for the sales of January, 
and so on. 

Most of the figures have appeared in pre- 
vious issues of THE JEWELERS’ CIRCULAR, 
except those of October, which indicate the 
September sales. It will be seen from these 
that the sales made by jewelers last Sep- 
tember ($32,853,288.80) were $8,643,180.00 
more than made in September, 1922, a gain 
of over 33 per cent. on the sales made by 
our trade ($24,210,108.80) in the ninth 
month of last year. If this ratio has been 
and will be kept up for the remainder of the 
year, 1923 should be the banner year as far 
as the consummation of jewelry by the pub- 
lic is concerned. 

Whether the retail jewelers have bought 


points which the magazines should have 
brought to their attention at all times: First, 
that the words “perfect cut” and “perfectly 
cut” are not the terms used within the jewel- 
ry trade by diamond importers or cutters, or 
even wholesalers, but when “perfect” is used 
in the jewelry trade as a trade term, it gen- 
erally has reference to the quality of the 
stone and not to the cutting, and but few 
diamond men would care to certify that, the 
stones they sell were perfectly cut, although 
they may be properly cut. “Perfectly cut” 
is a standard more abstract than real in the 
jewelry trade, diamonds being generally cut 
to get the best effect with the minimum loss 
of the rough material. Second, and most 
important, is the statement that many firms 
using such terms in their advertisements to 
the public seldom, if ever, send a perfectly 
cut stone to the customer, and that the speci- 
mens purchased by the Board, in answer to 
such advertisements (often from reputable 
houses), have been anything but perfectly 
cut. In most cases, the quality of the stone 
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was poor. However, it should be said for 
many of these houses, that they supplied a 
stone fully worth the price charged for it. 

But even though a customer may get his 
money’s worth in answer to the advertise. 
ments of “perfectly cut” diamonds, the gems 
are not up to the representations made ip 
the ad, either distinctly expressed in the lan. 
guage or implied by the customer who sends 
for it! Therefore, the advertiser in many 
cases has violated the advertising laws of 
the various States. Of this fact many of the 
advertisers using the terms complained of, 
do not seem to be aware. Among them are 
reputable houses who give good value for 
the prices charged, and in other respects deal 
honorably with their clientele. Some of them 
use the improper terms, “perfect” and “per- 
fectly cut,” without giving the matter much 
thought simply because it has become the 
custom among mail-order houses to adver- 
tise low-grade diamonds in this way. Many 
of them will stop the practice when they 
realize fully that objection is made to it on 
the ground that they are not living up to 
their reputations. Magazine and newspaper 
publishers are growing more and more care- 
ful in the advertising which they accept, and 
will no doubt refuse such advertisements 
when the facts are called to their attention. 

The letters that went out last week have 
started the ball rolling in the way of edu- 
cating the magazine and newspaper publish- 
ers and the public as to the abuse of these 
terms in diamond advertising. The retail 
jewelers and various associations in the 
trade can do their part by seeing to it that 
the facts are laid before all the newspapers 
and magazines in their immediate vicinity. 



















































WELERS_ who 
are fighting the 
evils arising from the 
illegitimate and fraud- 
ulent auction and who are having difficulty in 
getting legislation that will properly regu- 
late the auction business, may find some fe- 
lief if they get either their State or munici- 
pal governments to pass a measure similar 
to the law in New York State or an ordi- 
nance similar to that in many cities forbid 
ding the sale of jewelry, gems and watches, 
etc., at auction between the hours of sunset 
and sunrise. Such laws and ordinances have 
been upheld on the ground that they were 
for the protection of the public, on the prin- 
ciple that frauds can be more easily pet- 
petrated under artificial light. 

Such a law passed by the State of New 
York in 1918 was upheld last week by Judge 
Lazansky in the New York Supreme Court 
in a proceeding brought by a New York 
auctioneer asking for an injunction to ft 
strain the police from interfering with his 
business conducted in the evening. The law 
in question, which is Chapter 179 of the 
Laws of 1918 of New York State, is pub 
lished in full on another page of this issue 

While an act of this kind has nothing 
do with daytime auctions, it at least meets 
the situation complained of by the jewelers 
as far as night auctions are concerned 4 
we feel that those who wish to take advat 
tage of such a condition can have Ii 
trouble in getting such a law or ordinance 
passed, if they will make their appeal t 
their local legislative bodies purely on #é 
basis of protecting the public along the limes 
which other States and cities have fol 
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Mrs. B. Dolin, mother of George Dolin, 
retail jeweler, 2035 Broadway, died last 
Sunday evening at her home in this city. 
The funeral was held on Monday last. 

The business of J. Geller, jeweler, this 
city, was incorporated at Albany, N. Y., 
last week with a capital of $10,000. The in- 
corporators are J. and D. and R. Geller. 

Members of the Jewelers’ Square Club 
were in attendance on Thursday night at a 
meeting held by the Drug and Chemical 
Square Club at the Waldorf-Astoria Hotel. 

The business of Gilbert & Co., jewelers, 
this city, was incorporated at Albany, N. Y., 
last week with a capital of $5,000. The in- 
corporators are A. Werner and G. Herschler. 
The entire traveling force of the Bulova 
Watch Co., Fifth Ave. and 36th St., this 
city, is calling on the trade with complete 
stocks of watches, from which they will 
make immediate delivery. 

A charter of incorporation was filed at 
Albany, N. Y., last week by I. Franklin & 
Co., dealers in jewelry and clocks, this city. 
The capital is $10,000 and the incorporators 
are L. Nichols, M. Locketts and B. Liebow. 

Papers of incorporation were issued at 
Albany, N. Y., last week authorizing the 
firm of Louis Goldstein to make jewelry in 
this city. The capital is $1,000 and the in- 
corporators are L. Goldstein, J. Heilman and 
F, Kron. 

Leo E. Sherman of Sherman & Henken, 
importers of diamonds, 15 Maiden Lane, 
sailed for the European diamond markets 
last Saturday aboard the Aquitania. Mr. 
Sherman expects to stay abroad several 
months and will spend most of his time in 
Antwerp and Amsterdam. 

Morris Peck, who is reported to be a 
diamond merchant of this city was held up 
and robbed last Wednesday in the hallway 
at 19 Eldridge St. Two heavy set men 
pounced upon the diamond dealer and stole 
jewelry worth about $1,000. The victim, it 
is said, had more than $3,000 worth of unset 
diamonds in his inside coat pocket which 
the thieves overlooked. 

Mrs. Alice Mitchell Bowden, widow of 
the late Joseph B. Bowden, one of the foun- 
ders of the firm of J. B. Bowden & Co., 15 
Maiden Lane, died on Sunday, Dec. 2. The 
funeral was held on Tuesday of last week 
with burial in Greenwood Cemetery. Joseph 
B: Bowden with his brother, M. L. Bowden, 
started the present firm of J. B. Bowden & 
Co. The late Mrs. Bowden is survived by 
two sons, Joseph L. and L. R. Bowden, and 
one daughter, Alice R. Peabody. 

The trial of Hyman W. Sluyter and Juda 
Blitz, of Sluyter & Blitz, diamond cutters, at 
129 Fulton St., was scheduled to start yes- 
terday (Tuesday) morning in the United 
States District Court with Judge Julian W. 
Mack sitting on the bench. The defendants 
Will be tried on a charge of conspiracy under 
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Section 37 of the United States Federal 
Criminal Code, also on a charge of con- 
spiracy to conceal assets under Section 29B 
of the Bankruptcy Act. The government’s 
case will be tried by Assistant United States 
District Attorney Abraham Solomon, while 
the defendants have retained special trial 
counsel, Charles Griffiths, a former assistant 
United States District Attorney and now of 
the law firm of Griffiths & Content. 

A drawback will be allowed on wrist 
watches manufactured by the Ibex Watch 
Co., Inc., of New York, with the use of 
imported watch movements in combination 
with domestic watch cases, and on watch 
movements in cases exported after having 
had domestic ribbon wrist bands or metal 
bracelets permanently attached, under a deci- 
sion of the Customs Division of the Treas- 
ury Department, retroactive to July 30. The 
drawback allowance for each wrist watch 
may not exceed the duty paid thereon less 
one per cent of such duty, or the duty paid 
less one per cent on the imported watch 
movements used in the manufacture thereof, 
as the case may be. 

Ernst Gideon Bek Mfg. Co., which manu- 
factures fine mesh bags and chains, and 
which recently established a new factory at 
Irvington, N. J., will, Dec. 15, open a new 
office at 366 Fifth Ave., and Ernest Gideon 
Bek, vice-president of the concern, will 
divide his time between the office and fac- 
tory. Mr. Bek, who has been a manufacturer 
of jewelry at Pforzheim, Germany, and still 
owns a factory there, has been well known 
to the jewelers of the United States for the 
last 30 years, having visited this country 
continuously. With the establishment of this 
new American factory, Mr. Bek intends to 
sell directly to the retail jewelers of the 
United States hereafter and not through any 
agents and will personally conduct the busi- 
ness here. 

The War Tax Elimination Committee rep- 
resenting the retail jewelers of Greater New 
York are still soliciting funds which are to 
be given to the national committee to be 
used for immediate legislation toward hav- 
ing the tax removed from jewelry. To date 
contributions have been received slowly and 
Victor Lambert, of Lambert Bros., chair- 
man of the committee, feels that jewelers 
have merely overlooked this important mat- 
ter owing to the Christmas rush. He stated. 
however, that it is very important that the 
trade make their contributions as quickly 
and as large as possible as the fund may be 
needed at most any time. All checks should 
be sent to William G. McDougall, 935 
Eighth Ave., this city, who is treasurer of 
the committee. The other members of this 
committee include: Hugo Falkenstein, Jos. 
P. Hartnett of Cartier & Co., Albert Kohn 
of Theo. A. Kohn & Son, M. L. Korsunsky ; 
Prentice Luckey, Wm. Wise & Son; Alfred 
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Morrell, Black, Starr & Frost, and T. Edgar 
Willson, THE JEWELERS’ CIRCULAR. 

It became known last week that some time 
during the night of Nov. 16 or the early 
morning hours of Nov. 17, thieves broke into 
the office and sales rooms of Borrelli & Vi- 
telli, 15 W. 34th St., and after smashing open 
the safe, stole merchandise worth several 
thousand dollars. Just how the thieves 
gained entrance to the building, which is 
occupied by a number of other concerns and 
is in the vicinity of the uptown shopping dis- 
trict, is still a mystery. The burglars were 
evidently aware of the fact that the windows 
and doors were wired and connected with a 
burglar alarm system, so for this reason 
they dug a hole in a wall leading from the 
hall directly into the show rooms. They 
then ripped open the large safe, which stands 
near the window, and rifled it of coral 
strings, coral cameos, coral drops and but- 
tons, also real stone strings and a variety 
of fine beaded bags. The only clews left 
by the burglars were a number of tools 
which were found in front of the safe. The 
firm is warning all wholesale and retail 
jewelers as well as pawnbrokers not to buy 
any of this merchandise from irresponsible 
persons and if presented for sale, estimate 
or for pawn, the local police should be noti- 
fied at once. Borrelli & Vitelli are offering 
$1,000 for the recovery of the merchandise 
or the capture of the thieves. 

The Jewelry Crafts Association is notify- 
ing its members that the procedure for the 
renewal or issuance of pistol permits for 
1924 has been greatly changed. For the 
benefit of the members of the association, 
however, arrangements have been made 
whereby the procedure has been simplified, 
but it will be necessary for even those who 
are affiliated with the organization to follow 
out certain instructions. Robert S. Tipping, 
secretary of the association, has advised the 
members that they can apply to the office 
of the organization, 130 W. 42nd St., for 
special blanks, form 22. This application 
blank must be filled out and signed in person 
at the police precinct in which the jeweler’s 
place of business is located. Character ref- 
erences given on the application blank must 
be residents or have a place of business 
within the police precinct where the appli- 
cation for the permit is made. Fingerprints 
of all applicants will also be taken at the 
precinct in which the jeweler’s business is 
situated. Those making applications for per- 
mits are also requested to send a recent pho- 
tograph, similar to the passport photographs, 
with the applicant’s name and a fee of $1.50. 
This can be sent to the office of the associa- 
tion and Secretary Tipping assures the mem- 
bers that he will take care of further details 
and forward the permit as soon as he re- 
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SOLIDARITY: ‘The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 


~ Representative Watch Jobbers are Solidarity Jobbers 


SOLIDARITY WATCH CASE CO. 


15 Maiden Lane, New York (ESTAIRTY YEARS) 
JOHN W. SHERWOOD LOUIS J. MONTAGNON 
President Secretary-Treasurer 
OSCAR M. GAMMON GEORGE SALZ 
Vice-President Asst. Secretary- 
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ceives it. The Jewelry Crafts Association 
is also seeking new members and in two 
separate leaflets being sent out, some of the 
important things which the association has 
accomplished are outlined. One leaflet re- 
views what the association has accomplished 
in the way of securing better police protec- 
tion, especially in the uptown district, and 
how letters of warning are constantly being 
sent to the trade calling attention to the 
operations of criminals. Other interesting 
data is contained in both booklets and clearly 
define the advantages of membership in the 
association, 

Frank Jeanne, of Wm. S. Hedges & Co., 
ieturned from Europe on the Majestic. 

Harry Katz has moved his business from 
6 Nassau St. to larger quarters at 93 Nas- 
sau St. 

The New York Jewelers’ Golf Associa- 
tion will hold its annual dinner on Wednes- 
day evening, Jan. 23, in the College Room 
at the Hotel Astor. 

According to an announcement made on 
Monday, M. Harrison has severed his con- 
nections with M. Kutcher and is now rep- 
resenting Silverman Bros., manufacturers of 
platinum mountings, 121 Canal St. 

Herman Gansberg has severed his connec- 
tions with Eliasoff & Birnbaum, manufactur- 
ing jewelers, 38 Fulton St., according to an 
announcement made several days ago. The 
concern will announce shortly the new repre- 
sentative in Mr. Gansberg’s territory. 

Michel Birnbaum of Michel Birnbaum & 
Bros., importers of diamonds, 87 Nassau 
St. sailed for Europe last week on the 
Aquitania. Mr. Birnbaum has gone on a 
purchasing trip and expects to visit the mar- 
kets of Antwerp and Amsterdam and will 
return the later part of January. 

Mrs. Juanita A. Penniman of the educa- 
tional and sales promotion department of the 
International Silver Co., is on a visit to this 
cit. Mrs. Penniman makes her head- 
quarters at the San Francisco office of the 
International and for some time past has 
been giving lectures, writing and in other 
ways bringing to the attention of the public 
the merits of the International Silver Co.’s 
lines of plated ware. 

Julius Sessler, who recently pleaded guilty 
to violating the New York Stamping Law, 
was fined $100 last Monday in the Court 
of Special Sessions by Judges O’Keefe, 
Nolan and Herbert. As previously reported 
in these columns Sessler was charged by 
Thomas F, Morgan, chief inspector for the 
Bureau of Weights and Measures with sell- 
ing him a white gold watch case marked 
“I4K” which, it is claimed, assayed less 
than 11 karats, 

Paul E. Stevenson, president of LaRitz 
Pearl Co., 342 Madison St., is a member of 
an exposition which left this city last Satur- 
day for New Haven, Conn., from which 
lace they set sail in a 36 foot yawl for a 
two years’ trip of 12,000 miles. The objec- 
tive of the members of this exposition is the 
source of the Amazon River where they ex- 
rect to find a race of white Indian women. 
he exposition includes three men, and, ac- 


THE 
cording to the explorers’ plans, practically 
the entire voyage will be made in the boat. 

A rumor that the Silversmiths building, 
15 Maiden Lane, had been sold to an in- 
surance concern was emphatically denied last 
Monday morning by agents for that building. 
A reporter from THE JEWELERS’ CIRCULAR 
was told that the rumor was absolutely in- 
correct and without foundation, and as far 
as known the building is not for sale. The 
agents stated that they want to keep this 
building for concerns in the jewelry and al- 
lied trades. They also denied the rumor 
that there will be no space to rent in this 
building. 

Creditors of Michael J. Begun, a jeweler 
at 17 W. 42nd St. held a meeting last 
Wednesday at which time a committee was 
appointed to investigate the affairs of the 
jeweler. This committee met last Saturday 
at the offices of Greenbaum, Wolff & Ernst, 
attorneys, 7 Dey St., at which time the 
affairs of the debtor were discussed. As 
reported in these columns last week Mr. 
Begun told the police that while absent 
from his apartment at 1904 Vyse Ave., 
3ronx, on Saturday, Dec. 1, burglars broke 
ints his place and stole stock worth about 
$15,000. As the result of the reported loss, 
Mr. Begun called a meeting of creditors to 
assist him in adjusting his affairs. 











Alexander H. Aronson has been elected 
vice-president of the Art Metal Works, of 


which his father, Louis V. Aronson, is 
president. 

The Chamber of Commerce by unanimous 
vote at its last meeting adopted a resolu- 
‘tion indorsing the Mellon tax reduction 
plan, and individual members are petition- 
ing the New Jersey delegation in Congress 
to give their active support to the plan. 

The permanent headquarters of the Na- 
tional Jewelers Publicity Association are 
now located at 45 Clinton St., this city, in 
charge of John Drake. P. J. Coffey, chair- 
man of the association, will now conduct 
all business connected with the association 
from this office. 

The new factory of the Ernst Gideon Bek 
Mfg. Co. was recently opened at 192 Burnett 
Ave., Irvington, N. J., while the New York 
office will be opened this week at 366 Fifth 
Ave. Ernest Gideon Bek, vice-president of 
the concern, will divide his time between the 
factory and office. 

Leopold Leber, father of John Leber, of 
L. Leber & Son, alloy manufacturer, 149 
New Jersey Railroad Ave., died Dec. 1, 
aged 74 years. Born in Germany, he came 
to the United States 50 years ago. He 
established the firm of L. Leber & Son, 20 
years ago and retired five years ago on ac- 
count of ill health. He is survived by two 
sons and one daughter, one of the sons being 
John Leber, who is the owner of the manu- 
facturing firm of L. Leber & Son, Inc. 

Newark paid tribute to its 16,000 heroes 
and heroines of the World War last Sun- 
day with the unveiling and dedication in 
Lincoln Park of “The Planting of the 
Standard of Democracy,” the monument 


made by Charles Henry Niehaus, sculptor, 
of Philadelphia. 


The memorial is composed 
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of four heroic bronze figures around a column 
in which is a steel shaft flagstaff, sur- 
mounted by a large eagle. The total height 
of the monument and the granite base on 
which it rests is 85 feet. The fund for 
the monument was provided through public 
subscriptions. An imposing parade and 
military exercises preceded the dedication. 
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Roth Bros., 618 4th St., are continuing a 
holiday auction sale prior to closing up the 
business. There are a total of three sales 
being held daily. 

Louis R. Grall, local manufacturer and 
engraver, was chairman of the entertainment 
committee of the Exchange Club, Louisville, 
which held its annual dinner, known as a 
“gobble,” a few days ago at the Tyler Hotel. 

Lemon & Son are conducting a 95th anni- 
versary sale, the house having been estab- 
lished in 1828. Full page advertisements are 
being used in the Louisville newspapers, and 
95 specials are offered in the advertisements, 
a special for each year that the house has 
been in business, and at prices well within 
the reach of the average pocketbook. 

Two negroes in a free for all fight in 
front cf the jewelry store of Charles Seng, 
306 E Market St., smashed a plate glass 
window a few days ago, when a brick aimed 
at the head of one of the men, was success- 
fully dodged. ‘That ended the fight as the 
negroes took to their heels in fear of 
consequences in connection with the broken 
window. 

Business has been booming with the Louis- 
ville retailers the past week, early business 
being materially aided through the release by 
the local banks of thousands of Christmas 
savings checks to depositors early in the 
week, the checks having been mailed out on 
the first of December. General conditions 
in Louisville are fine. 

Raymond R. Tafel, active manager of the 
Rich G. Tafel & Sons Co., jewelry business, 
was summoned for December Grand Jury 
business, but fortunately had served once 
during the year on Jefferson county jury 
work, and thus was able to escape serving 
a second session, which would have made 
it a burden during the active holiday season. 
The concern has subscribed $500 to a fund 
to be. used to erect a stadium for the du 
Pont Manual Training High School. 

A window smasher recently broke a win- 
dow at the shop of the Bernstein Co., 410 
S. 4th £t., and took seven white gold 
watches valued at $250. The theft was 
committed 10 minutes after a roundsman 
had passed the place, as the burglar alarm 
sounded at police quarters at 6.21 o’clock 
A. M. Julius H. Bernstein, secretary-man- 
ager of the company, reported that the loss 
was insured, and was the first he had suf- 
fered in 14 months that he has operated the 
shop, which for some years was operated 
as the Radius Diamond Co., by Louis 
Wechter, now living in Chicago. During 
the period that Wechter owned the shop 
there were quite a number of windows 
broken. About a week previous to the 
present robbery a window was broken at 
the Gem Jewelry & Novelty Co., within the 
same block, under very similar conditions. 
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The Best at the Price 


Complete stocks of Ladies’ and Men’s Swiss 
and American Watches always on hand 


Telegraph Do 
Telephone It 
Write Now 


All watches sent on 5 days’ approval 


THE GIFT DE LUXE 





5 Ligne 
S Ligne, 14 Kt, 15 Jewel Lever .............008 $15.00 
SY% Ligne, 14 Kt., 15 Jewel Lever .............. 14.00 
18 Kt. Belais Gold, $1.50 Extra; 17 Jewel, $1.75 Extra 
The only 5% Ligne, 6 Jewel Lever Made 
5% Ligne, 25 yr. filled, 6 Jewel Lever ............ $9.50 
5% Ligne, 25 yr. filled, 6 Jewel ‘“ Leaves.....10.00 


KORREKTO WATCH CO, Inc. 


Manufacturers and Importers 


NEW YORK 


37 MAIDEN LANE, 
Phone: John 6122 





SAPPHIRES EMERALDS 
Oriental Australian Synthetic 


All shapes and sizes in stock, ready to 
be furnished and set in your mountings. 





Quality—Service—Craftsmanship 


LOUIS BEITCHMAN 


Importers—-Cutters and Setters 
108 Fulton Street New York City 

















Bronzes—Metal Artware 


Repaired (S %) Refinished 


Send the Job to Us and Get an “‘_ 
If it can be repaired we can do it. 
guarantee to please you. 


GILBERTSON & SON 


Silversmiths 
5 So. Wabash Ave. CHICAGO, ILL. 
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Chicago Notes 





M. Sandfelder, of the D. F. Briggs Co., is 
making his southern trip and will be gone 
for the next 10 days. 

Phil Tishman, of Maurice Tishman, New 
York, was in Chicago last week visiting the 
trade and calling on friends. 

Sidney Israel, manufacturers’ agent, left 
one day last week for his eastern territory 
and will be gone for 10 days. 

Sidney Y. Ball, president of Norris, 
Alister-Ball Co., spent several days in Cleve- 
land last week attending to business. 

C. T. Alhborn, Chicago representative for 
the Standard Calibre Co., is visiting at the 
home office in New York this week. 

Oscar Lessing, manufacturers’ representa- 
tive, left last week on a trip through the 
east and will be gone for about 10 days. 

Frank Moran, representing J. F. Sturdy’s 
Sons’ Co., and the General Chain Co., is 
making a two weeks’ trip through the 
south. 

Fred Haller, Chicago manager for the 
Ostby & Barton Co., left Sunday night for 
the south and will be gone for a couple of 
weeks. 

Howard D. Seebeck, representative for 
Sykes & Strandberg, is visiting the trade 
through the south and will be gone for three 
weeks. 


Ed. Fry, wholesale jeweler located in the 
Columbus Memorial building, left last week 
for a two weeks’ business trip through 
Illinois. 

Ernest Block, Chicago manager for Louis 
Stern Co., is making a three weeks’ trip 
through the south in the interest of this 
concern. 

M. H. Friedman, of the Service Jewelry 
Co, 5 South Wabash Ave., left this week 
for Michigan and will be out until after 
Christmas. 

After an illness of over two months O. W. 
Horn, of L. A. Horn Sons, 1163 North 
Clark St., is again able to resume his duties 
at the store. 

Milton Jackson, of Shiman Bros. & Co., 
New York, arrived in Chicago last week 
and will remain at the Palmer House until 
after the holidays. 

J. B. Lipsker, representing Goldsmith 
Bros. Co., left this week on his final trip 
of the year through the south and will re- 
turn for the holidays. 

D. P. Felsenthal, of the Hart Jewelry Co., 
returned recently from a busines trip through 
Michigan and will remain in Chicago for 
the balance of the year. 

S. Porutchnyck, Bay City, Mich., spent a 








few days in Chicago last week making pur- 
chases for the new store he is opening at 
108%4 Washington St., of that city. 

Harry Lesch, of Lesch & Lewis, Mallers 
building, left this week on his final trip 
through the east as far as Pittsburgh, and 
will return to Chicago in about 10 days. 

John E. Green, northwestern representa- 
tive for the International Silver Co., spent 
a couple of days in Chicago last week visit- 
ing at the Chicago office on his way to the 
factory. 

E. H. Cummings, president of the General 
Chain Co., Providence, spent a few days in 
Chicago last week calling on the trade and 
visiting with Frank Moran, their repre- 
sentative. 


I. Lachman, of I. Lachman & Sons Co., 
Seattle, Wash., accompanied by his wife, 
passed through Chicago last week on their 
way home from the east, where they spent 
a couple of weeks. 

H. H. Fruer, of Fruer & Schmoll, God- 
dard building, returned last week from the 
west, where he spent the past couple of 
months calling on the trade. Mr. Fruer re- 
ports a very successful trip. 


Joseph Benjamin, diamond setter to the 
trade, has removed his business from the 10th 
floor of the Mallers building to the 11th 
floor of the Mentor building, 39 State St., 
where he has secured desirable quarters. 

E. L. Imhoff, representing the R. & G. 
Co., of Attleboro, returned from a three 
weeks’ visit to the factory last week and 
after spending a few days in Chicago calling 
on the trade left on a trip through the south. 

Paul Hollweg, Chicago manager for 
Wolfsheim & Sachs, Inc., accompanied by 
his wife, left recently for the east, where 
he will remain for about a month visiting 
at the factory and at the home of his parents. 

George Boergerhoff, representing the Chi- 
cago Case Co., and M. S. Rodenberg is 
spending this week at Providence visiting at 
the factory. En route home Mr. Boerger- 
hoff will stop off at the larger cities to visit 
the trade. 


Gus Verboomen, representing Arthur- 
Strauss Co., returned last week from the 
west, where he spent six weeks calling on 
the trade. Arthur Strauss, of this concern, 
is making a short trip through Wisconsin 
this week. 

Word was received in Chicago last week 
that the retail jewelry store of J. P. Mayo, 
Battle Creek, Mich., is being closed out by 
auction on account of the ill health of Mr. 
Mayo which makes it necesary to dispose of 
the business. 

George Weidig, Chicago manager for Jos. 











Fahys & Co., left last week for a visit to 
the New York office, and to the factory at 
Sag Harbour. En route home he will stop 
off at Lancaster, Pa., to visit at the home 
of his wife’s parents. 

J. DeMariano, representing Goldfarb & 
Friedberg, Inc., left Sunday for a trip 
through the middle west and south in the 
interest of this firm on his way to New 
York, where he will remain for a couple 
of months on business. 

H. H. Aaronson, of A. Hirsch & Co., 
Capitol building, returned recently from his 
final trip through Kansas and Missouri. Sol 
Cogan of the same concern returned from 
Illinois and Iowa, and both will remain in 
Chicago for the balance of the year. 

Henry G. Thresher, of the Waite-Thresher 
Co., Providence, accompanied by Mrs. 
Thresher, stopped off in Chicago one day 
last week to visit with A. B. Paulsen, their 
local manager, en route to Honolulu, where 
they will remain for a couple of months 
resting. 

Edmund E. Aaronson, of B. Aaronson & 
Son, Boston, arrived in Chicago last week 
with his wife and daughter to look after the 
interests of their Chicago office in the ab- 
sence of W. H. Isaacson, their local man- 
ager, who left this week for Denver to 
spend several weeks with his family. 

George Fox, of the C. J. Fox Mfg. Co., 
recently returned from Providence, where he 
spent several weeks visiting at the factory. 
Upon his arrival in Chicago Jake Fox, of 
the same concern, left for the factory to be 
there for a few weeks preparing new ideas 
for boxes for cards for the coming season. 

For the second time within a month the 
sample cases of M. Shalowitz, material job- 
ber, were stolen. Mr. Shalowitz left his 
sedan containing the grips parked in front 
of his home for a few minutes one day last 
week while going inside. During the few 
minutes of his absence someone stole his 
car and the grips. The time before his 
grips were taken while his car was parked 
in front of a southside retail jewelry store. 

S. M. Grossman, 1502 Heyworth build- 
ing, returned last week from the east, where 
he spent a couple of weeks visiting at the 
factories he represents and in making the 
following new connections whom he will 
represent through the middle west, making 
his headquarters in Chicago. Folmer Prip, 
New York; Rosenthal Bros., New York; 
14K. Finding Co., New York; Breslavsky 
Bros., and the Interstate Smelting & Refin- 
ing Co., Newark. 

Harry Johnson, middle west representative 
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for Thomas. J. Dee & Co., spent a few days 
in Chicago last week replenishing his stock 
before starting out on his final swing through 
the territory. 

George A. Simmons, manufacturers’ agent, 
recently left on his southern trip and will 
be gone for three weeks. 

Henry Davidson, of New York, spent 
several days in Chicago last week visiting 
with friends and calling on the trade. 

S. C. Eppenstein, president, of the IIli- 
nois Watch Case Co., accompanied by his 
wife, is spending a few weeks in New York 
and the east resting. 

Louis A, Eppenstein, of the Illinois Watch 
Case Co., and Mrs. Eppenstein, left last 
week for the Pacific Coast to be gone for 
about five weeks, resting. 

Fred B. Hovey, Chicago manager of the 
National Jewelers Board of Trade, returned 
this week from New York where he spent a 
week visiting at the home office. 

Nathan Goodman, retail jeweler located 
at 1321 Taylor Ave., reported to the police 
that on Friday morning two bandits with 
guns entered his store and ordered him to 
put his hands up. When Mr. Goodman 
cried out for help the bandits became fright- 
ened and fled in an automobile without tak- 
ing any loot. 

Wm. M. Stutte, of Crane & Stutte, 7 W. 
Madison St., suffered an accident early last 
week as the result of which he will be con- 
fined to the hospital for sometime with a 
broken leg. While riding in an automobile 
with a friend, the latter lost contro! 
of the car near Washington Boulevard and 
Ada St., and the car ran against a lamp post 
and overturned. 

Samuel Nagelberg, retail jeweler located 
at 425 S. Kedzie Ave., notified the Fillmore 
St., police that on Wednesday of last week 
two men leveled guns at him in his store 
and escaped with jewelry valued at more 
than $500. They bound Mr. Nagelberg hand 
and foot in a rear room and after strug- 
gling about 20 minutes he released himself 
and informed the police, 

Krauss, Goldman & Allshouse, 5 S. Wa- 
bash Ave., attorneys representing many jew- 
elers in this city have enlarged their offices. 
This was made necessary by reason of the 
fact that they have been retained as gen- 
eral council for the Dental Laboratory 
Association of Chicago which is an organi- 
zation that is allied with the jewelry trade in 
that they consume a very large quantity of 
gold, platinum and other precious metals. 

Sneak thieves again invaded the 11th floor 
of the Heyworth building last week and as 
a result the Miles Jewelry Co., are short 
about $1,200 worth of diamonds and A. L. 
Kramer, who represents Dinhofer Bros., 
New York, has a portfolio and $3,200 worth 
of platinum mountings and bracelets miss- 
ing. It is evident that in each case the thief 
was closely watching the movements of 


both parties because both parties state that 
the goods disappeared when left alone for 
only a very few minutes 

Among the visitors in Chicago last week 
calling on the markets were: Mrs. C. Frei- 
muth, of L. Freimuth, Duluth, Minn.: P. F. 
Jackson, of Jackson Bros., Rockford, IIl.; 






John J. Lange, Racine, Wis.; F. D. Stelzer, 
Frankfort, ‘Mich.; D. D. Graff, Elkhorn, 
Wis.; F: Sheridan, St. Charles, Minn.; Frank 
M. Young, Abingdon, Ill.; Mrs. E. Beng- 
ston, of Edward Bengston, Freeport, III.; 
J. B, Johnson, Villa Grove, I1l., Henry Birk- 
enbusch, Pekin, Ill.; A. Litch, Burlington, 
lowa: E. B. Lewis, Dwight, Ill.; W. A. 
Thayer, Niles, “Mich.; Will H. Queeman 
and wife, Milwaukee, Wis.; C. W. Ander- 
son, Madison, Wis. 








Omaha 


Among the retail jewelers who were in the 
city in the past week were Charley Clinton, 
North Platte, Nebr., and John Douglas, 
Onawa City, Ia. 

Bracelet watches are in active demand in 
this territory, and wholesalers and retailers 
believe they are as much in demand as in 
their best day. Clocks, watches, manufac- 
tured ivory and silver flatware, are among 
the items that are in good demand, and 
Omaha wholesalers say the tendency is be- 
coming strong toward demanding the better 
grade of goods. 

George Gerner, Council Bluffs, Ia., 
jeweler, admits that his wedding ring busi- 
nes is the best it has ever been in the history 
of his store, and that covers a long period. 
This is just another phase of the rush of 
Nebraska couples to Iowa to get married, 
thus escaping the provisions of the Nebraska 
law, which would require them to obtain 
their licenses 10 days before marriage. This 
is the law that has been troubling Nebraska 
jewelers ever since last Summer, and while 
Nebraska jewelers have steadily complained 
of their losses of busines as a result of the 
law, until this time no jeweler in the neigh- 
boring States has openly admitted that he 
is making a good thing out of the Nebraska 
jewelers’ misfortune. ‘We sell many wed- 
ding rings to Nebraska folk who come here 
to get maried,” Mr. Gerner said. “And we 
sell not only the wedding ring, but in many 
cases the engagement ring too, at one and 
the same time. We have noted a marked 
increase since last Summer when the Ne- 
braska law went into effect.” This admis- 
sion from Mr. Gerner at Council Bluffs 
will be one more link in the chain of evi- 
dence which Secretary Ed Fanske of the 
Nebraska Jewelers’ Association is quietly 
building up to make a stand in the legisla- 
ture to have that law repealed next session. 











San Antonio, Tex. 





J. B. Milligan has located his store at 
Donna, Tex. 

H. W. Crow has opened a watch repair 
shop at Sabinal, Tex. 

George FE. Cordill has opened a jewelry 
store and shop at Kenedy, Tex. 

At Luling, Tex., T. O. Pierce has bought 
out the store and fixtures of I*. A. Heise, 
Luling. 

The Alamo Jewelry Co. held a sale several 
weeks ago to close out and settle the estate 
of M. Charlack, who died recently. 

E. A. Gemez has moved the stock of his 
store on Alamo Plaza, formerly owned by 
J. R. Sprague, to 103 E. Houston St. 

R. M. Craig, watchmaker at the E. Hertz- 
herg Jewelry Co., left recently for Memphis, 





CIRCULAR 





December 12, 1923. 


Tenn., to take up watchmaking work with 
the George T. Brodnax, Inc., that city. 

The E. Hertzberg Jewelry Co. has bought 
the stock of the Bell Jewelry Co., and are 
continuing business under the original title 
as well as allowing the business to reamin 
at the original location on W. Commerce 
St. Pasco Scapolanda, formerly at Hertz. 
berg’s, is the new manager of the Bell 
Jewelry Co., and with this exception, there 
have been no changes made in the em. 
ployes of the store. 


. 








Salt Lake City 


Harry McCarty, a local man, is an addi- 
tional salesman at the Hubbard-Denn Co. 

Elmer Fruhling, watchmaker of the 
Leyson-Pearsall Co., has resigned and will 
go to California. 

Local police have captured a gang of dan- 
gerous criminals who posed as _ itinerant 
jewelry salesmen. 

Mrs. Parry, wife of C. R. Parry, of Parry 
& Parry, Ltd., is recovering from a serious 
illness which took her to the hospital. 

Local jewelers are looking for a big 
Christmas business this year on account of 
the great improvement in the industrial situa- 
tion over other years. 

A $40 forged check was passed on Ander- 
son & Co., jewelers, 267 S. Main St., last 
week by a man who stole the check book 
of a furniture company. 

S. A. Hollender, Chicago, has joined the 
staff of the Orens Optical Co. Mr. Hol- 
lender is a brother-in-law of Dr. Orensteen, 
head of the company. 

R. E. Boes was selected to make the en- 
tire arrangements for the big Elks’ Memorial 
Service, an annual affair, which was held 
in the great tabernacle on Temple Square 
on Sunday night, Dec. 2, in the presence of 
more than 6,000. 

The family of William J. Smith, pro- 
prietor of the Diamond Shop, a Main St. 
jewelry store, will leave for California this 
week. Mr. Smith, who has disposed of his 
business, will follow them about the middle 
of January. He is selling his stock at 
auction. 

All efforts to get the City Commission to 
revoke the tax on itinerant merchants are 
without avail. The city ordinance provides 
for a tax of $10 a day. Commissioner 
Barnes said the law would be strictly en- 
forced. This ordinance is believed to be 
keeping out some cheap jewelry firms, among 
others. 

The Daynes Jewelry Co., S. Main St, 
and one of the best known jewelry concerns 
in the State, has started in the art business. 
Three or four of Salt Lake City’s jewelry 
stores are selling pictures now. The Mc- 
Conahay store resembles an art shop as 
much as a jewelry store. Mr. McConahay 
is president of the local jewelers’ associa- 
tion. 

John F. Boes, former head of the local 
jewelers’ association and for the past 14 
months an invalid, has recovered his health 
sufficiently to return to the store. Mr. Boes 
went to Los Angeles a few weeks ago and 
intended to stay in that city for several 
weeks, at least, but he suddenly decided that 
he would go back to business and see what 
he could do. Mr. Boes is looking very much 
better, but he will take things very easy: 
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Ralph Weckerle, city salesman for the 
Boszhardt-Possin Co., wholesale jewelers of 
Milwaukee, has returned to his duties after 
a brief but severe attack of tonsilitis, which 
confined him to his home at the heighth of 
the early holiday rush. 

The Standard Electric Time Co. of Chi- 
cago has been awarded the contract to in- 
stall an electric time system in the new 
high school of St. Catharine’s Academy, of 
the Sisters of St. Dominic, at Racine, Wis. 
The new building will be erected at a cost 
of $300,000. 

Ray Van Ess, watchmaker at the jewelry 
store of his father, Leonard A. Van Ess, 
appeared in the title role of a humerous 
sketch entitled “His Honor, Abe Potash,” 
which was presented by the dramatic club 
of St. Mary’s Church in the parish audi- 
torium on Saturday night. 

With holiday orders coming in in ever 
increasing numbers and size, the E. H. 
Warnke Co., manufacturing jeweler of Mil- 
waukee, has instituted night work at its 
plant. Efforts to increase the production 
without lengthening the working hours 
failed to keep pace with the increase in 
business. 

Fifteen watches and eight rings were 
stolen from the jewelry store of Peter Jagla 
at Kiel, Wis., by burglars who broke the 
plate glass window with a brick. Accord- 
ing to meager reports received in Milwau- 
kee, the loot is valued at several hundred 
dollars and no trace of the burglars has 
been found. 

Charles Wolter has opened a new jewelry 
store at 3919 National Ave., with a com- 
plete line of high grade stock. Mr. Wolter 
was formerly in business in South Milwau- 
kee, but sold his store there some time ago 
to Volckman & Son. Since that time he 
has been operating a watch repair shop for 
the trade in Milwaukee, with headquarters 
in the Sycamore building. The new store 
is located in what is considered one of the 
best retail districts of the South Side. 

Business at the Fred J. Theleman manu- 
facturing jewelry establishment at this time 
is fully three weeks ahead of what it was 
at the same time last year, according to Mr. 
Theleman. Night work was not started un- 
til absolutely necessary, because of the added 
strain on the employes. However, by a week 
before Thanksgiving the rush of business 
was such that day work alone could by no 
means accommodate all the orders, and night 
work was resorted to. Last year night 
work was started two weeks before Christ- 
mas at this firm. 

Robert A. Rank, of the Rank & Motteram 
Co., Wisconsin St. jewelers, has been nomi- 
nated as a candidate for the office of 
treasurer of the Kiwanis Club of Milwau- 
kee. Mr. Rank has been active in the work 
of the local Kiwanis organization tor seven 
years and his selection by the nominating 
committee practically assures his election at 
the annual meeting next week. 

At the annual meeting of the Kenosha 
Retailers’ Association held in the assembly 
hall of the Regner Jewelry building, 
Charles A. Pope was elected president to 
succeed A, A. Iserman.. Lewis Turner was 
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elected vice-president; Charles Ernst, treas- 
urer, and Carl M. Reed continues as secre- 
tary. The merchants gave their endorse- 
ment to a new home building campaign and 
a new hotel project, insofar as the rules of 
the organization permit. 

E. W. Kemnitz, well known jeweler of 
Fond du Lac, where he has been identified 
with the progress of the city for many 
years, has decided to make his future home 
in California. He will leave with his wife 
and son the latter part of December for the 
Golden Gate State. While on a recent 
western trip Mr. Kemnitz was impressed 
with the climate and also the business op- 
portunities afforded there. He will make 
his home at Alhambra, Cal., a short dis- 
tance from Los Angeles. 


H. P. Alsted, president of Alsted-Kasten 
& Co., jeweiers at 123 Wisconsin St., and 
one of the prominent jewelers of the middle- 
west, is confined to his home with a slight 
touch of pneumonia. Mr. Alsted was forced 
to leave his duties at the store late in 
November, due to a severe cold. His con- 
dition now has greatly improved, according 
to reports at the store this week. As soon 
as he has fully recovered Mr. Alsted 1s 
planning to take a trip south for the Winter 
to take a well earned rest and vacation. 

Extensive remodelling of the Alfred W. 
Fuchs jewelry store at 1403 Green Bay 
Ave. have been completed, bringing the 
store into the very front ranks of local re- 
tail jewelry establishments. Great taste was 
used in arranging the decorative details of 
the place, and the effect of the whole is a 
most pleasing one. The fixtures and equip- 
ment throughout are of the very best ob- 
tainable, being serviceable as well as beau- 
tiful. The attractive display cases are taste- 
fully filled with high grade jewelry stock. 

The Rank & Motteram Co. donated one 
and furnished several other loving cups 
which were awarded as prizes in the Mar- 
quette University homecoming parade last 
week. Henry Rank, of that firm, was chair- 
man of the merchants’ decorating commit- 
tee for the homecoming celebration. Down- 
town jewelers and other merchants decorated 
their windows appropriately for the occa- 
sion with Marquette pennants, pictures of 
players, football paraphernalia and university 
colors, thus making the homecoming a civic 
project as well. 

George N. Patchow, who recently closed 
out his trade shop and jewelry stock at 79 
Wisconsin St., is now comfortably located 
in his new retail establishment at 3503 
Center St. Mr. Patchow was formerly 
connected with the watch repair department 
of the Bunde & Upmeyer Co., and for the 
past six years conducted a watch repair 
shop for the trade in the Iron block. Dur- 
ing the last few years he also carried a 
general jewelry stock at the shop. He will 
now devote his entire attention to the new 
retail store on the northwest side. 

With retail business throughout the State 
peing even greater than the fondest antici- 
pations the jewelers had hoped for, store 
managers and buyers for the various jewelry 
stores are making hurried trips to the Mil- 
waukee wholesale market to replenish their 
rapidly moving stocks. Among the many 
who came to the city during the past week 
were representatives of the following firms: 
Littlefield & Son, Delavan, Wis.; J. E. Big- 
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ley, Bigley & Co. Jewelry Co., Toma, Wis. ; 
E. F. Doering Jewelry Co., of Waupux. and 
Waterloo, Wis.; Philip Schwartz, | of 
Plymouth, Wis.; Salick Jewelry Co., Water- 
town, Wis.; Wm. O. Nelson, Neenah, Wis. ; 
Reinhold Hille, Menomonee Falls, Wis.; 
R. G. Foss, Oconomowoc, Wis.; Wm. F. 
Notbohm, Oconomowoe,: -Wis.; Ernest 
Starkey, Waterford, Wis.; Schneider Bros., 
Burlington, Wis.; J. Brehley & Son, Cudahy, 
Wis.; Klein & Hobbs, Ripon, Wis.; C. C. 
Corbett, Plymouth, Wis.; Benjamin F. Ben- 
son, Plymouth, Wis.; Carl W. Uffenback, 
Fond du Lac, Wis.; W. Flatt, Iron Moun- 
tain, Mich.; George Budnik, Sturgeon Bay, 
Wis.; L. H. Shaver, Delavan, Wis. 

As the result of a confession obtained by 
Madison police following the daylight at- 
tack on Morris Tobias, State St. jeweler, 
last week, Charles J. Kramer, arrested at 
the Tobias store, has been committed to the 
State asylum for insane. Kramer entered 
the Tobias store about noontime and 
assaulted the jeweler with a piece of lead 
pipe. Failing to knock Tobias unconscious, 
the assailant left the store without taking 
anything from the stock. He was arrested 
a short distance away after cries from the 
injured jeweler attracted the police. After 
a grilling by the police Kramer admitted 
the jewelry attack and also confessed to 
setting five fires which did a total damage 
of about $50,000 during the past few weeks. 
The sanity commission appointed by the 
Judge before whom Kramer was arraigned 
decided that inasmuch as his nerves were 
in such troubled state according to his writ- 
ten confession, that he was forced to seek 
relief by starting fires, that he had better 
find relief at the insane asylum. Kramer 
declared that he was out of work and that 
he was despondent because he had no food 
in the house for Thanksgiving, which was 
responsible for his making the assault and 
unsuccessful robbery attempt at the Tobias 
jewelry store. 








New Enterprises 





H. W. Crown has opened a repair shop 
at Sabinal, Texas. 

Roy A. Sterr will open a jewelry store 
at Eagle River, Wis. 

George E. Cordill has opened a jewelry 
store at Kenedy, Texas. 

J. B. Milligan has started in the jewelry 
business at Donna, Texas. 

I. W. Cook has started in the jewelry 
business at Chehalis, Wash. 

H. W. Alexander has engaged in the 
jewelry business at Lyton, Ia. 

A new jewelry store has been opened at 
Klyria, Ohio, by Charles McCarvel. 

A new jewelry store has been opened at 
Centralia, Wash., by Frank Barlow. 

The Lewis Jewelry Co. has opened a store 
in the Wilson building, at Bartow, Fla. 

The A. J. Bissig Co. has opened a jewelry 
store at Eighth and Walnut Sts., Des 
Moines, la. 

The Jefferson Jewelry & Optical Co. has 
opened a place of business at 13202 E. Jef- 
ferson St., Detroit, Mich. 








Francis Cory has disposed of his jewelry 
business at Hartford, Wis., and has moved 
to Elkhorn, Wis. 
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Jack Monasch is visiting the southern 
trade for S. H. Friend. 

John E. Sommers, with H. C. Van Ness 
& Co., has returned from a trip to Colorado. 

J. D. Bridges, of the Los Angeles office of 
the International Silver Co., is here for a 
few days. 

H. E. Jones, representing the Wadsworth 
Watch Co., has returned from southern Cali- 
fornia, where he attended the opening of the 
new Biltmore Hotel. 

Morris C. Mayer, of Mayer & Weinshenk, 
left on the Matsonia, Nov. 28, for the Ha- 
waiian Islands, to be gone until after the 
holidays. Mrs. Mayer is accompanying him 
on the trip. 

Fritz Barken, diamond importer of 704 
Market St., came in for Thanksgiving Day, 
and C. C. Gross, representing the Traube 
Mfg. Co. and Kohn & Co., was also in for 
the holiday. 

Julius Armbruster, sales manager for the 
Illinois Watch Co., spent the past week in 
San Francisco and left for the south at the 
end of the week. The Burr W. Freer Co. 
is local representative of the watch concern. 

Commenting on the fact that the Fall has 
been the driest for a number of years, J. S. 
Spiro said that the rain on Thanksgiving 
Day was of especial advantage to the rice 
culture, which is now a very important crop 
of northern California. 

A. F. Koshes, formerly with the California 
Jewelry Co. and now a broker in Los An- 
geles, is here on a visit. “Bill” Robinson, 
manager of the southern office of the Cali- 
fornia Jewelry Co., came north to pass 
Thanksgiving Day with his family. 

Y. H. Beaudrou, jeweler of Susanville, Las- 
sen County, has been visiting the trade here 
and went on to his ranch at Los Gatos, 
where he will pass a brief vacation prior to 
returning to Susanville. Mr. Beaudrou has 
one of the finest orchards in the fruit coun- 
try. 

A. I. Hall & Son received an order by 
air mail from Reno, Nev., recently. It was 
mailed in Reno in the morning, reached here 
that afternoon, and the order was sent out, 
with the bill, all between the hours of 10 
A. M. and 3 p. mM. This is looked on as fast 
work. 

Thomas O’Neil has just returned from 
traveling through the northern part of the 
State for S. J. Hammond. He reports that 
people were anxiously expecting rain. The 
weather, up to Thanksgiving, was like Sum- 
mer, and the rain was received thankfully 
on that day. 

Travelers calling on the local trade this 
week included: Benjamin Klein, of Los 
Angeles, representing S. Kaplan & Co., New 
York; Charles J. Toney, representing J. H. 
Peckham & Son, North Attleboro, Mass., and 
the Swift & Fisher Co., North Attleboro, 
Mass., and Fred Kline, of the Jurgensen- 
Anderson Co., Chicago. 

A. L. Gilbert made a special trip home, 
in order to attend the football match be- 
tween the University of California and Stan- 
ford; Ed Zeisler, of this firm, went with 
Mr. Gilbert to the game. Among other en- 
thusiasts in the jewelry trade were Harold 
Hartung, of Grass Valley, Cal., and Samuel 
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Praeger, retail jeweler of Hollywood, Cal. 

Roy Fitzgerald, of 830 Market St., takes 
the keenest satisfaction in his ring manu- 
factory, the workmanship end of his business 
appealing to him. On the other hand, Mrs. 
Roy Fitzgerald has a talent for salesmanship 
and she has now become a successful traveler 
for the house of which they are joint pro- 
prietors. Fitzgerald was working at the 
bench for Albert Samuels, when his wife 
suggested that they should go into business. 
He gives her the credit for the success they 
have made for their business. 

Ernest Mueller, of Eureka, has been here 
to stock up for the holiday season. A. Du- 
browskt, of Redding, and wife spent Thanks- 
giving Day in San Francisco and made final 
purchases for their ever-increasing business. 
Other jewelers who have been here to make 
purchases were: W. E. Keifer, Sonoma; 
Leo J. Smith, of Marysville; M. M. Bailey, 
of Rio Vista; J. J. Baker, of Palo Alto; 
Joseph Aman, of Sisson; Joseph Golden and 
wife, San Jose; “Mike” Saier, Fresno; Clar- 
ence P. Jacobs, Vallejo, and Dave Good- 
friend, of Goodfriend & Traub, Salines. 

Edward V. Saunders, Pacific Coast mana- 
ger of the International Silver Co., has re- 
turned from attending the opening of the 
store of Feagans & Co. in Los Angeles, and 
has brought back enuthusiasm for every- 
thing, from the goods to the flowers. Know- 
ing Mr. Saunders was going south, J. Her- 
bert Hall, of J. Herbert Hall & Co., Pasa- 
dena, invited him to the firm’s annual din- 
ner. When Mr. Saunders arrived at the 
dinner, he found he was the guest of honor 
and the speaker of the evening. The affair 
took place at the Pasadena Golf and Coun- 
try Club, and Mr. Saunders chose as his 
topic: “Ideals in Business.” He was quite 
touched by the honor done to him by the 
firm. 

















TRADE CONDITIONS 


The local retail jewelry merchants report that 
their trade for December has been very satisfactory 
and in some respects it has shown an increase over 
the corresponding month of last year and the mer- 
chants are looking for an unusually heavy trade 
during the last two weeks before Christmas. The 
retailers have fine and well assorted stocks of goods 
from which to select presents and they are of the 
opinion that their holiday trade will be the best in 
several years. General trade conditions in Evans- 
ville are coming along all right and collections are 
holding their own. The smaller towns and cities 
in southern Indiana, southern Illinois and western 
and northern Kentucky report a good trade, al- 
though weather conditions were bad during the last 
half of last week and the early part of this week. 
In some of the mining towns there has been a 
dearth of business due to the fact that many of the 
mines have been either closed down or have been 
working on part time for some time past. With 
bad weather coming on it is believed that many of 
the coal mines will start up and this is bound to 
benefit the retail business to a certain extent. Taken 
in all the trade conditions are about all one could 
expect and the retail jewelers believe that the old 
year will finish with a larger volume of business to 
their credit than for last year and they are entering 
the new year with a feeling that trade is going to 
be all right in spite of the fact that 1924 is to be 
a presidential year. The wholesale jewelers express 
the belief that trade during the coming year is 
going to be all right. They have done a very good 
business during the past year. 





Charles F. Artes, Jr., of the Charles F. 
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Artes Co., Inc., of 321 Main St., has re- 
turned from a business trip to Indianapolis. 

J. L. Thuman, retail jeweler on the west 
side in this city, took a leading part in the 
bazaar and carnival that was held recently 
by the business men in that part of the city. 

Floyd Nester, of the retail jewelry firm of 
Heinzle & Nester at Boonville, Ind., has 
been appointed to some of the important 
standing committees of the Boonville Ki- 
wanis Club. 

Alden Heuring, publisher of the Dispatch 
at Winslow, Ind., and for many years en- 
gaged in the retail jewelry business at Mon- 
roe City, Ind., was in Evansville a few days 
ago to attend the Fall ceremonial of Hadi 
Temple, Ancient, Arabic, Nobles of the 
Mystic Shrine. 

Clark Whitman, owner of a large depart- 
ment store at Petersburg, Ind., and a large 
handler of jewelry, was a business visitor 
in Evansville a few days ago and reported 
trade conditions in his town all right. Mr. 
Whitman has been engaged in the mercantile 
business for a number of years. 

Many of the pearl button factories in 
southern Indiana and southern Illinois have 
been operated steadily during the Summer 
and Fall months and report they have an 
abundance of mussel shells to enable them 
to run for some months yet. Most of the 
mussel shell diggers have ceased operations 
for the Winter, and next Spring operations 
will be resumed on a larger scale. A great 
many men were engaged in the industry 
during the past Summer and Fall months. 

Police and private detectives here say that 
they have no clues to the identity of the 
anonymous letter writer who mailed threat- 
ening letters to Isaac Berman, retail jeweler 
and pawnbroker on 4th St. between Main 
and Locust Sts., a few days ago. In the 
opinion of Ira C. Wiltshire, chief of police 
here, the writer is a crank. “I get four to 
five letters of this kind every day,” said 
Chief Wiltshire, “and I pay no attention to 
them as a rule. I should have been killed 
nine times this month up to date.” In one 
of the letters Berman, who is reputed to be 
a wealthy man, was ordered to place $3,500 
under a stone of the old Holy Innocents 
Church at the corner of 9th and Vine Sts., 
under penalty of death. The letter was 
printed in ink. Mr. Berman says the letters 
have not given him much concern. 








Harris Paul, a S. Pearl St. jeweler, was 
awarded a verdict of $381.48 against Fred- 
erick J. Biehler, another Albany, N. Y., 
jeweler, after a trial Dec. 3 in the Albany 
County Court. Paul brought the action to 
recover on a note for $1,214, made by Bieh- 
ler to Joseph Pevzner, a jewelry salesman, 
which Paul claimed was assigned to him for 
value. Bidhler testified he knew that 
Pevzner was employed by Paul and that the 
jewelry for which the note was given in pay- 
ment came from Paul’s store. At the same 
time, he says, he gave Pevzner a 4.20 carat 
diamond to sell for him under an agreement 
that the agreed price of $840 was to be ap 
plied on the note. Shortly after the trans- 
action Pevzner disappeared, and has not since 
been heard of. Biehler produced a witness 
who claimed to have seen the diamond dis- 
played in Paul’s window and demanded that 
its value be offset against the amount due 
on the note, which the jury allowed. 
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Henry Agate, of the Bonner Mfg. Co., 
New York, is visiting the trade here. 

E. Bastheim, wholesaler, has just returned 
from a business trip to San Francisco. 

Herbert Reichman, representing Reichman 
Bros., New York, is visiting the trade here. 

C. E. Linton has moved from the Title 
Guarantee building to 301 Jewelers’ building. 

E. C. McKeen, manager of the San Fran- 
cisco office of the Waltham Watch Co., is 
making a short business visit here. 

J. F. Brannon, jeweler and watchmaker, 
has moved a short distance down S. Main 
St. and is now located at 1837. 

The E. W. Reynolds Co. has improved its 
store facilities by the installation of a new 
and improved cash carrier system. 

Fred C. Jervis, watchmaker and jeweler, 
formerly with the late J. J. Kinnehan in 
the Story building, is now at 1339 W. 5th 
St. 

R. H. Ewert, a prominent jeweler of 
Riverside, has gone on a business and pleas- 
ure trip through northern California and into 
Canada. 

Phil R. Sternberger has just returned from 
a very satisfactory busines trip as far north 
as the Sacramento Valley for the Paul D. 
Walsh Co. 

E. A. George, wholesaler in the Title 
Guarantee building, reports with enlarged 
quarters and increased facilities he is doing 
a much larger business than last year. 

E. V. Saunders, San Francisco, Coast 
representative of the International Silver 
Co. who recently spent several days here, 
returned to San Francisco, but intends to 
return to Los Angeles again soon. 

A. Protsch, for years a prominent jeweler 
at Redondo Beach, was married on Monday, 
Nov. 26, to Mrs. Laura Brolaski, of Los 
Angeles. Both have many friends, who wish 
them a happy matrimonial voyage. 

Herbert S. Brandt, for a number of years 
associated with the E. Bastheim Co., has 
severed his connection with that concern and 
gone to New York. He expects to cover 
the Pacific Coast for certain eastern houses. 

Two additional salesmen have been en- 
gaged by J. Rosenkranz, jobber, 714 Title 
Guarantee building, to carry his lines. They 
are Earl Starr, recently with Jos. Rittig- 
stein, and H. D. Mix, who has been carrying 
other lines. 


J. M. Ford, traveling salesman for the 
Meyer & Talbott Co., has returned from a 
Very satisfactory trip through Arizona. 
M. E. Smith, representing the same con- 
cern, is just back from a trip as far south 
as San Diego. 

Mr. Homberger, of the Keystone Watch- 
case Co.; Mortimer Connor, representing 
the American Watchcase Co., and Alfred 
Goldsmith, representating Adolph Goldsmith 
‘ Sons, are among the men here in the in- 
terests of eastern concerns. 

W alter Ziesche, Lompoc, accompanied by 
his wife, motored down here to spend the 
Thanksgiving holidays. Mr. Ziesche at- 
tended the motor races at the Beverley bowl 
and was present when two men were killed 
y a car driven by one of the racers. 

Wm. Deitch, wholesaler in the Jewelers’ 
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building, has bought the business of S. L. 
Weintraub, 712 Title Guarantee building. 
Mr. Deitch will conduct business in both 
places, but will sell only at wholesale. Mr. 
Weintraub is retiring from the jewelry 
business. 

Joost Holster, a young watchmaker just 
from Amsterdam, Holland, has taken a posi- 
tion as watchmaker with S. P. Dayton, 714 
Title Guarantee building. Mr. Holster took 
a five-year course in a watchmakers’ school 
in Amsterdam. He has been in the United 
States only five weeks. 

Brock & Co. have just added the followin 
new sales people to their force: W. E. Bauer 
and A. F. Batz, gold department; Miss Gene 
Evans, Miss Anna Kreitz and Miss R. W. 
Settle, silverware department; Miss Mildred 
Donville, formerly with the Traub Mfg. Co., 
Detroit, Emile Bousquet and G. D. Owen, 
department of leather goods; W. C. Gar- 
diner, stationery ; A. M. Hinds, watch repair 
department, and George Chase, gold depart- 
ment. 

The J. Herbert Hall Co., Pasadena, acted 
the host to the employers of that company 
at its annual banquet one evening recently. 
The affair took place at the Pasadena Coun- 
try Club and needless to say was a very 
enjoyable one. An especially pleasant fea- 
ture of the occasion was the presentation to 
Mr. Hall, who is a Rotarian, of a finely 
executed Rotary emblem. E. V. Saunders, 
Pacific Coast representative of the Interna- 
tional Silver Co., and J. D. Bridges, of the 
Los Angeles office of the same company were 
guests of honor at the banquet. 

The following out-df-town jewelers have 
been in Los Angeles recently: Leo Hart- 
field, Santa Anna; Mr. Huck, of Huck Bros., 
Wilmington; G. E. Landley and T. S. Lailey, 
El Monte; D. Van Wart, Huntington Park; 
W. A. Manson, San Bernardino; C. W. 
Middleton, Pomona; F. M. Rhomberg, Ban- 
ning; A. J. Dutton, Anaheim; M. D. Lipton, 
Long Beach; Chas. E. Perham, San Pedro; 
H. C. Bilger and F. D. King, Venice; R. H. 
Wilson, Ocean Park; Frank Fraiberg, Santa 
Monica; Jos. Nacerino and J. B. Rodgers, 
Pasadena, and Walter Ziesche, Lompoc. 

The Armer & Brown Co. having com- 
pleted its reorganization, has issued an an- 
nouncement to the effect that it is now able 
and anxious to render improved service to 
the trade. Having discontinued the lines of 
silverware and clocks the management will 
give its undivided attention to an exclusive 
jewelers’ supply business. This company 
will have at its disposal additional resources. 
The management now includes Guy Lauder- 
bauch and Leonard J. Miller, formerly of 
Columbus, O., and Chicago, I1l., for a num- 
ber of years in the jewelry supply business 
and well informed as to present needs in 
this line. Carl Gross and Gerson Mayer 
will act as traveling salesmen. Hoyt Brown, 
who has managed the business under serious 
handicaps, now has strong support and the 
full co-operation of J. A. Toland, Chas. L. 
Schwenk, W. D. Fry and J. K. Eastwood, 
all of whom are experienced salesmen and 
have many friends in the jewelry business. 
The company has made arrangements to 
represent the C. & E. Marshall Co. and act 
as distributor for the latter company’s lines. 








I. M. Sanger has opened a jewelry store 
at Culbertson, Nebr. 
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W. E. Taylor, of W. E. Taylor Co., Inc., 
is on a business trip, which will take him 
through southwest Louisiana. He expects 
to be absent for a couple of weeks. 

The death is announced of William A. 
Pate, Sr., father of William A. Pate, the 
prominent Poydras St. jeweler. Mr. Pate, 
Sr. had been ill for a long time, his death 
occurring in his 63rd year. 

The indications all point to an unusually 
large Christmas business, not only in the 
matter of jewelry, diamonds, etc., but in all 
lines of trade. Even now, business houses 
are jammed to the doors with patrons who 
appear to have lots of money, and what is 
more encouraging to the jeweler, a desire to 
spend it. 

C. Raymond Schultz, head of the watch 
department of Hausman, Inc., was called 
away last week owing to the serious ill- 
ness of his mother in Louisville. Mrs. 
Schultz having greatly improved, her son 
has now returned to New Orleans and his 
business. The concern has manufactured 16 
beautiful rings with diamond settings which 
are to serve as emblems to be distributed 
among the members of the baseball team of 
the Houma, La., parochial school. The 
emblems consist of cross bats and balls. The 
same firm has also sold a sterling silver 
centerpiece to be presented to the new 
president of the Ladies’ Federation Club, 
Mrs, J. E. Friend. 
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Pacific Coast Notes 





Arthur T. Connard, Taft, Cal., has re- 
ported a $3,000 loss by robbery. 

Alfred W. Greenberg, Chowchilla, Cal., 
has sold out his business to Frank B. 
Mitchell. 

The Neft Jewelry Co., Inc., 1000 First 
Ave., Seattle, Wash., is retiring from the 
jewelry and loan business. 

I. D. Bostwick has started a jewelry busi- 
ness in Grants Pass, Ore. He has been at- 
tending a course being given for disabled 
service men. 

J. H. Martensen has suffered a fire loss in 
a general fire that consumed a portion of 
Standley St., Ukiah, Cal. The amount of 
the loss is not reported. 

The Lichtenstein Jewelry Co., Bakersfield, 
Cal., recently advertised the closing out of 
the business in that place. Mare M. Lich- 
tenstein is removing to Los Angeles. 

The Amler Hall Jewelry Co.’s store in the 
El Capitan Hotel building, Merced, Cal., is 
now opened and is regarded as one of the 
best stores of its kind in the Valley. 

M. Friedberger & Co. opened their beauti- 
ful new store in Stockton, Cal., Dec. 1. The 
firm owns the fine new building which was 
constructed in place of the store burnt some 
time ago. This new store is not only strik- 
ingly handsome but is also modern in every 
respect. The store is finished in mahogany, 
with two handsome show windows. Instead 
of a safe, the establishment is furnished with 
a concrete safety vault with Herman Safe 
Co.’s doors. An elaborate burglar-alarm 
system has been installed. The store re- 
sembled a flower show on the opening day. 
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Retail Prices 
Regular finish..$3.50 








The Only Alarm 
Clock on the 
Market with a 
Silver Dial. 


Gold plate.... 5.00 


Radium hands _ and 








numerals, $1.00 extra. 











Another Winner in 
ANSONIA SQUARECLOX 


The line of Ansonia Squareclox seemed to be complete, but we know that you and 
your customers like new ideas and improvements, so we have brought out another 
member of the Squareclox family. 


SQUARE SERVICE 


is the name of the new clock, and it is all that its name implies. 





With its seamless metal case, finished to resemble platinum, and its handsome silver 
dial, it is so good to look at that it will add to the attractiveness of your display, and 
put new customers on your books. Also made with Gold Plated case,—an alarm clock 
de luxe. Itis 5% inches high, 414 inches wide. Runs 30 hours with one winding. Has 
intermittent alarm, with convenient switch for silencing. 


How many of the Square Service Alarms shall we send you? 


Each clock individually packed in an artistic carton, can” S Mlle, 
suitable for display purposes; 24 to a case. 


Vice-President 


ANSONIA CLOCK COMPANY 


Makers of fine clocks for half a century 


99 John Street, New York 


Chicago London 
5 North Wabash Avenue 23 Fore Street, E. C. 


Pacific Coast Representative, S. J. Hammond & Co., 150 Post Street, San Francisco. 


ANSONIA means CLOCKS 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
CirRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their busi.zess. 











After Christmas, What ? 





Written Expressly for The Jewelers’ Circular 
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HERE is an old rule of natural 
philosophy that goes like this: “Action 
and reaction are equal and in opposite 


directions.” That rule seems to apply to 
the jewelry trade after the holidays. 

When the holiday season is over there is 
a reaction on the part of the buying public. 
For the time being, possibly through Janu- 
ary, perhaps longer, there seems to be the 
utmost indifference to the appeals of the 
jeweler’s advertising. People incline to 
confine their buying to the bare necessities, 
and even the purveyors of such lines find 
their customers apathetic. 

This reaction is not always confined to 
the public. Sometimes merchants and their 
salespeople suffer a similar indifference. 
The natural tendency right after Christmas 
is to let down, and once the morale of an 
organization slumps it is hard to get it back. 

The jeweler is probably faced by a 
greater reaction than almost any other 
merchant. And right at this point he may 
do one of two things. He may give up, 
admit that there is nothing doing, and sit 
back and wait for business to pick up, or 
he may set about stimulating the come back. 

The man who waits for business to get 
better, whether he does it right after 
Christmas or at some other time, is likely 
to have a long wait. There will always be 
some one who will not wait, some jewelers 
whe will go right ahead to create business. 
At all events, business at any time goes to 
the merchants who do not wait for it but 
go after it. 

Don’t be among those who are merely 
willing waiters. Act promptly with the ar- 
rival of the New Year to get business for 
1924 under way. There are always some 
favorable conditions of which one may take 
advantage, 

The jeweler ought to feel the importance 
ol starting the New Year with some 
enthusiasm for the growth of his ‘business. 
He ought to be anxious to get 1924 on a 
Paying basis as soon as possible. He ought 
to start right out energetically, even though 
at first he feels a disinclination toward 
activity. Compel yourself to act on January 





second with a view to starting something 
at once. 

See what you can do toward inspiring 
your sales force to begin the year with 
enthusiasm. Bring the clerks to gether and 
tell them some of your plans for 1924. 
Show them that you are going to work hard 
to make the coming year a record breaker. 
Show them that they are working for a live 
boss. Arrange to make opportunities for 
them to get ahead personally during the 
year, so that any gain or growth in busi- 
ness brought about through their efforts 
will return them some reward for the 
energy they put into their work. 

Half of the battle for a good January and 
February business is won when the clerks 
are interested in making the business of 
that period something more than an ex- 
change of Christmas gifts and the sale of 
some left-over gift goods at less than cost. 

Here is something worth considering 
right after Christmas. A good many people, 
mostly the women, receive cash for Christ- 
mas. Among those who have received cash 
zifts for Christmas are many who want 
things you have to sell. Some of them want 
watches and have, perhaps, asked for a cash 
vift in order that they might buy just that 
thing, a handsome watch of their own choos- 
ing. That Christmas gift money offers you 
an opportunity. Somebody is going to get 
it. Why not you? 

Advertise to catch that trade. Speak 
directly to the women who have some 
holiday money of their own to spend as they 
wish, without having to consider whether 
they are buying something they can afford. 
Seme women who ordinarily could not 
afford new jewelry have unexpectedly re- 
ceived money they can spend for just that 
purpose. Make them want to buy jewelry 
store goods with that money. You can 
show them the advantage in buying now 
when there are special offers that afford 
good values. 

Here is a suggestion for a general type 
of advertisement with such an appeal. 

You Want Something We Have 
Did you get some money for Christmas, 


or have you a nice little dividend check com- 
ing in now? 

With a little extra money you are going 
to buy some of the things you have been 
wanting and were not prepared to buy 
before, 

Here are some special January values. 
We have only as many of a kind as we list 
below. Early action is important if you 
would get these bargains. 

These are items we want to close out. 
They are perfect in every respect, but they 
must go. 

Two 7-jeweled American bracelet watches 
14-karat solid gold cases, were $30. Now 
$19.85 each. 

One 15-jeweled white gold Swiss watch, 
ribbon band with white gold trim. Was 
$22. Now $15.50. 

Three —-—-— pearl necklaces of different 
styles, superior quality and beautiful luster, 
all most attractive. Were $20 to $30. Now 
$15 to $22, 

* + * * « * * 
long a list of values as 
desired ) 


(Insert here as 


Besides the values mentioned above, we 
have a variety of others just as attractive, 
and specially priced for a limited period. 
Come in and see these goods and learn how 
good they are. 

Lhis is a fine chance to get something you 
have long wanted and to get it at a real 
bargain figure. 

These are all quality goods. 

Such advertising ought to interest the 
people vou want to reach at this time and 
it ought to help reduce the stock of goods 
you would like to replace with something 
newer. 

An advantage you can feature now is the 
better service you are able to render because 
of the lull that follows the holidays. Remind 
people that your sales force is not rushed 
now, that new they can give the customer 
better attention than before Christmas, with 
more prompt service in marking monograms, 
etc 

It would seem that some jewelers make 
a mistake when they begin to cut their prices 
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“WILLARD. BANJO. CLOCKS ~ 





December 12, 


The 
“WILLARD” 
Banjo 





HIS attractive style of clock: has been in demand ever since first introduced 


by the Willards over one hundred years ago. The distinctive pattern, with 


its graceful lines, makes it especially adapted for the Library, Study or Den or for 
any room where reposeful ease is+desired. There is an alluring feature about 
this typeof clock which no other pattern seems to. possess and which is difficult 


to explain, but this is probably due to the admiration all cultured persons have gs 


for beautiful antique. 
The cases are made of Solid Mahogany or in a fine Mahogany Finish. The 


Glass Panels are tastefully decorated in color and the Metal. Ornaments are ‘fine 


ished in Rich Gold. 


We take great pride in this line and have added to it the OWokienee rode ree 


el. Our large banjo clocks are fitted with our ‘celebrated 30-day movement, the 
medium size. solid mahogany and mahogany finished clocks are fitted’ with our 


8- day pendulum movement, and the. small banjos with our 12-day movement. 
Resale Price 


“Washington” Chime ~ Illustrated $80.0048,, Welton 28 ees: ES WS ey ott 25.50 
“Washington” 30-Day,.!...... pis VAR, ou BR 57.003, St Windrowriyd fects. ooeiecslucshuc PR 24.00 
“Willard” Weight.<.......... HE SI oe plans ts 62.0077) “Warren Timer. 8 ee 24.00 
“Willard” Strike.:.........0..... ere Ba datiit 51.00 “Waring” Strike 2. Sees Robie 22.00 
“Willard” 30-Day......: 4 SOE Asia Aig ates 46.50. fWaring” Time... ee Oe, 20.00 
YW ilson iis. sco eee tasercevetnte thceed 946.509. “Willis” 00.0.0. ec Ce eee 15.50 
“Wayland?’\),., wien te iasecces sy oh einen 25.50: “Willmar”... Ba 14.50 


Write for the New Complete Loose Leaf Catalog and Price List 


New York Chicago San Francisco Toronto, Canada 
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Storekeeping Department. 





for the mid-winter sales in featuring noth- 
ing but the price. They seem to count 
solely on the price to make sales and they 
fail to advertise the beauty and the style 
and intrinsic value of the articles mentioned. 
That is one fault with the above suggested 
advertisement, as it must be with any adver- 
tisement that lists a number of bargains. 
Advertising that makes a strong quality ap- 
peal with an alluring description of the goods 
that are offered, while at the same time 
calling attention to the fact that they are 
priced low, makes a better appeal. 

Use as much effort as you can to make 
people want the goods because of their 
interest and beauty. Don’t try to sell on 
the mere price appeal. 

And consider this. Though Christmas is 
past, gift occasions are not come to an end, 
There come in January as in other months 
birthdays, weddings, anniversaries. Remind 
people of the importance of observing them 
with gifts and tell them that you have the 
right gifts. 

One advantage of this class of business 
is that it is not price business. When you 
interest a man in coming to you to buy a 
birthday gift, he is not shopping around for 
the cheapest thing. He is not looking for 
the store that has made the deepest cut on 
silverware. He is out to get something the 
recipient will want. Men are usually more 
anxious to get the right thing than to save 
the last possible cent. Men, you know, are 
not much given to shopping around. They 
will not run their legs off to save a few 
dollars while taking something of question- 
able quality, 

If you have or are able to obtain a list 
of people with birthdays in January, use 
that list. Write to those people suggesting 
that they may be interested in spending 
their birthday money with you, or in sug- 
gesting to relatives things they want that 
are in your stock. 

January is a good time to begin to look 
up the business of the school and college 
classes on class emblems, rings, pins, sta- 
tionery, graduation invitations. It is a good 
time to solicit orders for engraved stationery 
and visiting cards because of the fact that 
Christmas often uses up the last of the 
supply many people have on hand. Send 
out a letter along this line to those people 
who have dies or plates obtained from you. 

There may also be opportunity to get 
orders for athletic trophies for the school 
year, or for indoor athletics, such as basket- 
ball championships. 

If early January is a period of relative 
inactivity, it is a time when the jeweler has 
all the more opportunity to devote energy 
to business getting efforts. There is oppor- 
tunity to write or dictate numbers of direct 
personal letters to such people on the store 
mailing list as may be interested in buying, 
when good values are to be had. Spare 
time cannot be used to better advantage 
than in getting out good letters. Certainly 
lime so spent will produce results to the 
advantage of the business while time spent 
in idle complaining about business conditions 
'S worse than wasted. 

The jeweler who allows himself to com- 
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Three-Minute 
Selling Talks 
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Magnifying the Values 

UNIQUE yet practical was the plan fol- 

lowed by a jeweler in the State of New 
Hampshire, who exhibited in his windows a 
series of silver pieces in the way of special 
spoons, forks, and so on. He would feature 
one particular selection each week and han- 
dle it in a very impressive yet practical way. 
For example, one week he featured cold 
meat forks. They were displayed all about 
the window. In the center, however, was a 
choice fork, featured on a velvet pedestal, 
and directly in back of it an actual photo- 
graph of the article, probably about ten times 
larger than the original. Alongside of it, on 
a small easel, was this appropriate sign: 


A gift that will enlarge its value 
many times over through its appro- 
priate selection, lasting qualities, its 
choice appeal and practical useful- 


ness. 
C. T. H. 


Multiplying the Sales of Fraternal Pins 

AN original way of treating the display 

of fraternal emblems, and particularly 
the lapel pin kind, was practised by a 
jeweler, who hung a coat-hanger in the cen- 
ter of his window. Suspended from it was a 
sign, and around the edges of the sign were 
fastened various emblems of the character 
In the 
center was this wording: 


You have several coat-hangers to 
support several suits. Also equip 
yourself with several fraternal pins— 
one for each suit. 

to my 


Beaded Bags 
oF I DISCOVERED, somewhat 

amusement, and also to my profit,” 
said one jeweler, “that some people did not 
become more interested in the beaded bags 
I displayed because of their opinion that they 
were heavy. To convince them otherwise, 
and in so doing I incidentally practised 
something that was a good attention getter. 
I put a few of these bags in the window 
and in between them some colored feathers. 
It made a pretty exhibit, as I said, but it 
also helped sales interest, as I referred to 
the bags as being ‘as light as a feather.’ ”— 
ny oe 


Rings Break the Appearance of Sameness 
66( NE of my salesmen used good selling 

argument of reasoning which im- 
pressed me quite a bit,” admitted one jeweler 
in conversation. “He was endeavoring to 
interest a man in the purchase of a ring for 
himself. The man was interested in inspect- 
ing and admiring the rings, but was not 
thoroughly convinced as to the desirability 
of wearing one. My salesman asked him if 
he had ever seen the Harkness Memorial at 
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Yale. The man replied he had. My sales- 
man reminded him of the principle on which 
it was designed and built in construction— 
that no two people were exactly alike in ap- 
pearance and consequently no two parts of 
the building balanced in direct likeness. 
One wall would have several windows, an 
opposite wall only one, and so on. He then 
reminded the customer that all men dressed 
more or less alike and that finger-rings were 
about the only means of distinction a man 
had in individual expression and mark.”—C. 
7. 


Stimulating the Sale of Knives Through 
Practical Suggestion 

THE display of knives for men, especially 
the kind which fasten on the end of 

watch chains, has lacked, in many instances, 

selling appeal, other than the very appear- 

ance of the article itself as a suggestion for 

gift or personal use purposes. 

One jeweler went a step farther and in- 
cluded in the window, along with some 
knives, a few mail packages bearing postage 
stamps and tied with string, packages that 
might be seen in any office or store. A 
card was included suggesting the value of a 
knife as a useful watch chain ornament for 
the business man to use in opening the many 
little packages of merchandise which are re- 
ceived in the course of a week—printing, 
supplies, advertising booklets, purchased 
goods and service articles. The same 
thought was used by the store’s salesmen in 
the effort to stimulate the sales of knives. 
It offers a practical sales thought around 
which sales can be built. Every jeweler 
knows that many packages and envelopes 
arrive daily in business offices, where the 
question has to be asked—“Who has a 
knife ?”—before they can be opened. It is a 
situation the jeweler can use to create sales. 


—C. T. H. 


A Novel Way to Present Smoking Set 
Suggestions 
Ov of a general exhibit of smokers’ sets 
in nickeled silver and other makes, in- 
cluding nested ash trays and the popular 
stippled variety, appeared a little display 
wrinkle in the side street store of a Con- 
necticut jeweler. In the center of such an 
exhibit, he had some small miniature furni- 
ture included, similar to that which one 
would find in children’s play houses. For 
example, there were several different minia- 
ture tables, and each of these suggested a 
place to conveniently and appropriately have 
an ash tray. A small card, properly lettered 
to such effect, reposed on the top of each 
tray. The plan as described was a small 
one, yet it added value to the display in 
associating with it practical suggestion —C. 
3s 








After Christmas, What? 





(Continued from first column) 








plain about lack of sales influences his whole 
sales force and tends to lower the morale 
of the whole crew. Business is never made 
better by saying it is bad. And there is 
something about the very atmosphere of a 
store in a discouraged mood that drives 
away people and encourages them to keep 
their friends away. 
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HAWKES 

|p lf i ’s pl 
ut yourself in your customer’s place 

Y HE wants to send a gift that is in good taste but not likely to be ( 
y) duplicated. Yet it must not be too high priced. No wonder she ( 
y dreads gift shopping! y 
, (| 
Y) You can win her gratitude and make her come to your store for all her A\ 
V gifts if you keep displaying new and unusual pieces of Hawkes Crystal. 1 
y ; ’ 

As The vase shown here combines sparkling crystal with opaque green, 9 
blue, tangerine or black glass—offering just that touch of originality ( 
Y, which gift buyers want. f 
\) ; ‘ 7 
- Hawkes Crystal ties up very little money, but yields a profit better than ( 
) ° 

é you make on most merchandise. 
y 4 
; T. G. Hawkes & C ) 
@ « aw es O. 
0 Corning, New York No, 2223, — Vase Hampton. Combines (( 

4 Pacific Coast Office: 140 Geary St., San Francisco. ith po ot acede ona eas ( \ 
f) Canadian Representative: R. G. How, 118 Coristine Bldg., Montreal. ic a ag ~~ peor hy ; 
q $2.85 each - net . and nine inches high, (| 
Y) = 3 50 each net. ° 
. oe = 2 . = o ec >, iJ = * (}) 
[EXO KES LOO EEO ERO SE SEO ESL OES SSB 











F.C. JORGESON & CO. 


159-167 N. Ann St. _ ‘3 3 CHICAGO 
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We Manufacture 


High Grade 


Jewelers 
Fixtures, 


Show 


Cases, Etc. 


This cut represents two 8 
ft. Wall Cases and a 
mirror section. 

Carried in stock in 8 ft 
lengths in birch, dark 
mahogany finish and oak, 
dark golden oak finish. 





Colonial Wall Case No. 123 


For proper harmony order our No. 107 
counter case with this wall case. 


“The Best of Everything” 


Write Today for 
Prices 
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AKING a few thousand boys to see an 
appropriate motion picture at one of the 
local cinema houses has been found to be an 
excellent bit of publicity by Gilbert E. 
(“Square Deal”) Miller, noted Detroit 
jeweler who has built up one of the largest 
retail cash jewelry businesses in the country 
largely through the medium of just such ad- 
vertising “stunts.” 
Miller’s store is located on Grand River 
Ave., some four blocks from Woodward 
Ave., the city’s main shopping district, and 


“lm giving 
morning—no 
Party there 


2,000 kids a party Saturday 
sign my store will be closed. 
all day for folks who make 
their dollar reach fartherest down the 
Christmas gift list.” To the boys, he added: 
“Boys, I have the tickets to Wesley Barry’s 
new movie, ‘Rags to Riches,’ Saturday morn- 
ing—will be disappointed if you don’t meet 
me at my store tomorrow morning at 9 
A. M.” 

Another advertisement featured a picture 
of the young movie star, and announced: 











MILLER’S ADVERTISING AND ORIGINAL MERCHANDISING ALWAYS ATTRACT THE CROWDS 


his is the only prominent store in that par- 
ticular district. Miller’s is prominent  be- 
cause he has made it so by clever advertising. 
The other day he took nearly 2,500 boys 
to see Wesley Barry in “A Country Kid” at 
a local theater, one of the leading downtown 
motion picture theaters. Two and a half 
thousand boys are quite a bunch of young- 
sters, and when the same two and a half 
thousand are equipped with fancy hats and 
noise makers, led by a ten-piece brass band, 
and directed by a detail of police, they at- 
tract some attention. They also occasion 
some comment, and if there is any person in 
Detroit more than 10 years old who has not 
heard of “Square Deal” Miller, the jeweler, 
their ignorance is due to no fault of the 
boys. 

This was the second “party” Miller has 
given the boys. Just about a year ago he 
took them to see Wesley Barry in “Rags to 
Riches.” At that time he ran advertise- 
ments in the local daily papers, announcing: 


“Boys: A clean face and this ad—all you 
need to see the new movie, ‘Rags to Riches,’ 
Saturday morning. Meet me at my store. 
If Ma won't let you come, tell her to call 
me up. Main 1234.” Further directions 
were given in a boxed space: “My store is 
at 401 Grand River Ave., corner Park PI. 
I'll be Johnny on the dot to meet you at 9 
o'clock Saturday morning. Be sure to come 

-lots of room. I’ve got the tickets. Bring 
the other kids, too—dad’ll give you car fare.” 

About 1,500 boys responded to this invita- 
tion and had “the time of their life.’ Miller 
marched with them right to the theater, 
where they saw the first showing of the new 
release. Then the thought occurred to some 
one to see how many boys in the house fa- 
vored the show, and when all freckled boys 
in the auditorium were invited up on the 
stage, about 40 responded. This number was 
reduced to six by a process of elimination, 
then the other boys were asked to choose 
the one of the six they thought most closely 
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resembled “Freckles” Barry. This they did 
by popular vote, and the fortunate one was 
given a gold watch, chain and knife by Mil- 
ler. 

To make the occasion all the more bene- 
ficial, Inspector Jackson, of the traffic squad 
of the Detroit police department, gave the 
boys a talk on safety first. 


Boys Arouse the Town 


Much the same program was carried out 
on the second occasion, when Miller took 
all the lads to see another intéfesting pic- 
ture. The principal difference was that the 
1,500 or so who had attended the former 


Here We Are Again, Boys!! 

Another Great Show — FREE 

Wesley Barry i» “A Country Kid” 
A Big . 

Special Performance Lp 

For Nobody But Boys 





Be At 
Square Deal Miller’s 
Saturday Morning 
Eight-Thirty Sharp 
Show Starts At Nine 
At the 
Broadway Strand 
Bring All the Gang 
It’s My Treat. |Wasa a 
Country Kid Myself’ . 

This le “Freckles” Biggest Wit in the Mevies—tt's the Best Boys’ Show ° 
7" Freaks” had to go back fo sobvel wth hs books ond hie IROURSEAT 


PENCIL. He says he “couldn't figure Arithmetic without his “Sigasedi”— 
and anything he can got out of doing HE DON'T BO. 


Be Sure and Come — Boys 
It Won’t Cost You a Cent — Just a “Grin” 
Tell Your Ma She Can Call Me Up- MAIN 1234 
REMEMBER — AT MY STORE - 401 Grand River 
Saturday Morning, Half Past Eight, Sharp 
We Will Have a Brass Band — and Plenty of Souvenirs 

















SQUARE DEAL JEWELER 
4el GRAND RIVER ~ PARK PLACE 











“SQUARE DEAL” MILLER 


ANNOUNCEMENT 


A RECENT 


party returned and brought all their friends 
with them. On the first occasion the police 
had been able to line the boys up in orderly 
array and march them to the theater in 
columns of fours, but this time there were 
too many of them to handle and all efforts 
to conduct an orderly march were futile. 
Mounted police, traffic officers and patrol- 
men marched with the throng and kept them 
within bounds, but the boys were too intent 
on making as much noise as possible and 
getting to the theater in jig-time to think of 
so small a detail as keeping in orderly ranks. 

Each boy was given a paper hat and one 
or more noise makers, and several carried 
typical Maller banners, one of which adver- 
tised a new pencil. 

The parade was led by a 10-piece brass 
band, furnished by the Veterans of Foreign 
Wars, and a humorous touch was added 
when a human freak, who is employed as a 
walking advertisement by one of the theaters, 
joined the line of march and led the way. 
Miller himself accompanied the boys to the 
theater and had as big a time as any one 
of them. 

At the theater the boy who most closely 
resembled the freckled movie star was again 
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“eZ 
Display Windows Reflect 
Your Stores Character 


Do yours give an accurate reflection? Do 
they convey the best possible impression of 
the store that is behind them? A Kawneer 
Solid Copper Store Front will make them 
do so. It will give the public a correct 
estimate of the quality of the merchandise 
you sell and the high standards on which 
you conduct your business. 


The favorable impression a Kawneer Front 
gives of your store has a direct bearing on 
yoursales. People will come in just because 
the appearance of your store strikes them 
right. Once inside, your merchandise and 
your sales people complete the sale. More- 
over, your Kawneer Front will show off 
whatever you put in your windows in a way 
that is bound to bring added sales and profits. 


Free Book of Designs 


This book shows types of Kawneer Solid 
Copper Store Fronts now in use by success- 
ful merchants in many lines of business. 
May we send you a copy? The coupon 
below, attached to your letterhead, brings 
one without obligation. 


awneer 
STORE FRONTS 


CLIP AND MAIL, TODAY! 





Ce ee eo ee ed 


The Kawneer Company, 
2408 Front Street, Niles, Michigan 


Gentlemen:—Please send me a copy of your 
latest Book of Designs. 


Name 


Address 
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The Bow-Knot 
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Samples Sent Upon Request 


y-N Unassembled 





One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 
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When You Are Short of Stock 


Our complete stock of Jewelry 
and Bracelet Watches is ready to 
fill your orders on 


18Kt. Ladies’ Ring Migs. 
18Kt. Gents’ Riog Mtgs. 
18Kt. Scarf Pin Mtgs. 14Kt. Brooches 

18Kt. Brooch Mtgs. 14Kt. Waldemar Chains 


Geld end Filled Coons 
Swiss Bracelet Watches 


Ready for Delivery 
in Gold and Filled Cases 
104%—6Y%.—63%, Lignes 


in 6 and 15 Jewels 


Order Now 


Henry Davidson 


51 Maiden Lane New York City 
























14Kt. Cuff Buttons 
14Kt. Scarf Pins 
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singled out and presented with a watch, 
chain and knife, and every freckled lad pres- 
ent was given one of the pencils advertised 
on a big banner. 

Apart from the fact that, as he declares, 
Miller likes “kids,” these parties are, of 
course, purely advertising. They occasion 
a great deal of comment, they bring some 
thousands of future customers to Miller’s 
store, and the children’s parents very nat- 
urally know all about how Miller favors the 
youngsters, and when they think of jewelry, 
they think of Miller. Furthermore, each 
boy was given a ticket, on the back of which 
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and they go home and to school and talk 
about ‘Square Deal’ Miller and what a great 
time they had. 

“The show itself is free, as our party is 
held early in the morning, before the regular 
show begins, and we, of course, give the 
theater a great deal of publicity. This time 
the band also was free. The Veterans of 
Foreign Wars have their headquarters near 
our store and they came out with their band 
just to show their good-will and to be in 
the parade for a good time. All in all, about 
the only cost to me was that of the news- 
paper advertising, the hats, and the noise 
makers.” 

Asked whether he thought jewelers in 
small towns and cities could do the same 





MILLER KNOWS HOW IO WIN THE FAVOR AND USE THE ENERGY OF THE RISING GENERATION 


he was asked to sign his name and address, 
and these tickets will serve as a very good 
mailing list. After each party of the kind, 
Miller has received many personal letters, 
telephone calls, and visits from appreciative 
parents. One of the letters received just 
the other day was from a little girl, who 
wrote, in effect: 

“Why is it, Mr. Miller, that you favor the 
boys so much? Don’t you like little girls, 
too? You have given the boys two theater 
parties and both times you have said no girls 
would be allowed. Don’t you think it’s 
about time you give the girls a party, too?” 
To which Miller replied that he was equally 
as fond of girls as of boys and that he was 
even then making plans to give a party for 
the girls, 

On the way to the theater the other day, 
as Miller proudly marched along with the 
throng of boys, a competitor on Woodward 
Ave. hailed him and asked what he was up 
to this time. 

“I’m bringing up future customers,” Mil- 
ler replied. “You see, my store is on Grand 
River Ave., four blocks from Woodward, 
and you fellows right here in the center of 
the shopping district make it so hard for 
me to get any trade in my location that I’ve 
decided to rear my own customers!” 

_ It's mighty good advertising at compara- 
tively small cost,” Miller declared in com- 
menting on the publicity value of the plan. 

It brings thousands of boys to the store, 


thing to advantage, Miller insisted that they 
not only could, but that they could do so to 
even better advantage than in a large city. 





What Makes One Jewelry Salesman 
More Valuable Than Another 





A5* the average retail jeweler what, in 
his opinion, constitutes the primary 
requisite in the make-up of a salesman, and 
you might get a reply something like this: 
“Why, the ability to sell goods, to be sure!” 
Were I called upon to write a catechism 
on Salesmanship, my first question, and the 
answer thereto, would be worded substan- 
tially as follows: 

Q. What is the first duty of a salesman? 

A. To make friends for the store employ- 
ing him. 

3ut why, some reader may ask, should a 
salesman’s aptitude in making friends for his 
employer take precedence over his ability to 
sell goods? The answer is self-evident. Un- 
less the clerk behind the counter is gifted 
with a personality that attracts customers, 
there is little likelihood of his being able to 
sell them. 

Some people nowadays, especially the 
women folas, shop on the theory that it is 
better to be well pleased than well served. 
Rather than shop where they might, perhaps, 
buy to better advantage, from a dollars-and- 
cents viewpoint, they will patronize the store 
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in which they feel assured of a cordial wel- 
come, and painstaking service on the part of 
the salespeople. I base my deductions in this 
connection on what I know to be absolute 
fact, gleaned from personal observation 
rather than from hearsay. 

I number among my acquaintances a jewel- 
ry salesman whose sales arguments behind 
the counter are amateurish, to say the least, 
and yet he commands a zood salary. He has 
the happy faculty of making the women 
folks, as well as the men and children, feel 
welcome the moment they enter the store. 
Because of this accomplishment on his part, 
he ofttimes has several people standing be- 
fore the counter waiting their turn to be 
served by him, while other salespeople stand 
by idle. Should he leaye his present em- 
ployer for any reason, and secure a posi- 
tion elsewhere in town, I know perfectly 
well that this store would lose many of its 
best customers, for the reason that they 
would, other things being equal, trade with 
the store last employing this salesman. 

Some days ago, a lady residing in the sub- 
urbs, came into the store, her arms full of 
bundles, and asked for a ring she had left 
for sizing. One of our salesmen was quick 
to size up the situatiou, and promptly of- 
fered to tie up her parcels in one compact 
bundle. She gladly availed herself of his 
offer, and in leaving the store she remarked 
to him, “I am going to have you wait on 
me when I come in again.” That is the at- 
titude we want all our salespeople to mani- 
fest toward customers, not alone from mer- 
cenary motives but because we know that a 
pleased customer is a walking advertisement 
for us. This lady, perhaps, had been to sev- 
eral stores before coming here but apparent- 
ly their salespeople were so eager to get her 
money that they overlooked the possibility of 
making a friend for their store by doing a 
kind act. 

Jewelry, for the most part, is considered a 
luxury among people of ordinary means, and 
for this reason jewelry stores in general are 
not so well patronized every month in the 
year as are other retail establishments. It 
behooves jewelry salesmen, therefore, to 
strive at all times to win the friendship of 
every individua) ,,ho comes into the store, 
whether or not a sale is made. It is said 
that 75 per cent. of all jewelry purchased is 
sold to the women folks. This being the 
case, it becomes all the more important for 
a salesman to put his best foot forward when 
catering to their needs, since to offend a 
woman is equivalent to sending her to a 
competitor of yours. 

E. M. Statler, head of a great chain of 
hotels, has the following to say on the sub- 
ject in one of his bulletins to employes: 


The salesman who thinks that his 
first duty is selling, is absolutely wrong. 
Selling is only one of the two impor- 
tant things a salesman is supposed to 
do, and it is not the more important of 
the two. The salesman’s first duty is 
to carry out the policy of his house— 
which is to make friends for his house. 
He is to do this, or at least to do his 
utmost toward doing this, whether he 
makes a sale or not.—A S. K. 








L. A. Line will open a jewelry store at 
Kearney, Nebr. 


















































































126 THE JEWELERS’ 


December 12, 1923. 


CIRCULAR 









90% 
fcunosF. SF -” 
2 Diamonds 4/100 ea. 


3w4 


SAF 


Looks and Wears Like PLATINUM 


20kt. WHITE GOLD 


3 Diamonds 4/100 ea. 
Hand Carved 





To Retail 
$25.00 
Real @usrantees you genuine diamonds, 
— SOLID GOLD 
Thi Bre Trade Mark diamonds 14K WHITE GOLD 
arama you ¢enuine diamonds, °7:"° TOP GENUINE 
a8 HOPE RUBY 


Buffalo Jewelry Mfg. Co. 


“The Mail Order House” 
Brisbane Building, Buffalo, N. Y. 


(Also : 
Sard., Garnet and Hope Sapphire. 


No Stock to Carry 
Order on Five Days’ 
when you have a sale in sight. 


All Emblems and Initials 
on Hand at All Times in 


Black Onyx, genuine Ameth., Topaz, Blood, 


To Retail $25.00 Without Diamonds $14.75 


of the Business Men that fail come from the ranks of the Non-Advertiser. Play safe and 
Advertise. i 


Write for our Free Cut Service. 


2 Diamonds 4/100 ea. 


All Profit 





Memo. 


Orders Filled Same Day 


Received 





This <3 Reg. Trade Mark 
@uarantecs you genuine diamonds, 


Every Size. DOF MADDY 
Display Emblem Cards for Your Window 
IN ORIGINAL COLORS FREE UPON REQUEST 


FREE Cuts in all Emblems and Initials 
with One or More 


WRITE for WHOLESALE PRICE 











CASH FOR YOUR 
9 
Customers’ Accounts 





We purchase your receivables without dis- 
turbing the relationship with your customer. 


We also Purchase High Grade Notes and Trade 
Acceptances. 


Jewelry Trade 
Modern Mercantile Co., Inc. 


299 Broadway Worth 7392 N. Y. City 


Specializing to the 




















RING FINDINGS 


Easy to Assemble 
that typify the very latest in 


18 Kt. White Gold 


and Platinum 
and All Colors and Karats 


14 KARAT FINDING CO., Inc. 
64 Fulton St. New York 












































STOLEN! 


Lot of Coral Strings, Coral Cameos, Coral Drops 
and Buttons, also Real Stone Strings and Fine 
Beaded Bags were stolen from the office of 


BORRELLI & VITELLI 
15 W. 34th St., New York City 


WARNING to all Wholesale Jewelers, Jobbers and 
Retail Jewelers, also Pawnbrokers not to buy any of 
this stock especially from irresponsible people. 

If any of the above is presented for sale or estimate 
or to pawn, please report immediately to local police. 

$1000 REWARD for recovery of merchandise or cap- 
ture of burglars. 














162 CLIFFORD ST. 


9-13 MAIDEN LANE, NEW YORK 


Agents for 
“FABER UTICA” TRUNKS 
Endurance—Security 











RUECKERT MANUFACTURING CO. 


DISPLAY SERVICE 
Telescopes and Cases, Plain and Fitted Trays 


for 


Jewelry Salesmen 


PROVIDENCE, R. I. 


220 POST ST.. SAN FRANCISCO 
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Letter 
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Practical Publicity for the Retailer. 





Written Expressly for The Jewelers’ 





Circular by Robert Francis Nattan. 

















Winning the Public Over to the Jewelry 
Store 

Department stores, as you may have ob- 

served, feature their jewelry department in 
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BEAUTIFUL FULL PAGE 


JUST CELEBRATED ITS 


their advertising at this time. The adver- 
tising is generally well illustrated, written 
In an inviting style and prices are quoted. 





Progressive jewelers who have _ been 
courageous enough to use space liberally 
and to advertise well chosen exclusive mer- 
chandise at moderate prices, have never had 
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November 12* to 17 1923 


LouAre Invited 
We cordially invite you to visit our 
enlarged store, and to sce how the busi- 
»rown which was started on this 
me 


ness has ¢ 
same site twenty-five years ago. Cc 
this week if you can, for we have many 
beautiful anniversary displays which 
will interest you. 
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Have (reared this Basis 

‘This business has progressed with the 
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USED IN THE ROTOGRAVURE SECTION BY AN.ENTERPRISING FIRM WHICH 


25TH ANNIVERSARY 

any reason to fear this kind of competition 
and the best plan, of course, is always to 
emphasize the fact that you are a specialist 
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in your chosen field, skilled in the art and 
artisanship of jewelry making, and besides 
this, in the great science of Horology, which 
is now being professionalized by raising the 
standards for watch repairs through the 
Horological Institute of America. In other 
words, let your advertising breathe the 
spirit of the, expert. There is an abund- 
ance of information which can be given to 























DIAMONDS 


of Outstanding Value 





O matter what a man’s income may 

be, when he buys a diamond he de- 

sires one of outstanding beauty «ality 

and value ¢ wants @ gurantee 

thae the stone he is buying 1s worth ever, dollar 
he is paying for 1. 

Our wide selection of diamonds, ranging in 
price from less than one hundred dollars to 
several thousands, is composed of unusually hand- 
some stones, especially examined and chosen for 
us by our diamond experts We guarantee every 
Precious stone we sell. as well as our exquisite 
platinum mountungs which are designed and made 
in our own shops 

We will be pleased to have you inspect our 
stock and compare our prices with those of other 
leading jewelry houses. 


WILLiaM Wise & Son 


ESTABLISHED 1834 
jewelers & Silversmiths 
10 Flatbush Avenue Brooklyn 


Newns Srreqt Subwo. Stunon at Ow Door 











INSPIRES CONFIDENCE 


the public about precious stones, jewelry 
making, and watches, which is not so readily 
at the disposal of competitors outside of 
the industry. The public is interested in 
knowing what is a perfect diamond, what 
is the function of a jewel, what is genuine 
gold, what is sterling silver, what is the 
most suitable jewelry to wear with certain 
colors and gowns, etc., etc. 

Every sensible individual is willing to 
pay the price when he knows he is getting 


F Lambert Biethers 7 


Watches 








Diamonds Jewel 


Diamond Engagement Rings 


ladies’ platinum nag, Other diamond cngege 
Jarge chamond set ment rings, solitewe 
with 6 emailer die- ot fancy, $23 t 
monds ..... $650 53.500 


Diamond Jewelry 
HEN you buy diamond jewelry you make # safe invest 
that will 





Bracelet 

Watches 

Elgsa 

Works Platnum a pre bracelet watch, bor- Works 
$32.50 up <eréd wath 30 selected diamonds, 16-yew- $223.50 up 

ed-Guiner works wih plannjsed deal, $325 

Lambert Brothers select thes diamonds abroad, unport them 
«irect and mount them in their own factory on the premises 
Here thew famous diamon4d engagement and thes scam 


tess wedding ries are designed and made ‘¢ ia done, under 
personal supervimon. the wonderful remount work for which 
the House of Lasnbert ss known ‘the country overs. Take your 
old pieces of jewelry to Lambert Brothers’ to be remade at very 
low cost into an exquisite modern Int 


Diamond Bar Pin 





- Pin on Poti ev aelxate Sanaa er 
th | tue. large diamond and 16 smalier. wel 
ma thed diamonds 


Store oper daidv ants 6 P nchoding Saturday 


Third Avenue at 58th Street 











THE MOST EXTENSIVE JEWELRY 
ADVERTISERS IN THE TRADE 


ONE OF 


something worth while, and the jeweler 
who inspires confidence in the public by 
his knowledge and ability is worth his price 
and can get it. It is well, however, to 
show one’s merchandising ability by adver- 
tising distinctive little lines at prices as. in- 
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How Much Palladium? 


C The Plat-tester will tell you 


See Page 29 
Deltah Indestructible Deltah 


nee one ee ok ae PExArrs 


$2.50 
$2.75 
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ROLLING WHITE GOLD 
PLATINUM 
GOLD, SILVER 
COPPER, BRASS 


Use a rolling mill like the picture, 
with the motor underneath out of the 
way. This machine is the handiest 
and most efficient small motor roll 
made. Rolls 44%” wide. The gearing 
system used multiplies the power, and 
at the same time relieves the machine 
of excessive strain. It runs surpris- 
ingly smooth and noiseless — small 
~—e and big power. 


$2.50 i a 


LEIMAN BROS NX. » 





$2.75 


Da cate bd nhl ANNAN (ebhes dans, 


$3.95 “anes nine Coons io $3.95 








Oer Speesial Gensine Deltah iIndestractible French 
Deltah Jeanette Pearls, fine Tastre, put ep io fancy plush gift cases. 


No. JC-266. With 14K solid white gold No. JC-268. With 14K solid white gold 
genuine diamond set, fancy safety clasp; spring ring; length, 24 inches. 





length, 24 inches. Each $3.95 Each $2.75 
No. JC-267. With 14K solid white gold | Also a complete stock of Standard Deltah — o 
spring ring; length, 18 inches. Pearls. Write for eur 336-page cata- eiman ros pone 
Each $2.50 logue today. & New York 


Makers of good machinery for 35 years 





Joseph Hagn Co. “Oy o5'wusunen se’ Chicago, III. 


MESH > BAGS ‘eprirccMnevi 


Relined—Refinished 
WE MAKE THEM LOOK LIKE NEW 


SILVERWARE 


completely restored to its original beauty and usefulness 
Quick Service, Accurate Work, Economical Charges 











f Manufacturers of 18k 
White Gold Mountings 


Order Work our Specialty 
REPAIRING AND DIAMOND SETTING 
Mail orders promptly filled 
Gold, Silver and Platinum Plating 


L-B JEWELRY MFG. CO., INC. 
1465 Broadway, New York 
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We Guarantee Your Satisfaction E J 
SPECIAL NOTE—Freshen up your stock for the holidays. Let us M A 
take off the summer tan from your otherwise salable stock. We B Ss 
are plating specialists. A clean stock encourages sales. Z s 
E P 
SWARTZ & CISKE : 
; 
“ ° 
Plating That Lasts” NEWARK EMBLEM CO. Newark, New Jersey 
10 S. WABASH AVE. CHICAGO, ILL. Manufacturers of Emblem Jewelry Exclusively 
X’MAS RINGS which are too loose A a D RINGING 
Can be made to fit with our “Justrite,” while 
customers wait. Order now by the name “Justrite” Pearls and Beads Matched for Lengthening. 
—stamped on each one. Solid bands of gold, Rewatee-w Gis, 18 td Sen Wire, 3 nd 


springy, smooth, durable. 9 different widths— 
sold loose, so you can get any widths as you need 
them! The ORIGINAL and BEST. 

Size card showing 9 widths upon request. 
0. E. LEHMANN & CO., Mig. Jewelers, 29 John St., N.Y. 


a Knot Between Tobb $1.50 per string 
Special Prices to Jobbers and Importers 
Work called for and delivered. Mail orders returned in 24 heurs. 


6 NewS LA VIE PEARL CO. Jerit ses 


DIAMONDS CUT, RECUT AND REPAIRED 


— ee ee = specialty is the sam oat felons cutting of your difficult 

} and ordinary gems in our own factory under the care and supervision 

ARTHUR JOHNSON MFG. CO., Inc, of none but experts. Write Us for References and Prices. 
14-16 Church St., New York Emerald Cuts, Marquise Shapes, Pear Shapes, etc. 

» i. R. PEREIRA e e« e« (Formerly With Eduard Van Dem) 


Cutters of Diamonds Exclusively 


64 Fulton Street New York City 
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Retail Advertising Department. 





viting as you can possibly make them. 


*x* * * 

Wm. Wise & Son, Brooklyn, are doing 
very dignified advertising, the accompanying 
advertisement having occupied a space of 
about 4 inches, double column. “Diamonds 
of Outstanding Value” the caption chosen 
for the advertisement, is one that ought to 
prove impressive in the face of the adver- 
tising of diamonds which have little resale 
value owing to very conspicuous imperfec- 
tions. 


Telling the Public Something About the 
Meaning of ‘Certified Watchmaker” 


Here is an_ interesting communication 
which just came to us from E. Desaulniers, 
whose letter head announces that he con- 
ducts a watch shop at 102 Weld St., New 
Bedford, Mass. : 

“I have noticed that you publish very 
good articles about the Horological Insti- 
tute of America. Enclosed is one that you 
may like to publish in THE JEWELERS’ 
CIRCULAR. 

The article referred to was an advertise- 
ment which Mr. Desaulniers ran in a local 
daily, in a space of eight inches single 
column, calling attention to the fact that he 
is a certified watchmaker, and explaining 
briefly what certification means. His adver- 
tisement is reproduced on this page. The 
idea to be emphasized is increased confidence 
by taking advantage of the opportunity 
offered by the H. I. A. examinations and 
advertising the fact intelligently. 


AT LAST 


A long-wanted need is filled. Hereafter 
the public need not take a chance in having 
their watches repaired and trust to luck as 
in the past. All watchmakers of value to 
the trade are now being certified by the 
Horological Institute of America, United 
States Bureau of Standards. A certified 
man will be able to give better repair work, 
and the public will be protected from un- 
trained men (botch workmen). 

Three grades of certificates are granted: 
the first, or the lowest grade, is known as 
Junior Watchmaker ; the second, as Certified 
Watchmaker; and the third, or highest, as 
Certified Horologist. This is the distinction 
between the ordinary workman, the excellent 
workman, and the rare expert. 

The Watch owner will have the assurance 
this his property is in competent hands for 
repairs when left with a Certified Watch- 
maker, 

The life and accuracy of a Watch depends 
upon the repairing it receives— 

A Watch purchased from a Certified 
Watchmaker is assured better repair service 
at no higher cost. 

Let us show you our splendid stock of 
Watches. 


E. T. Desaulniers 
Certified Watchmaker 


(Horological Institute of America) 


102 WELD Street 
Opposite Car Barn 
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True Bros. of Springfield, Mass., are 
among the enterprising advertisers in the 
jewelry trade, the accompanying advertise- 
ment having been used in the rotogravure 
section of a large local newspaper. 

The advertisement occupied a full page. 
This firm has grown remarkably during the 
past 25 years, when it was started on its 
present site. “A jewelry store for all the 
people” has been adopted as the slogan. The 
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dependable new style watch in trade for 
your old one. Don’t wait—comeat once. No 
matter how old your watch may be, it has 
a value at this great sale. Don’t be bashful. 
Bring in any watch you have and you will 
be surprised how much we will allow you 
on the purchase of a new one.” 

Several watches of well-known make were 
illustrated in the announcement. 

Birmingham, Ala., retail jewelers are do- 
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TWENTY YEARS COMMEMORATED BY A FULL PAGE IN ROTOGRAVURE SECTION OF A LOS ANGELES 
NEWSPAPER BY THE WELL KNOWN JEWELRY ESTABLISHMENT OF BROCK & CO. 


advertisement carries illustrations of the dif- 
ferent departments. The location is ideal— 
being situated on a corner—allowing the 
contents of the spacious show windows to be 
seen to excellent advantage by large num- 
bers. 

A trade-in watch sale is now conducted 
by many jewelers with profitable results. 
E. W. Parker, La Crosse, Wis., called at- 
tention to a sale of this kind in October, in 
an advertisement that occupied 15 inches, 
four columns wide. The copy read: 

“Bring in your old watches. Here’s a 
wonderful way for you to secure a beautiful, 





ing more daily newspaper advertising now 
than they have ever done before. Some of 
the leading jewelers are running big display 
advertising in the local daily newspapers, and 
say this advertising is bringing results, 

“Have something of real value to offer 
the public and advertise the fact in the daily 
newspapers and results are sure to follow,” 
said one leading jeweler. 

The Jaffe Jewelry Co. are making a spe- 
cial drive for 1,000 new customers and they 
are letting the fact be known by attractive 
display advertising in the Birmingham news- 

(Continued on page 136) 
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WATCH DISPLAYS 


Attract Trade to Your Store 





USTOMER confidence in your 
store often decides the sale of 
a good watch. 


Jewelers specializing in Elgin Watches 
know that long established confi- 
dence and good will bring pros- 
pects into the store with minds made 
up to own and enjoy a reliable Elgin. 


The reputation of Elgin Watches, 
through years of consistent improve- 
ment, adds prestige as well as profit 
to the store—and profits are what 
you want your stock to produce. 


When you feature Elgin Watches in 
your store you never find it necessary 
to go outside your displays to supply 


the exacting demands of your trade. 


ELtGin NATIONAL WatTcHu Co. 
Elsin—U.S. A. 
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The Rarest Historical Escapement—The 
Double Virgule 





Written Expressly for The Jewelers’ Circular by Major Paul M. Chamberlain 

















AN escapement of which only one was 
made might be called rare but not 
necessarily historical. The double virgule, 
double comma or double hook escapement, 
as it has been variously called, was con- 
ceived at a time when the cylinder escape- 
ment was just beginning to be known on 


and already celebrated as a_ horologist. 
Pierre August Caron was born in Paris in 
1732 and was destined for a romantic 
career, some of the high spots of which it 
may be of interest, as the inventor of this 
escapement, to relate. 

He was an exceptional mechanic, as evi- 
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Double Virgule. Banking pins on balance limit Cam A to position shown and just starting on excur- 


40n in direction of arrow. After a little more than 
sia A’. At A” it has entirely escaped and the 
fection till banking and starting back at A”. 


the continent and had some features superior 
0 it, There were probably a great many 
made, of which very few now exist. I 
know of but four. 

A boy of 19 years devised it and it took 
im two years to get the verdict of the 
tademy of Science in his favor as opposed 
ute, who was 23 years his senior 





180 degrees, the lower pin has escaped, impulse is 
upper pin locked in B”, which continues in same 


denced by the four and one-half line watch 
winding from the bezel, which he made for 
Madame de Pompadour; an accomplished 
musician, which brought him as instructor 
to the royal princesses of the court of Louis 
XV on the harp and in drawing; a 
dramatist, being the author of “The Mar- 
riage of Figaro’ and “The Barber of 









Seville’; a courier, influencing the king 
favorably to the establishment of a military 
school by a famous capitalist, Du Verney; 
purchased the position of Secretary to the 
King for 85,000 francs under the name 
Beaumarchais; interested the King in the 
cause of American independence and per- 
sonally shipped munitions of war to the 
value of a million dollars, to the exhaustion 
of his own and his friends’ funds and credit; 
fell from favor and died impoverished and 
obscure in 1799, 


The virgule, or comma escapement, shown 
in Fig. 2, was much used by Lepine, who 
was perhaps the inventor of it. It is inter- 
esting to note that he worked at one time 
for the elder Caron and married his 
daughter, becoming a partner in the busi- 
ness. The virgulé is found in many of the 
beautiful enameled French watches of the 
period following the discard of the fusee. 
It was considered inferior to the cylinder 
by many in that the impulse of receiving 
and discharge were unequal, the defect 
which young Caron overcame. The early 
cylinders with brass escape wheels were 
rapidly cut by the impulse planes, taking on 
dust and acting as laps. Breguet avoided 
this by making his cylinders of ruby and 
the wheels of steel. Ultimately it was 
found that the cylinders of steel were satis- 
factory with steel escape wheels. The 
virgule also suffered from the brass pins 
cutting the steel impulse cams. Had the 
virgule pins been made of steel, its history 
might have been different. 

The writer followed a fruitless quest for 
several years for a virgule said to have had 
ruby pins. The reputed possessor was 
found at last but he had been robbed of his 
treasure. 


Saunier in his Traite d’Horlogerie 
Moderne discusses the virgule, quoting 
Urban Jurgensen, Tavan and Moinet and 
giving his own conclusion that when well 
made it may be equal to the cylinder of 
less mechanical perfection. He also states 
that “the double hook escapement, in which 
the period of rest is very brief, is seldom 
capable of accurate timing without the 
correcting influence of a fusee.” 

The late Wm. Schulte, in the Deutsche 
Uhrmacher Zeitung in 1915, tells of a 
double virgule made in Frankfort on the 
Main by “Old Man Zitzman” in his youth 
and carried through life giving an extraor- 
dinary rate. M. Charles Gros in Echappe- 
ments d’Horloges et de Montres, 1913, says 
that he has been able to find only one draw- 
ing of it and fthat defective (probably 
Moinet’s) and so will not discuss it further 
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| “Make No Little 


Plans” 


“They have no magic to stir men’s blood; 
—make big plans—aim high in hope and 
work.” 

The above are the words of a city builder 
who realized that a city grows by not being 
afraid to tackle the job that is necessary to 
be done, regardless of the size. 

Now what is said in regard to cities is 
just as true in regard to individuals, and 
now we say to you make no little plans, 
aim high and 


Get the Bradley Way 


Make 1924 the banner year in your existence. You have been thinking of it for some time, tackle the job no 
matter how big it may seem, just make up your mind you are going to have it and you will ultimately succeed. 

Bradley has thousands of students scattered all over the country and many working in foreign countries. 
We have thousands of the very highest class recommendations and a few of them are contained in the catalogue 
which we furnish free of charge. 

A thorough organization; a system that has been worked out by years of experience in handling thousands of 
students, adopting some special line of work, elminating things that were not of the utmost importance. Doing 
things finally adopted, and doing them well has been the means of putting Bradley in the very forefield of 
Horological Institutions. 

Bradley Horological with its increased facilities is bigger and better than ever. In its thirty-seven years of 
existence this great school has turned out scores of the best workmen of which the country can boast. Figure 
your affairs so that you can be with us to start off with 1924, if not immediately, just as soon as possible. 

One of our latest catalogues will prove of interest to you. A postcard will get it. Address: 


BRADLEY HOROLOGICAL, PEORIA, ILLINOIS 
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EST. 1658 


Insist Upon 


LELONC’S Refiners 
White Gold Silver 


“1 All Karats Platinum =| 


Manufacturers of 


Platinum, Gold and White Gold Solders 


Also Alloys for all Purposes , 


L. LELONG & BRO., Inc. | 
Gold, Silver and Platinum Refiners HANDY @ HARMAN 


Main Office and Works 
Newark, N. J. 31 Geld St., New York City Bridgeport, Cons. 
SHIP TO EITHER PLANT 


New York Office, 17 West 42nd St. 
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than calling attention to the similarity of 
principle to the maniville or crank escape- 
ment of Lepaute for clocks and that the 
difficulty of its execution prevented its use. 
To those familiar with the cylinder 
escapement, it will readily be seen from Fig. 
1 that the principle is quite similar with the 
advantage of a much smaller radius of 
friction during repose or period of lock. 
The specimen shown in Fig. 3 unfortu- 
nately does not have the maker’s name. 
Never having examined watches by Caron 











Virgule escapement. Tooth A at finish of inside 
locking, about to give impulse. Tooth B at finish 
of outside locking, about to give reverse impulse. 


or Lepaute, I can form no opinion as to 
whether it was made by either of them. 
One day after having looked at and ex- 
amined a few of the treasures of M. 
Edouard Gélis, I said to him, “There is one 
escapement, the double virgule, which I 
want very much and would like to have you 
get for me.” Gélis, in his large south of 
France type, leaned back in his chair and 
laughed heartily and said: “Mon cher ami, 
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Top plate showing regulator journaling in opening 
through plate. 


in all my residence in Paris I have seen 
but one and that could not be bought.” The 
next day on the left bank of the Seine 
across from Notre Dame I became inter- 
sted in the merchandise displayed in boxes 
set on the parapet of the Quai. Here mer- 
chants sell old prints, books, music, bronze 
Pieces, etc. If it rains, the lid is closed 
and padlocked and the merchant seeks some 
tafe to enjoy life till the sun shines again. 


THE JEWELERS’ 


In one of these boxes I noticed some old 
watch movements and asked to examine 
tuem. I found nothing of much interest 
but selected several to make his courtesy 
some monetary return and asked the price. 
I joked him about his exalted valuation, 
which he maintained was quite moderate, 
and casually picking up another, to see if 
he had put the high price because of my 
having set them aside from the lot, asked 
its price. He named a fair one and at that 
moment my eye caught that which gave me 
a faint feeling, it was a double virgule! 
When I showed it to Gélis, he quoted 4 
staccato, something about those proverbial 
lucky ones. The movement was in very 
bad shape and when back in Geneva I had 
it cleaned and made it run, I decided to 
have the plates and train regilded. A most 
unusual and unfortunate thing happened. 
When the pieces came back, one of the 
wheels was missing and could not be 
found. 

In historic Oxford, where I had been 
enjoying the beautiful architecture and 
tradition, it occurred to me to devote my 
last hour to visiting the watch repair shops. 
The more promising ones developed nothing, 
but within a fraction of an hour from my 
train departure, quite near the station, a 
little shop caught my eye and inquiry for 
any curious movements brought a negative, 
followed with “Hold on, I have one move- 
ment which I predict is new to you.” It 
was not, but the experience of having the 
second stroke of benign lightning required 
all my self control to complete the trans- 
action for the piece here illustrated. 





White Gold Solution 


[‘ Platers’ Wrinkles will be found a 

formula for white gold solution: This 
formula has given good results. A white 
gold solution can also be prepared as fol- 
lows: 





WE ele davidhaesiiielnd cee ianccioae 1 gallon 
Sodium Gold Cyanide............. Y oz. 
Sodium Cyanide 96-98%........... Y oz. 
CME PO iioivikinscciasindcews YA oz. 


Dissolve the three materials in the order 
given in one pint of hot water and then add 
to the balance of the water to make up the 
gallon. Now add to the gold solution so 
prepared just enough cadmium trisalyt to 
produce the white colored gold desired, or 
cadmium oxide may be used. To dissolve 
one ounce cadmium oxide, dissolve two 
ounces sodium cyanide in one pint of hot 
water, then add the cadmium oxide. When 
dissolved, it may be added to the gold solu- 
tion to produce the white gold tone desired. 
Sodium gold cyanide contains 46 per cent. 
fine 24k. gold; cadmium oxide from 74 to 87 
per cent. cadmium metal. White gold so- 
lutions should be run cold at four volts or 
more.—Metal Industry. 





Investigations concerning the earliest clock 
and watch oil, about which “A. K.” asked, 
indicate that the “melon oil” which is ob- 
tained from blackfish and also porpoise has 
been in use for a long period of time. How- 
ever, we do not think that a fine grade of 
such oil was used in the earlier period, as 
refining of such oils was not understood as 
well as it is at the present time. 
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A New Detachable Balance Staff 
A PATENT has been granted to W. H. 
H. Needy, Hagerstown, Md., on a 
detachable balance staff which has some 
very excellent points. Referring to the 
drawing, 6 is a permanent hub or bushing 
which is firmly seated in the balance and 
ground true. This hub has a tapered hole 
which is accurately formed to take a like 
taper which is formed on the balance staff. 
The staff is formed to the proper dimen- 
sions for a given movement and the lower 
part of the staff is threaded to take a lock- 
ing nut, which is shown at 11. This locking 
nut is the feature of the invention, as a 
balance staff of this type may be removed 


and a new staff inserted in a very few mo- 
ments without the use of the regular stak- 













































































DETACHABLE BALANCE STAFF 


ing operations, although a stake should be 
used for pressing the roller table and collet 
in position, 

To remove a broken staff of this type it 
is simply necessary to unscrew the locking 
nut 11 and push out the broken staff. When 
a new staff is selected to fit the hole jewels, 
etc., it may be placed in the balance and 
locked securely in position by means of the 
locking nut. 

This method of fitting a balance staff does 
away with the necessity of turning the rivet- 
ing shoulder off and driving out the old 
staff, and a careless workman will often dis- 
tort a balance so much in such cases that 
considerable truing is required in order to 
have a true balance. The same applies when 
a new staff of the regular type is staked in 
place. It is quite possible with this new 
staff to remove the broken staff and replace 
it with very little if any balance truing 
needed. Also, if a staff of this type can be 
fitted without disturbing the truth of the 
balance, it follows that the poise will be 
affected very little. 

Various modifications of the staff may be 
applied to adapt it to any particular type of 
movement. The: bushing, for instance, may 
be recessed to take the locking nut, so that 
a thin roller table as used in thin model 
movements may be placed close to the bal- 
ance. 
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[Patents Granted by the United States 
and the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of Nov. 27, 1923 


1,475,319. JEWELRY TRAY. Georce C. RUECk- 
ExT, Providence, R. I. Filed Nov. 8, 1922. 
Serial 599,661. 2 Claims. 

In a jewelry tray, a rectangular box having walls, 
and a floor secured to the walls, strips upon two 
opposite walls extending above the floor, a retaining 


é 





a= a 


frame comprising longitudinal bars and intersecting 
transverse bars, said transverse bars being provided 
with slots in their ends adapted to loosely receive 
one of the strips, and having their opposite ends 
resting upon the other strip, and locking plates 
pivotally mounted upon the transverse bars adjacent 
their ends slidably engaging the second strip. 
1,475,320. EK MBILEM. Areert I. Russet, Provi- 
dence, R. I., assignor to Irons & Russell Co., 
Providence, R. I. Filed Dec. 14, 1922. Serial 
606,929. 3 Claims. 

A badge comprising a base-plate shaped to pro- 
duce the desired significance, a pair of wings hinged 
on their inner edges to said plate and normally 
extended to lie thereagainst, said hinges being set 





adjacent each other to permit the wings to swing 
inwardly toward each other to expose the underlying 
portion of the base-plate and the under side of the 
wings to exhibit symbols which may be mounted on 
said exposed surfaces. 


1,475,484. EMBLEM. ‘THeopore C. Graser, New- 
ark, N. J. Filed May 3, 1922. Serial 558,195. 
2 Claims. 


An article of the kind described comprising two 
emblems, one hinged to the other so that one can 





Cover the other, and having co-acting means to limit 
the swinging movement when they are at right 
angles, the c vering member having its edge so 
formed that it is part of the design of the other 
When the emblems are swung apart. 

145,567. CIGARETTE CASE. BenyAmMin L. 
Dat, River Forest, Ill. Filed June 5, 1922. 
Serial 565,839. 3 Claims. 

A receptacle for cigarettes and like articles com- 
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prising a hollow case open at one end, a cover 
hingedly secured thereto at the open end, and a 
U-shaped member slidable within said case, to ex- 
pese said articles, the ends of the U-shaped member 










extending in a straight line along the side to which 
the cover is hinged, so as to raise the cover as said 
member is forced outwardly. 


1,475,720. BUCKLE. Georce E. Prentice, Berlin, 
Conn. Filed Feb. 20, 1923. Serial 620,227. 
6 claims. 


A buckle having a sliding member provided with 
a wedge-like projection comprising an abrupt 
shoulder and an inclined surface engageable by the 
free end portion of the belt, and a clamping lever 





having a belt engaging arm, the inclined surface of 
the slide member being constructed and arranged to 
press the belt firmly into contact with the clamping 
arm of the lever. 


1,475,800. DIAL. Lutner P. Creasy, Catawissa, 
Pa. Filed Nov. 25, 1922. Serial 603,284. 4 
Claims. 

In combinaticn with a case having a train of 
spring influenced gears and an hour and a minute 
hand driven thereby; of a disk fixed to the minute 
hand, a second disk loose on the shaft of the hour 





hand, spring means between said disk and hour 
hand for turning the former, means holding said 
disk from such turning and releasable by contacting 
engagement with the minute hand, and means limit- 
ing the turning of said disk when so released. 


DESIGNS 


63,361. CANDLESTICK. Atrrep J. FLauper, 





Filed Feb. 2, 1923. Serial 


” 


Term of patent 7 years. 


LOCKET, OR SIMI- 


Bridgeport, Conn. 
5,059. 
FOB ORNAMENT, 


63,362. 
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LAR ARTICLE. Marsnuaryi B. Garpner, Au- 


rora, Ill. Filed March 14, 1923. 
Term cf patent 14 years. 
63,371. CLASS RING. Georce A. MEELL, Phila- 
assignor to The Bailey, Banks & 


Serial 5,474. 


delphia, Pa., 





Biddle Cc., Philadelphia, Pa. 
1923. Serial 6,472. Term of patent 3% years. 


63,380. RING. Freperick L. Stesc, Chicago, as- 
signor of one-half to John L. Burkey, Chicago. 


<> 


Serial 5,444. 


Filed June 11, 





Filed March 12, 1923. 
patent 14 years. 
63,384. FINGER RING. 


Term of 


Francis H. Witrtstein, 





Newark, N. J. 
6,662. 


Filed July 3, 1923. 
‘lerm of patent 3% years. 


Serial 


UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled te registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Trade-Marks Registered Nov. 27, 1923 

Ser. 181,126. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Katz & Ocusn, 
Inc., New York. Filed May 25, 1923. 


ANNIVERSARY 


Particular description of goods.—Finger Rings. 
Claims use since April 16, 1923. 
Ser. 181,194. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Krementz & Co. 
Newark, N. J. Filed May 26, 1923. 


WG 


Particulay description of goods.—Collar Buttons 
of Solid Gold and of Rolled Gold Plate. 
Claims use since ahout 1907. 

Ser. 181,413. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Harry RATNER, 
deing business as Rogers & Co., Columbus, 
Ohio. Filed May 31, 1923. 


SS 


ERS2¢0. 


Particular description of goods.—Jewelry—Name- 
ly, Finger Rings,‘ Precious Stones, Ornamental 
Pins, Watch Chains, Neck Chains and Bracelets. 

Claims tse since 1918. 


Ser. 182,652. (CLASS 28. JEWELRY AND PRE- 
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CIOUS-METAL WARE.) Coun & Rosen- 
BERGER, Inc., New York. Filed June 30, 1923. 
Trade-mark consists of the words ‘‘Ma-Jongg.” 


fab = 
Jongg 


Particular description of goods.—Jewelry for Per- 
sonal Wear, Not Including Watches, and Metal 
Pencils, Vanity Cases, Puff Boxes, Coin Purses, 
Mesh Bags, and Metal Purses, All of Precious 
Metal or Plated with Precious Metal, and Imitation- 
Pearl Beads. 

Claims use since June 15, 1923. 

Ser. 183,101.. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Esco Mrc. Co., 
New York. Filed July 12, 1923. 


NEEDLE) 


Particular description of goods. — Specially- 
Treated Strings Used for Stringing Thereon Orna- 
mental Beads. 

Claise use since April 1, 1923. 

Ser. 185,350. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Tue R. Wattace 
& Sons Mrc. Co., Wallingford, Conn. Filed 
Sept. 5, 1923. , 

No claim is made to the words “Wallace” or 
“Sterling” apart from the mark shown in the draw- 
ing. 


WALLACE “ai STERLING 


Particular description of goods.—Sterling-Silver 
Flatware and Hollow Ware. 
Claims use since Aug. 29, 1923. 


Ser. 185,381. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Pavut Rotu, doing 
busines as P. Roth & Co., New York. Filed 
Sept. 6, 1923. 

No claim is made to exclusive use of the words 

“Monaco Pearls” apart from the mark shown in 

the drawing. 


Particular description of goods.—Pearls. 
Claims use since May 1, 1923. 


Trade-Mark Registered Nov. 27, 1923 
Act of March 19, 1920, Sec. 1 (b) 
These Registrations are not subject to 
Opposition 
176,764. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) PxHinney-Wa.Lker Co., New York. 

Filed Sept. 10, 1923. Serial 185,617. 


NEW YORKER 


Particular description of goods.—Clocks. 
Claims use since Jan. 1, 1922. 
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176,76. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) Puinney-Warker Co., New York. 
Filed Sept. 10, 1923. Serial 185,615. 


DENVER 


Particular description of goods.—Clocks. 
Claims use since Jan. 1, 1922. 
176,767. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) Puinney-Warker Co., New York. 
Filed Sept. 10, 1923. Serial 185,616. 


DETROIT 


Particular description of goods.—Clocks. 
Claims use since Jan. 1, 1922. 
176,783. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) Tue Norris, Avister-Batt Co., 
Chicago. Filed March 16, 1923. Serial 177,- 


- Garland 


Particular description of goods.—Watches, Watch 

Movements and Parts of Watches. 

Claims use since June 30, 1922. 

176,786. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) L. HEtier & Son, 
Inc., New York. Filed Dec. 18, 1922. Serial 
173,494. 


Particular description of goods.—Pearls and Re- 
productions of Pearls or Imitations Thereof. 
Claims use since Sept. 9, 1922. 








Practical Publicity for the Retailer 


(Continued from page 129) 








papers. They say this advertising is increas- 
ing their business, 

The Lynch Jewelry Co., Inc., Birming- 
ham’s newest jewelry store, is conducting a 
“Money saving sale,” and is selling jewelry 
and diamonds on the partial payment plan. 
They are letting the public know of their 
methods of doing business by a series of 
attractive display advertising in the daily 
newspapers. They say they are increasing 
their business by this method. This firm 
has just added to its business office a new 
system of keeping charge accounts. By the 
system they have installed, a glance wil! 
show just what each customer owes the 
firm, together with the name and address 
and all necessary information concerned. 
The system consists of alphabetically 
arranged cards in a filing cabinet 
which holds a total of several hundred 
accounts. 








The jewelers of Davenport, Ia., are up in 
arms against the continuance of certain auc- 
tions of jewelry and kindred articles and 
have sent a petition to Mayor Alfred C. 
Mueller, commending him for his vigorous 
stand against misrepresentation and fraud 
in connection with such auction sales in 
Davenport. 
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American Fair Trade League Again 
Backs Standard Price Bills Intro. 
duced Into Congress 


Wasuincton, Dec. 9.—The _ Kelly. 
Stephens and the Merritt Bills, which seek 
control of resale prices by producers of 
branded goods, will have the united backing 
of more than 600 commercial organizations 
at this session of Congress, according to 
Edmond A. Whittier, the secretary-treasurer 
of the American Fair Trade League, who 
is here for a conference with the authors of 
these measures. Both bills have already been 
reintroduced by their sponsors, Representa- 
tives Clyde Kelly, of Pennsylvania, and 
Schuyler Merritt, of Connecticut, respec- 
tively, and it is expected that the militant 
support of organizations like the American 
Fair Trade League and the United States 
Chamber of Commerce and other commercial 
associations will bring about an early hear- 
ing before the Committee on Interstate and 
Foreign Commerce to which they have been 
referred. 

“An early decision in this matter is due 
the purchasing public of the country,” said 
Mr. Whittier. “The present situation re 
sulting from unreconcilable decisions in the 
Colgate and Beechnut cases is intolerable. 
Under these decisions the right of refusal to 
sell has become so confused that the con- 
sumer is deprived of any protection against 
retail profiteering through the general mis- 
use of standard goods as fictitious “bargain 
bait.” The good will thieves are now op 
erating with impunity, and the honest quality 
producer of a standard article is helpless to 
protect either himself or the public. We are 
looking to the chief law-making body of the 
nation for relief and have no doubt it will 
be granted at the present session. 

“The situation is serious and calls for 
prompt Congressional action. These bills 
are simple. They merely restore to manu- 
facturers of branded, well advertised and 
well-known goods, the legal right to name a 
fair uniform living price at which, no more 
or no less, such products shall be resold. 
This legislation will protect every legitimate 
merchant in his fight for square dealing with 
the public and will help the consumer by 
removing the main prop from fake bargain 
sales. In fact, this proposed legislation rests 
on the firm foundation of public interest. 

“Price cutting below cost is wasteful and 
uneconomic as well as an unfair method of 
competition. The price cutter is obliged to 
make up his losses on standard goods by ¢x- 
horbitant profits on other products. In the 
end the consumer loses. The practice of 
selling one line below cost, recovering the 
loss and making a profit on the entire trans 
action through the sale of other commodities 
at a very much increased price has spread 
rapidly since the Supreme Court let down 
the bars and the remedy can only be applied 
by a corrective law. 

“Quality deterioration is the inevitable re 
sult of price demoralization. The man 
facturer must cut his product to meet lower 
conditions. On the other hand, a. stable 
standard price breeds competition in quality 
between manufacturers seeking the consum- 
ers’ favor and constantly operates to the 
public good.” 








C. A. Luce, Grant, Nebr., has been sut 
ceeded by the Commercial Jewelry Co. 








